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CW. Defrbaugh Ebner C. Hob 


OR sixty-nine years the American Lumberman has led in all 


good things for the industry it serves. 


During its long history the American Lumberman has played 
an important part in effecting major changes—from ox logging 
of the old days to modern mechanical logging—from the old- 
fashioned lumber yard down by the railroad to the modern 
lumber and building material merchandising store. It conceived 

and suggested the idea of definite rules for grading lumber—pioneered in community 


building—was the first to promote the establishment of lumber associations—the first to 
get behind package selling: 





and it was the American Lumberman that wrote the first 


draft for and championed the establishment of the Federal Housing Administration. 


Thousands of lumber concerns have been reading the paper for all of its life, and 


they have come to depend upon its leadership and to love it for its dependability. 


In the continuing life of an institution there comes a time in the lives of individuals 
when they must relinquish some of the details and responsibilities, and step aside to 


provide opportunities for younger men. 


Elmer C. Hole, who for forty-five years has been associated with the American 
Lumberman, and for the past twenty-five years has been secretary and manager, relin- 


quishes his active direction of the publication. 
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WE LOOK AHEAD: 


confidence because we 


know that in times of national emergency this country quickly casts aside frills and fads and gets down 


to basic essentials. 


We look ahead with confidence because we know from experience that the lumber industry and the 
building material dealer will not fail to accept the present challenge—that they will seize it as a glorious 


opportunity to gain the lasting gratitude of every 



















citizen of the country—just as they did in World 


War I. 


® 

We look ahead with confidence because we 
have enlisted the American Lumberman “for the 
duration,” and because we have strengthened 


our organization. 
* 


A few years ago we started a quiet search to 
try and locate the right man to relieve us of some 
of our ever growing duties. We are happy to 
announce that our search was not in vain—and 


we take pleasure in introducing to the industry our new publisher and general manager, Herbert A. Vance. 


Herb Vance has asked us to refrain from telling you about his experience, his capabilities and his 
enthusiasm—until he has a chance to meet you and you can see for yourself why we look ahead with 


such confidence. 
a 


We have no intention of retiring from the scene Ch 0Hol. 


completely until we are certain that Herb Vance 


has received the full benefit of our contacts, our £.. g WwW, 


experience and our counsel. 



































American homes 
claimed 33,000 lives and permanently 
disabled 140,000 persons in 1940. 
During the 12 months of heaviest 
bombing of England by Nazi airmen, 
23,081 civilians were killed. In the 
first World War 50,510 American 
soldiers lost their lives in battle or 
as a result of wounds. 


Accidents in 


To say that comparisons of these 
three tabulations of fatalities prove 
relative safety or danger under the 
three conditions would be idle for sev- 
eral obvious reasons. As a Nation, 
however, we were stirred deeply by 
the total of young American lives lost 
in the first World War, and more re- 
cently we reached a condition of tow- 
ering rage because of the slaughter of 
Knglish civilians. Yet, we stand un- 
moved and indifferent as 33,000 
American civilians perish annually in 
their own homes from accidents. 

This loss of life and the actual and 
potential productive energy it repre- 
sents is costly at any time. In war 
time, when maximum productive ef- 
fort is a dire necessity we cannot af- 
ford the luxury of a civilian casualty 
‘list of 33,000 men, women and _ chil- 
dren killed and 140,000 permanently 
disabled annually, and the emotional 
disruption of the families affected. 
The Nation is being made acutely 
aware of the need for conserving 
foodstuffs and the raw materials of in- 




















dustry. The Office of Civilian De- 
fense is accenting the need for physi- 
cal fitness to increase individual 
productive work capacity. Conserva- 
tion of life from a purely utilitarian 
standpoint is equally important. 

Aside from the figures already 
quoted, accidents in American homes 
in 1940 resulted in temporary total 
disability for 4,700,000 people, and 
the loss of nearly 1,000,000 working 
weeks. 

To the retail lumber dealer goes the 
opportunity to prevent some of this 
loss of life, energy and productive ca- 
pacity, through the means he has at 
hand to sell preventives for the most 
prominent cause of all home accidents 

—falls. 

The largest number of falls occur 
on stairways, and are caused by lack 
of handrails, faulty treads, open risers 
on basement stairs, dark stairwells and 
worn stair covering. Very inexpen- 
sive repairs, improvements or replace- 
ments can cut stairway accidents ma- 
terially, and the lumber dealer has the 
necessary materials to sell. 

Other falls, often resulting in fatali- 
ties are from chairs and other insecure 
devices used in place of ladders to 
reach high shelving. Every home 
should be equipped with a step-ladder. 
Falls from bath tubs can be decreased 
greatly by the installation of wall 
grips, particularly where some of the 
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members of a family are aged or 
infirm. 

Broken cement sidewalks on the 
premises contribute their share to 
fatal and disabling accidents. The 
regular spring and autumn _ inter 
change of screens and storm. sash 
usher in a large number of fatal and 
disabling falls. Rickety and broken 
ladders, and lack of proper hinging of 
storm sash are responsible for many 
accidents. 

No amount of equipment or caution 
will eliminate all accidents from any 
cause, but proper preventive measures 
can cut down the number of accidents 
and their consequent toll of life. Sell- 
ing lumber and other building material 
and design as accident prevention 
measures will find a response in war 
time, and need not be an end in itsell. 








Sales resulting from such an effort are 
not likely to justify the effort if the 
immediate sale is all that is accom- 
plished. Such selling can be used as 
a service to home owners, and as a 
way of cultivating new prospects for 
extensive remodeling and repair work. 
It is a new approach at a time when 
new approaches are needed in many 
areas. It is a service to a prospect. It 
is a way to make a new friend and 
customer. It is a way to contribute 


to the Nation’s war effort. 
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The preservation of health to con- 
serve the manpower hours that might 
be lost to industry through illness is 
one patriotic duty of every citizen in 


the war effort. Time which is lost in 
industry or on the farm, when due to 
illness, is not only a loss to the in- 
dividual but to the united effort of 
the country. At present, when the na- 
industry and manpower are 
strained to the utmost, the prevention 
of any breakdown in men or materials 
is of importance and concern to the 
entire nation. 

Most dealers are well aware of the 
fact that it lies within their capacity 
to show prospective. customers how 
they can make homes much healthier 
places in which to live, and in the case 
of farms, much healthier places in 
which to live, work and_ produce. 

Workers in defense industries and 
workers on the farm have higher in- 
comes than they have had for some 
time; most of the materials needed 
for such remodeling are available, and 
the remodeling market is one of the 
hest at the present time. One sales 
theme that the dealer might use to 
great advantage is: “Remodel for 
Health.” 

As one example, the dealer can show 
hat the use of insulation will not only 


tion’s 
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save the fuel bill, but it will also make 
the home a much healthier place in 
which to live by keeping the house 
warmer in winter, and cooler and more 
comfortable in the summer. Rooms 
that are drafty and cold are unpleasant 
and unhealthy as well. With the 
proper application of insulation, storm 
sash, and a check on the heating sys- 
tem to see that it is functioning prop- 
erly, the same rooms will become more 
comfortable and healthier places in 
which to live. 

During the summertime, insulation 
will ward off the heat of the sun dur- 
ing the hottest hours, and it will serve 
to hold the accumulated coolness of the 
night in during the daytime. Tests 
show that Venetian blinds are also 





Shown in these pic- 
tures are remodel- 
ing jobs that will 
make the home a 
healthier place. Top 
left: a reroofing job 
that will keep out 
rain and snow; right: 
a residing job; left 
below: remodeling 
the basement to 
keep out unwanted 
dampness; right be- 
low: insulating to 
keep the house 


cooler in summer 
and warmer in 
winter 
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Remodel for 
Better Health 


of benefit in defeating the effect of the 
sun’s rays. Because of the effect of 
comfort on health, a comfortable 
house in the summer is a much 
healthier house, particularly during the 
evening when a cool house provides a 
better place in which to sleep and gain 
rest for the next day’s work. 

Beside checking the house for insula- 
tion, the dealer should also check the 
roof for leaks, the windows for repair 
or replacement, the interior and ex- 
terior walls, the chimney for possible 
leaks, masonry in the basement so that 
the basement is kept healthy and dry, 
and any other places where faults in 
the building would create unhealthy 
living conditions. Proper housing will 
do much to maintain proper health. 
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There is profit and an outlet for 
patriotic impulses in devoting time and 
energy to making the homes of friends, 
neighbors and customers fire-safe as 


far as it is in the power of a retail 
lumber dealer to do so. A few simple 
principles, easily mastered, will enable 
the lumber dealer, possibly working in 
cooperation with a local insurance 
man, to sell materials for fire preven- 
tion and saving lives. 

Sparks cause ten percent of resi- 
dence fires. Tight roofing that defeats 
the lodging of chimney sparks and 
subsequent roof fires go far to elimi- 
nate this cause. Clean, adequate ma- 
‘sonry chimneys help materially. 

Bad housekeeping accounts for an 
other ten percent of residence fires. 
Here, the job is largely educational, 
but adequate shelving to prevent accu- 
mulations of litter on floors of base- 


ments and attics, and ventilated closets 
for oil mops and cloths, reduce fire 
hazards. The lumber dealer can sug- 
gest and sell these. 

The largest number of deaths from 
residence fires comes under the head- 
ing, “construction.” This does not 
mean shoddy construction, but con- 
struction that does not provide means 
of escape from all parts of the house 
in case of fire. Many second floors 
are fire traps, because the only means 
of egress is a centrally located interior 
stairway. 

Most fires are caused by careless 
smokers. Here, again, the job is prin- 
cipally one of education. The lumber 
dealer, however, can sell ash trays 
with small printed sheets demon- 
strating the proper way to use them 
as fire preventives. Small, inexpen- 
sive ash trays can be used as gifts 
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Can Prevent 


(eS 


by solicitors from the lumber yard, 
who can then talk repairs and remodel- 
ing from a fire safety standpoint. 

Enemy planes could rain incendiary 
bombs on New York, San Francisco, 
Chicago and New Orleans with the 
same intensity with which they con- 
centrated on London, and they would 
not cause property damage and loss ol 
life from fire equal to that suffered 
annually through the apathy and in- 
difference of Americans toward the 
application of simple fire prevention 
methods in their own homes. 

The only real difference between 
what American carelessness accom- 
plishes in scattered American homes, 
and what Nazi incendiarism accom- 
plished in London is the horror-drama 
of a few large fires compared to the 
passive acceptance of thousands of 
small individual fires in this country 
every year. 
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New Service Store Opens 
Dealer’s Campaign on 
Next 50 Years’ Business 


Completed shortly after the Pearl 
Harbor bombing on Dec. 7 was the 
C. Schwallers Sons’ new home build- 
ing store in Hays, Kan. The question 
was, if they had it to do over again now 
that the war has started, would they 
still remodel their yard? 

They would, states Manager M. P. 
Dinges. Not only that, but they would 
remodel it just as they did. 

“We consider our display space the 
very latest type,” Mr. Dinges declares, 
‘and the war has not altered our view- 
point as far as business is concerned. 
We are going to sell a lot of small 
items, more than we have in the past, 
and we are also going after remodeling 
jobs.” 

Wall paper, paint, glue, floor wax 
and finishing materials, door and cabi- 
net hardware, household carpenter 
tools, all carefully displayed in the 
show room are evidence of the com- 
pany’s intent to go after small item and 
remodeling business. 

Not content with merely hoping that 
the 4,600 people in the town would 
see the new store and walk in, the 
Schwaller Lumber Co. celebrated their 
fiftieth anniversary with a _ formal 
opening on Friday and Saturday, Jan. 
23 and 24. Half-page announcements 
were carried in two of the local papers, 
the local newspapers taking advantage 
of the occasion to sell (between them) 
over four and one-half pages of adver- 
tising messages from other business 
firms congratulating the Schwaller 
Lumber Co. on the new store. 

With over a third of two local 
papers devoted to advertising pro- 
claiming the Schwaller Lumber Co. 
formal opening, citizens of Hays, Kan., 
could hardly be unaware of what was 
happening. In addition, however, the 
lumber company engaged the services 
of Miss Carolyn Clark, interior deco- 
rating consultant of radio station 
WHB, to help prospects with their 
decorating problems during the open- 
ing days. Valuable door prizes and 
gilts were given to visitors arriving 
during the anniversary celebration. 
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Achieves Architectural 
Variety and Low Cost 
With Ten Elevations for 
One Standard Floor Plan 
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Attacking the problem of providing low-cost housing for 
defense areas, Martin F. White, architect, Wilbur Lumber 
Co., West Allis, Wis., sought to evolve plans adaptable to 
quantity production and the savings subsequent thereto, 
and at the same time to achieve variety in appearance. 

The result of research, which was also based on the use 
of a maximum number of standard, factory-fabricated parts 
and orthodox field construction, was a standard, compact 
floor plan 28’-6” by 24’-0” and ten exteriors. Front ele- 
vations have sufficient variety of treatment to eliminate 
any suggestion of monotony when the houses are built in 
the same community. 

The standard floor plan, regardless of what elevation is 
used, includes a good size living room, two small but ade- 
quate bedrooms and a kitchen large enough to accommo- 
date a dropleaf table and chairs. The design includes a full 
basement with concrete block walls and cement floor. The 
first floor is supported on wood girders and wood posts. 
Outside walls use horizontal siding, with some gable ends 
fully or partly covered with vertical siding and battens. 
Roofs are both gable and hip type. 

On these pages are shown eight of the ten elevations 
developed by Mr. White. One, not included, is particu- 
larly adapted to use in the southwest, and has vertical sid- 
ing on all four walls. No small part of the architectural 
flexibility of external treatment is due to the fact that the 
front door can be placed anywhere along the 15’-4” length 
of the living room. 

In the vicinity of southern Wisconsin the house belongs 
in the $4000 class, complete with insulation, screens, storm 
sash and combination doors, and of course, including heat- 
ing, lighting and plumbing. There is a variation in cost, 
depending on the elevation, of about five percent. 
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Kitchen designed and installed by 
S. Hanson Lumber Co., Callender, la. 


Dealers located in villages of a thou- 
sand people or less carry a big part 
of the industry’s responsibility for the 
Defense farm program. A large pro- 
portion of farmers live near these small 
towns, and depend upon local yards for 
building materials and service. Most 
of the small-town dealers are coming 
through in these unusual times with a 
practical kind of merchandising. It has 
to be practical merchandising. First, 
there’s what the Government will per- 
mit. Second, there is what the whole- 
sale market can supply. Third, there 
is what the farmer will take. And, fin- 
ally, there is what the dealer can do 
about weaving these things together 
into sales. 

Selling in these small-town yards is 
highly personal. The dealer gets em- 
barrassed when you ask him how he 
does it, and he says that people get 
to figuring on things and come in and 
talk them over. Well, that talking over 
of sales is the heart of the matter. 
Country yards are doing more adver- 
tising than they used to do; and of 
course this advertising lists things for 
sale and often mentions prices. But 
if you get to the bottom of the box 
these dealers don’t really expect their 
advertising to make sales. They ex- 
pect it to bring prospects to the yard. 
The same thing in the long run? May- 
_ be not quite. 


Ads Aim to Encourage "Talking Over" 


This department knows a city yard 
that combines advertising with tele- 
phone salesmanship ; sells over the tele- 
phone practically everything — that 
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doesn’t call for a bid price; has half a 
dozen trunk wires and trains the whole 
staff in telephone selling. Few small- 
town yards do that. A small-town 
dealer may get a number of orders 
over the telephone; but if it’s more 
than a quart of screen paint or a couple 
of posts, it'll usually be something the 
customer has already talked over per- 
sonally with the dealer. The small- 
town lumberman does personal selling. 
The more people he can see and talk 
with, if he’s a friendly and capable per- 
son, the more selling he'll do. His 
advertising, with its bargain-counter 
specials and its figures on the fuel 
saved by insulation, are intended to 


Above: Com- 
pany front—a 
row of farm 
portables on 
show at the S. 
Hanson yard; 
below: end and 
front view of 
two barrel - top 
portables, 
with roof in rear 
extending to the 
floor 


bring people in to the office to talk 
things over. 

Recently this advertising has been 
adding another point. It’s been talk- 
ing about the times; about co-opera- 
tion; about the national value of unity 
in the industry ; about things that are 
a little high pitched for ordinary con- 
versation but that ought to be kept 
clearly in mind. Here’s an example: 

“The year 1942 will be an important 
and probably a very strange year. Un- 
doubtedly it will be a period of con- 
cern for all, one which will call for 
serious thought and, above all, co-op- 
eration. Co-operation between produ- 
cer, consumer and dealer, ever easing 
the strain of one for the other. This 
will be a big factor in defeating the 
uncertainties that are arising in this 


wartorn world. 

“The time has passed when any one 
interest, no matter how large, can 
carry the load alone. . . 

“We in the lumber and_ building 
business feel that lumber is the most 
economical and adaptable building ma- 
terial for farm construction. So far 
we have been able to get about what 
we need in this line of material. How 
long this will continue we can not say, 
but it would be good business to anti- 
cipate a portion of your needs early. 

“Our plans are to continue to give 
you service, but we will appreciate it 
if you will anticipate your needs about 
24 hours in advance, in that way we 





will be able to make several deliveries 
on the same trip.” 


Farm Portables Must Be Adaptable 


On the same sheet is a sketch of a 
portable hoghouse, listings of bargain 
paints and millwork, reminders of spe- 
cial farm jobs for the month, and the 
like. These things are taken from the 
March bulletin gotten out in mimeo- 
graphed form by the Beran Lumber 
Co., Garden City, Iowa. This sheet, 
gotten out nearly every month, goes to 
a special mailing list. 

The hoghouse mentioned is built to 
the yard’s own plan; measures about 
12 by 16 feet, has a wood-shingle roof 
and Dutch doors. Aside from four 
barn sash and the minimum amount 
of hardware, it is literally a wooden 
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Most of Small-Town Yard's Merchandising Is 
Through Personal Contacts--They Find Farm 
Portables And Home Remodeling Profitable 


building. It is set on hardwood run- 
ners. This building is larger than the 
carlier portables; something generally 
true of all portables now. Farmers 
have discovered that all buildings, in- 
cluding portables, have to be in gen- 
eral use through the year to justify 
the investment. Little buildings, such 
as the earlier farrowing houses, are 
little adaptable to other uses. The 
larger buildings are adaptable; and 
this makes it easier to keep them in 
use the 7,000 hours a year that farm 
experts set as the normal and proper 
service of all farm buildings. 


Installs Western Knotty Pine Interiors 


I’, V. Beran, manager ot this yard, 
does more than his bit in public serv- 
ice. He is a member of the County 
board of Supervisors and is also a 
member of the Tire-Rationing Board. 
He has found the public reasonable 
about tires. These services take time 
that is hard to spare, but make possible 
ineeting and getting acquainted with 
people. Mr. Beran has sold a couple 
of western-pine interiors. He professed 
to have no method of selling these spe- 
cial items. ‘These people were figur- 
ing on something,” he said, ‘‘so I just 
suggested knotty pine.” That’s the 
story; talking it over and dropping in 
the suggestion and an advertising bul- 
lectin at the right moment. 





Yard portable, made by S$. Hanson 

Lumber Co., Callender, lowa, loaded 

for delivery. In front stand (left to 

right) Yard Manager V. G. Hofsom- 

mer, farmer who bought portable, 
and a wholesale salesman 


' plans. 


Mr. Beran has some tenant houses 
in prospect. [le suggests that, when 
a second house is built on a farm, it 
be so located that the farm can if neces- 
sary be divided and a second group of 
buildings built to go with the second 
house. 

\V. G. Hofsommer, manager of the S. 
Hanson Lumber Co., Callender, Iowa, 
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ask; and, when I find out what they 
want, it’s just a matter of fitting the 
units in and working them around on 
the plan until the customer has what 
he or she wants at a satisfactory price. 
One job sells another. I guess the 
thing is just to know a good many 
people and then to talk with them; 
know when to make a suggestion and 
when to keep still.” 

One of the kitchens Mr. Hofsom- 
mer sold and installed is in a base- 
ment. The house was divided into two 


apartments; and the first-floor apart- 
ment worked out more satisfactorily 
with kitchen and dining space in the 
basement. 

Callender isn’t large enough to have 





Left: F. V. Beran, Beran Lumber Co., Garden City, lowa; right, a Beran-built farm 
portable, large enough to be usable for many different purposes 


was busy at the seasonal trade of 
marketing portables. He sent out three 
on the day this department called. 
These are built in the yards to various 
In fact each is sold before it 
is built and is made to suit the cus- 
tomer. These, too, are larger than the 
earlier portables and so are more flexi- 
ble in use; can be divided several dif- 
ferent ways and can be used for shelter- 
ing many things, from stock to poultry 
to seed grains. The buildings with the 
barrel roofs are built with two-inch 
laminated rafters. There are half a 
dozen standard patterns, each of which 
can be modified more or less to suit 
the owner’s special wishes. The yard 
has a special trailer for delivering the 
buildings. It hitches behind a tractor 
and makes the trip at any speed the 
tractor is capable of delivering. 


Has Remodeled Many Kitchens 


Mr. Hofsommer has sold a num- 
ber of interior remodeling jobs, not- 
ably kitchens, this winter. These are 
of his own design and construction. 
He works, of course, with the owner 
in developing the design. “Really, I 
don’t know how I do it,” he said when 
we asked about his methods of making 
these sales. “People just come in and 


a hardware store, so Mr. Hofsommer 
carries a full stock, including kitchen 
ware, electrical goods and mechanics’ 
tools. 





Consumer Ad Says: 
Paint to Conserve 


A two-color, two page advertisement 
which appeared in a recent issue of 
national consumer magazine United 
States News emphasized the fact that 
the painting industry has always been 
a conservation industry. The ad was 
sponsored by Spencer Kellogg & Sons, 
Inc., for nearly 50 years manufacturers 
of linseed and other vegetable oils for 
painting, located at Buffalo, N. Y. 

According to the ad copy, the in- 
creased need for saving during war 
time has given a new meaning to the 
old phrase, “Save the surface and you 
save all.” The concluding statement 
iterates the determination of the Spen- 
cer Kellogg firm to make its research 
laboratories and nationwide network of 
production facilities increasingly use- 
ful to America at war. 
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Lat/s from Our Posthox 


Where the Reader 


is the Writer 





Facing the Storm 
Gentlemen : 

As for me and my house—we will conduct 
ourselves and our business so as to accom- 
plish three things. 

1. Earn for our employees and their fam- 
ilies the necessities of life. (Self preserva- 
tion) 

2. Earn and pay taxes to support our gov- 
ernment. 

3. Build our business strong to stand the 
shock of readjustment in the post war pe- 
riod, in the belief that our country will only 
be as strong and stable as the people and the 
business establishments. 

As for you and your publication, keep up 
the good work you are doing. We retailers 
like your magazine. 

W. C. JACKSON 
President 
Kurtz Lumber Co. 
Akron, Ohio 
* K * 


Ladies & Lumber 
Dear Editor: 

I know of no objection to a lady operat- 
ing a lumber yard. Customers are always 
courteous to me. True enough, | do not 
get out into the sheds and load heavy 
pieces, but I sell paint and hardware, do 
the book-keeping and the collecting, which 
is an important task. I find that a lady is 


at an advantage in this job. I do not hunt 
up the farmer in his barn or in the field 
to discuss his account, but I appeal to his 
wife, and once the wife realizes a bill should 
be paid, there is no question but what it will 
be paid. 

On the whole the advantages supersede 
the troubles of a lady in the lumber busi- 
ness, providing she has the help of men 
who are strong physically and capable in 
their work. A lady can have an interesting 
hobby in advertising her lumber business. 
Once a year we put on a stunt for the chil- 
dren of the County, and always attempt 
novel methods of advertising in our local 
papers. 

Many ladies will be taking the places of 
brothers and husbands who are defending 
our country, and they will have many diffi- 
cult tasks ahead of them, but surely the 
ladies of the U. S. A. have the ‘stuff’ that 
it takes to carry on at home. 


(Mrs.) PROCTOR 


Proprietor 


Hore MATLICK 


Matlick Lumber & Coal Co. 

Kahoka, Mo. 

@ More than one member of the fair 
sex has been confronted with the task 
of operating a lumber yard, and their 
number is increasing as husbands and 
brothers are called to serve in the 
country’s armed forces.—Ed. 








Cleanliness is in- 
sisted on at the 
yard of the Clark 
County Lumber 
Co., Springfield, 
Ohio. Daily sweep- 
ing of pavement 
is quickly done 
with the machine 
originally designed 
for taking up 
grass, twigs, ete. 
Pushed like a 
sweeper its rotat- 
ing brush sweeps 
alley refuse into 
dust bag. 








Heres a Timely Tip 














Farm Buying 
Dear Sir: 

We are noticing in our outside yards a 
very definite increase in farm buying. We 
are quite optimistic in that this business 
will probably not be curtailed, but even pos- 
sibly augmented by war activity. In our 
larger yards and especially here in Toledo, 
remodeling activity is definitely up. Whik 
this cannot produce the volume that new 
construction demands, it is nevertheless a 
pleasant circumstance. In addition, in To- 
ledo, a defense area, there is a pretty fair 
volume of small houses for defense work. 
We anticipate that the present rather decent 
quantity of this type of construction will be 
farther augmented. 

RicHArp C. Carr 
Sales Manager 
Hixon-Peterson Lumber Co. 
Toledo, Ohio. 
* °K * 


More Smiles 
Dear Sir: 

We have sometimes wondered if you oc- 
casionally digressed from the strictly busi- 
ness side of our industry and printed some 
stories of perhaps the less serious nature 
about say, members of our own trade both 
wholesale and retail, if such items might not 
make very interesting reading. The writei 
knows one or two lumbermen who can tell 
some darn good experience yarns. 

H. A. Litt Lerie_p 
Littlefield Lumber Co. 
Portsmouth, N. H. 


@ Send in the yarns.—Ed. 
* Ok Ok 


Defense Housing Outlook 


Gentlemen : 

I think all of the retail yards here in 
Kansas City enjoyed a large increase in 
volume of business during 1941, and Januar) 
and February so far this year we have had 
a nice increase over 1941. We are suppl 
ing lumber for some industrial plants a: 
well as on some of the government projects. 
and also selling material to quite a few 
builders who are erecting homes of from 
25 to 100 at a time. The vast majority 07 
these homes come under Title 6 and se!! 
from $4000 to $7000, probably nearer $500!) 
to $6000. The payments, I think, will rw 
from $28 to $50 per month, and it is m\ 
judgment that most of them will be unde: 
$50 per month. 

So far, we have been able to get all th 
lumber we need but each day it is becoming 
more difficult to secure certain items. It 
is almost impossible to buy a car of some 
items in yellow pine so we have tried to 
a certain extent to substitute white pine and 
are finding that practically as difficult to se- 
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Woods of Super-Quality 
Strength and Durability 


In the mighty forests of the Southland grow billions of feet of the 
finest hardwoeds known to man. An amazing variety of woods for 
many diverse uses. Woods of rare beauty, strength and long-lasting 
service ideally suited to modern needs. For interior and exterior 
uses. For a great variety of industrial uses. The mills listed on this 
page rank with the best in the industry. They have up-to-date 
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equipment and use modern methods of manufacture. Write them 


about your hardwood needs. 
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Woods Lumber Company 
Memphis, Tenn. 
2 Band Mills—Lignasan-Dipped Hardwoods 
“FROM WOODS to CONSUMER” 





: Chicago Mill and Lumber Co. 
111 W. Washington St., - Chicago, Ill. 
Since 1881 


Band-Sawn Delta Hardwoods and Cypre 
Operating Four Modern Band e 


Wax Lumber Company 
Woodville, Miss. 


Manufacturers Band-Sawn Hardwoods and South- 
ern Pine. Specializing in Cherry Bark Re ° 
Magnolia and Poplar. Annual Cut, 20 million feet. 


Eastman-Gardiner Hardwood Co. 
Laurel, Mississippi 


Manufacturers of Southern Hardwoods and Yellow 
Pine. 22 years of satisfactory service to the trade. 








Jackson Saw Mill Co., Inc. 
Jackson, Tenn. 


Manufacturers of Quality Oak, Poplar, 
Ash, Gum and Walnut 


C. W. Parham Lumber Company 
Memphis, Tenn. 


Manufacturers of Southern Hardwoods and Cypress, 
Specializing in Beech and Poplar. All Lignasan- 
Dipped. Band Mills, Meridian and Redwood, Miss. 








Chapman & Dewey Lumber Co. 
Memphis, Tenn. 


Manufacturers for 50 Years of Famous St. Francis 
Basin Southern Hardwood Lumber and Oak Flooring. 
Mills at Marked Tree, Ark. 


; Anderson-Tully Company 


General Offices: Memphis, Tenn. 


For 49 Yrs. Mfrs. Southern Hardwoods—Gum Ply- 
wood. Semi-Finished Hardwood Dimension. Oak 
Firg., Short Leaf Yellow Pine. 5 Modern Band Mills. 


Nickey Brothers, Inc. 
Memphis, Tenn. 


Flooring—V eneers—Hardwood—and entirely new 
Pine Planing Mill Mfg. Quality Dimension & Boards 


Member of NOFMA—SPIB—NHLA—Ven. Assn. 








Miller and Company, Inc. 


Jackson, Tenn. -- 43 E. Ohio St., CHICAGO -- Selma, Ala 


Operating 5 Bandmills, producing tically every 
Southern Hardwoods; also Yellow Pine. on = wa bie 
30,000,000’. Own dry kilns, surfacers, resaws. Modern throughout. 


Louisiana Central Lumber Co. 
Clarks, Louisiana 
Band-Sawn Forked Leaf White Oak, Cherry Bark 


Red Oak, Red and Sap Gum, Poplar, Cypress, 
Oak Flooring. Mixed or Car Lots. 


E. Sondheimer Co. 
Sondheimer, La. 
eee Southern Hardwoods and Louisiana 


ypress. Slack Barrel Coo e. 
erving the Trade Since is7t 








McGraw-Curran Lumber Co. 


Yazoo City, Miss. 

Band-Sawn Southern Hardwoods. Specializing in 
Deep Swamp Cypress, Cherry Bark Red Oak, Deita 
Red Gum and Tupelo and the famous Yazoo Beech. 





Wallin Lumber Co., Inc. 


Columbus, Miss. 


Manufacturers of Band-Sawn Cypress 
and Southern Hardwoods 





Angelina Hardwood Company 


Sales Office: Lufkin, Texas 


Mills at Ewing, Tex. and Ferriday, La. 
Iarge Stock of Oak, Gum, Elm, Ash, Louisiana 


Red Cypress and other Southern Hardwoods. 


Reynolds & Manley Lumber Co. 
Savannah, Georgia 


Mfrs. Southern Hardwoods, Pine, Coast Type Red Cypress. 
Can grade- & trade-mark. Planing Mills, Modern Dry Kilns. 
5 R. R. connect’ns. Prompt water shipm’ts, foreign, coastwise. 





J. E. Stone Lumber Company 


Nacogdoches, Texas 


Southern Hardwoods — Band-Sawn — Lignasan- 
Dipped — Can Kiln-Dry — Short Leaf Yello 
Pine — Planing Mill Facilities. 


Breece-White Manufacturing Co. 


Eudora, Ark. 


Manufacturers of All Southern Hard 
Specialties: Mississippi River —~s 7S. 


Willow. All lumber shipped dry and bright. 


J. M. Jones Lumber Company 


Natchez, Miss. 


Mfrs. All Southern Hardwoods and Cypress—Dowi- 
cide-Dipped. Planing Mills and Dry Kilns. Normal 











Stock, 12 Million Feet. Also Yellow Pine Boards, 


Augusta Hardwood Co. 
Augusta, Ga. 


Mfrs. High-Grade Band-Sawn Planing Mills 
Pine . . Hardwood .. Cypress Dry Kilns 


Air-Dried Roofers . . Timbers 


Pine Plume Lumber Company 
Bell Bidg., Montgomery, Ala. 


Mfrs. Southern Hardwoods, air- or kiln-dried. eee 
jalizing in Kiln-Dried Popiar; also Mixed Cars, with 
Yellow Pine. Serving the Lumber Trade since 1899. 


Depend on these producers 
and distributors for all your 
hardwood needs. 











Onder Stuthetn Hardwoods Ftom These Leading Pins 






THE SOUTH HAS AHARDWQOD 
_FOR EVERY NEED! | 
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cure as yellow pine. We have recently 
commenced to buy some fir and hemlock 
No. 2 and No. 3 grades. 

It looks as though the farmer trade for 
the country dealers will be especially good 
this year; in fact, it was very good last 
year. The farmers had splendid crops in 
most sections and received very good prices, 
and the banks are full of money having the 
largest deposits in their history, and now 
with the Government asking and urging the 
farmers to increase their production of not 
only grain but all live stock, with practically 
a guarantee of as high or higher prices, it 
does seem that prospects are most flattering 
for all farming communities. 

J. Newton DANIELS 
Vice President 
Dascomb-Daniels Lumber Co. 
Kansas City, Mo. 


Dear Sirs: 

Speaking of defense housing and its ef- 
fect on our business we might suggest the 
following : 

Alton has long been a conservative town 
and has had strong financial institutions in 





A Springman Defense House 


the way of Building & Loans and Banks. 

Most of the homes we have supplied the 
past year have been financed by our local 
institutions but many others have been 
financed by the F. H. A. In addition to 
this type of finance we have a few individ- 
uals who have built small homes over a 
period of many years selling them on terms 
equal to F. H. A. 

You might be interested to know that 
during our 33 years in the material business, 
and having somewhat been real _ estate 
minded, our company accumulated approxi- 
mately 175 homes of the four and five room 
type. We might advise that during the past 
18 months that we have sold about 100 of 
these homes mostly on a finance plan similar 
to F. H. A. 

The Federal Government, through U. S. 
H. A., built 158 family units for defense 
workers in our community last year. We 
understand that they are rented on a rental 
basis similar or possibly a little more favor- 
able than individual rental rates. 


Jos. J. SPRINGMAN 
Springman Lumber Company 
Alton, Ill. 


Gentlemen: 


Just yesterday I approached a man con- 
templating defense housing. I was informed 
that he had been working for several months 
and spent close to $1200 getting priorities 
from Washington. Now, that he has spent 
so much money and lost so much time he 
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is still not ready to go ahead. The con- 
struction money and mortgages have to be 
approved. These could not be obtained until 
priorities were produced. The discouraging 
part is that after all preliminary measures 
are taken and approved new estimates will 
have to be obtained. It is felt that the 
higher prices now will result in a house over 
$6000 which will mean that the priorities 
already received cannot be used. 

There is really but one defense housing 
project in this vicinity. The houses sell for 
approximately $4990 with $190 down pay- 
ment. Many builders are estimating and 
compiling data, but as yet have not started. 
So you see housing is not really under way 
in this section. 

James C. DILton, 2nd 
Secretary 
Wilmington Sash & Door Co. 
Wilmington, Del. 


aK *K * 
Phone Calls 


Gentlemen : 

In the March 7 issue, page 14, you give 
quite an article on insulation and remodeling 
regarding selling over the telephone. Would 
it be possible for you to obtain the type of 
conversation that takes place between the 
customer and canvasser ? 

WALTER A. ELLINGER 

President 

Ellingers Supply Company 
Sheboygan, Wis. 
@ Reader Ellinger’s suggestion grate- 
fully received. April 4 issue of AMER- 
ICAN LUMBERMAN will carry story on 
telephone conversations.—Ed. 





os. 6 


A. L. Readers Lauded 


Gentlemen: 


I don’t believe I can pzy you any greater 
compliment than to tell you that among the 
vocational papers I am convinced the AMER- 
ICAN LUMBERMAN must have one of the 
highest types of readership. I predicate 
this opinion based on our analysis of the 
character and caliber of the men who have 
written in inquiring for the “Miss Federal” 
calendar, and I want to tell you that in the 
majority of instances those men actually own 
or are directing the sales activities of the 
lumber companies which go to make up 
your subscription list. 

FRANK A. JOHNS 
Advertising Manager 
Federal Motor Truck Co. 
Detroit, Mich. 





Wood Fence Gives Yard Good 
Service for 42 Years 


Forty-two years ago, the old Stotlar- 
Herrin Lumber Co., Herrin, IIl., had 
a fence built around its yard, using 
nearly 5,000 feet of yellow pine. The 
lumber yard is now called the Herrin 
Lumber & Supply Co. Manager Will- 
iam Jack, admitting the fence shows 
signs of its age, is rebuilding it, and 
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again using wood, and will paint the 
repaired fence an orange color. “If 
the new fence lasts as long as the old 
one | won't have to worry about put- 
ting another fence up,” said he. 





Incendiary Bomb Technique Used 
to Smother Gasoline Fire 

When drippings from a truck gaso 
line tank burst into flame, when truck 
backfired while being started for the 
first trip in the morning, the fire 
quickly spread under a stack of lumber. 
Reacting to present day training, Bad- 
ger Lumber Co. employees, Ogden, 
Utah, promptly ripped open several 
bags of powdered lime and cement, 
poured it around the lumber and on 
the fire, smothering the blaze just as 
though it had been started by an in- 
cendiary bomb. 





Silver Dollars for Payday Attract 
Attention 


One company, to impress upon peo- 
ple its economic importance to the 
community, paid all its employes in 
bright pennies and silver dollars. The 
sudden influx of bright pennies and 
silver dollars into the monetary flow 
of the respective communities started 
hundreds of tongues wagging. 

















Working only one hour a day, 90 stu- 

dents in the woodworking classes of the 

Galileo High School, San Francisco, 

Calif., turned out 400 specially designed 

wood and canvas stretchers in eight 
days for the Red Cross 
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Dealers Devise Means of Conserving Delivery Trucks 


equipment also purchased. The Liese 
company expects to buy a second and 
similar outfit in the near future. 

A pair of Belgian Percheron show 


To conserve their tires and their 
trucks, and insure their ability to de- 
liver what they sell during the war 
years to come, lumber dealers through- 
out the United States have introduced 
various measures which have proven 
to be practical and successful in achiev- 
ing this goal. Some of the plans in- 
volve a cooperative effort of competing 
lumbermen of a community, and are 
successful only insofar as the coopera- 
tive spirit prevails. 

Dealers of Roseville, Calif., have an- 
nounced that deliveries will be made 
at 1l a. m. and 3 p. m. each day and 
all orders placed before those hours 
will be delivered the same day. In the 
case of an emergency situation a spe- 
cial delivery will be made at an extra 
charge. 

Two lumber companies at Green- 
castle, Ind., banned the special delivery 
of small orders and put them on a cur- 
tailed delivery schedule. They an- 
nounced a request that customers carry 
their small purchases whenever pos- 
sible. 

The inability of the Liese Lumber 
Co., Belleville, Ill., to obtain delivery 
on a new truck which it had on order 
resulted in that firm returning to the 
use of a horse-drawn wagon for short 
hauls and for unloading railroad cars. 
(he horse is a handsome Percheron 
(see photo) formerly employed in ex- 
hibition weight pulling contests at 
county fairs. A bright red wagon and 
a new set of harness are part of the 











LUMBER 
DELIVERIES 


WE ASK YOUR HELP NOW 
IN- THE CONSERVATION OF 
TRUCK EQUIPMENT, WHICH 
IS SO VITAL TO YOU AND 
OURSELVES 


HELPFUL SUGGESTIONS 


( 1 ) Anticipate your building material needs In 
advance. 





( 2) All small, orders will be delivered within 
three days. It is necessary to group these 
orders to make a load. 


(3) On larger orders, whenever you can, plan 
to make full loads—placing orders at least 
24 hours in advance. 


We Will Appreciate Your Patriotic and 
Farsighted Cooperation in This Plan 


Dayton Retail 
Lumber Dealers 
Association 























This newspaper ad was followed up by 
one Dayton dealer with envelope stuf- 
fers and yellow counter and window dis- 
play cards carrying the same message 





horses has been acquired by the Queen 
City Lumber Co., Greenville, Miss., to 
haul its new red, white and blue de- 
livery wagon. John McCorkle, man- 
ager of the yard, estimates that more 
than 60 percent of the city deliveries 
of the company are of a nature that 
can be handled by the team. 

Some of the retail yards of the 
Hawkeye Lumber Co., with headquar- 
ters at Oskaloosa, Iowa, have instituted 
a delivery charge for purchases of less 
than $10 with the effect that the num- 
ber of deliveries the company is asked 
to make has been considerably reduced. 
In other localities the firm has been 
combining deliveries and making single 
daily trips in each direction from the 
company yard. 

Charles E. Saville, vice president of 
The Kuntz Johnson Co., Dayton, Ohio 
writes, “Should it become necessary, 
our company is prepared to go back to 
mules as we personally know how efh- 
cient they are to keep the delivery 
wheels turning ; providing of course we 
have the necessary lumber and _build- 
ing materials to deliver.” 

Trucks of the Twin Oaks Builders 
Supply Co., Eugene, Ore. have been 
put on a regular delivery schedule and 
no longer make hit and miss deliveries. 
Also that firm is charging 25 cents for 
the delivery of purchases of less than 
$5 worth of merchandise and is en- 
couraging patrons to carry their pur- 
chases whenever possible. 











Every town has its empty store. 


Through the cobwebs and dried rain- 
spots on the show window, one per- 
ceives in the dim interior a few fallen 
musty boards, smudged walls, dust 
laden pipes. 

“Ah, an empty store,” registers the 
sub-conscious mind of the passerby, 
and the thought leaves the conscious 
mind empty as the vacant store. 

The passerby doesn’t see the 2 by 3- 
foot sign in the window proclaiming the 
name and address of the agent who was 
hopeful of renting the property. The 
passerby doesn’t see anything. He 
looks, vaguely, at the show window, be- 
cause long experience as a pedestrian 
has taught him to look—but he doesn't 
see anything. 

Had there been a display in the win- 
dow, almost any kind of a display, the 
passerby would have seen what he was 
looking for. He might have stopped— 
out of idle curiosity—to see what was 
displayed. Only later would he have 
become conscious that the store was 
untenanted. 

“Ah,” he would say to himself, 
“somebody moved out. Wonder who’s 
going to move in? Whose display is 
this? The Calcoon Lumber Company, 
well, well. Do they own the building ? 
No-ope! There’s that little 6 by 8-inch 
card over there on the door—says— 
Applegren Realty. Hm.” So _ the 
passerby would move on. But if he 
ever heard of some one who wanted to 
rent a store, he’d say, “I know one. 
Nice looking place down on Grove 
street. Had a swell display in the win- 
‘dow—seventy-two different kinds of 
nails!” 

Any lumber company whose man- 
agement has a product or a sales idea 
to display could take the place of the 
imaginary Calcoon Lumber Company 
and deck out the display windows of 
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Vacant Store Show Windows Offer 
Dealers A Merchandising Medium 





some vacant, but centrally located store 
in its own town. 

The Southern Lumber Company did. 
The town was San Jose, Calif., and the 
location of the empty store was in one 
of the finest display window sections of 
the San Francisco Bay area. 

Perforce, most lumber companies 
must locate somewhere near rail or 
water transportation, and the South- 
ern Lumber Co., being roughly twelve 
blocks from the heavy pedestrian traffic 
sections, took advantage of the tempo- 
rary vacancy occurring in a centrally 
located building, which had a deep 
lobby and several vacant show win- 
dows. Prior to the war these shop 
windows were kept illuminated until 
ten o'clock at night. Now they are 
kept dark after closing hours. But in 
spite of the blackout conditions prevail- 
ing, the lumber company took over 
these windows and in line with the 
views held by other shop keepers in 
the locality, sought to make the win- 
dows even more attractive during the 
shortened hours. 

Contrast and timeliness were gained 
by displaying Apitong, a hard, strong, 
heavy-bearing lumber for truck side 
rails, stakes, tail and bumper blocks ; 
with the printed statement “imported 
from the Philippines and impossible to 
replace’—and by displaying adjacent 
to it items of Sitka spruce, identified 
as “airplane spruce” and “panel 
wood” ; with the printed announcement 
“grows along the coast from Northern 
California to Alaska.” 

Other displays covered “Roof Prob- 
lems” (featuring shingles), and plank 
flooring, fireplaces and equipment. But 
the tie-in of the yard with the display 


was the element that made the show 
window sales appeal effective. 

To clinch the sales argument pre 
sented by each display group, the com 
pany placed a printed 14 by 22-inch 
green card on one side, which read: 
“ASK OUR CUSTOMERS”—and 
underneath the head was a list of twelve 
customers who had purchased the ma- 
terial or equipment shown. The sales 
argument itself was carried on a simi- 
lar card with statements, such as: 

“Study this lifetime shingle. About 
1'4c per square foot more than stand- 
ard ones. More durable. Double life; 
double thick; double insulation. No 
curling. We install. Pay monthly.” 

Kach “Ask Our Customers’’ card, 
and one special card, presented the com- 
pany’s name, address and year of estab- 
lishment in the community. One card 
gave brief answers to the question: 

“\Vhat Makes a Lumber Purchase a 
Profitable Investment and Not an Ex- 
pense ?”’ 

It takes time, study and some ex- 
pense to create displays that carry an 
effective message to window shoppers 
on the street, but every business has its 
interesting side for the layman and 
every retail firm has something to sell 
that somebody wants. 

The trick is to get your message as a 
lumber dealer in the right spots so that 
the people who can be interested can 
see it. Such a spot is at a point where 
heavy pedestrian traffic flows. 

Not all rental agencies have thought 
of it, perhaps, but a window with a dis- 
play in it creates a much more favor- 
able impression on a business man who 
might decide to occupy the store, than 
does the blank stare of a vacant store 
front. The “For Rent” sign (as was 
done in the case of the Southern Lun- 
ber Co.) can be hung in the door in- 
stead of in the show window. The sigu 
can be seen in the door and the display 
serves only to draw attention to it- 
favorably. 

A well executed window display. 
therefore, not only helps the lumber 
company which it advertises, but als 
aids the realtor in renting the vacated 
store. And that’s not all. 

The lumber company with the dis- 
play in the window has the best chance 
of getting the store remodeling business 
when the new tenant takes over. 








Ma 














March 21, 1942 


27 














He left us all a job to do 








What zs in a name? Some express every- 
thing we believe in. “George Washing- 
ton” is one that stands for honor in 
dealing with great crises or daily trifles. 
He had this in common with all re- 
spected names which have followed... 
he could be counted on to accept his 
responsibilities, fulfilling them with 
neither restraint nor compromise. We 
like to think that all of us can add to 
the job George Washington inspired 


in this nation of free industry. Down 


through the years we have known that 
your respect for ‘Spencer Kellogg” 
could be earned only by fulfilling our 
responsibility to provide you with 


products of the best in research and 


SPENCER “>” 7 wavs 


KELLOGGS 


LINSEED OILS 
Raw and Improved Boiled 





production. Perhaps the general pref- 
erence for “Spencer Kellogg”’ oils is a 
measure of how well we are meeting 
our responsibility. Spencer Kellogg 


and Sons, Inc., Buffalo, New York. 





TO A BETTER JOB 


Through drying of the paint... easier 
brushing... uniform penetration... hard, 
lasting film... high gloss retention... 12 
to 18 hours drying...longer life. We've j 
carried on long and costly research to 
guarantee these advantages with Spencer 
Kellogg's improved boiled Linseed Oil. 








February Residential Contracts 62 
Percent Above ‘41 


New York, N. Y., March 16—Accelera- 
tion of war construction resulted in’ an 
increased volume of building and engineer- 
ing contracts in February, according to IF. 
\V. Dodge Corp. Total contracts awarded 
in the 37 eastern States amounted to $433,- 
557,000, compared with $316,846,000 in Janu- 
ary, and $270,373,000 in February, 1941. 
The accumulated dollar volume of contracts 
let during the first two months of this year 
is 30 percent greater than the figure for the 
corresponding period of 1941. In spite of 
this substantial increase, the augmented pro- 
gram has scarcely gotten into full stride. 
Contract totals for these 37 States averaged 
over $500,000,000 a month during 1941, and 
this year’s program is expected to top that 
of last vear. 

Last month's contracts, in comparison with 
those of February 1941, showed the follow- 
ing dollar volume increases: Heavy engi 
neering construction, up 6 percent; non- 
residential building, up 38 _ percent; 
residential building up 62 percent. 





Tide of Home Buying Rises 


Within one percent of the figure for the 
same month a year ago, the savings, build- 
ing and loan association advances to home- 
owners in January totalled $79,533,000, the 
United States Savings & Loan League, Chi- 
cago, reported. Demand for financing of 
home purchases was twenty percent greater 
than the previous January, and was main- 
tained close to its late 1941 level. Mean- 
while construction loans, at least 60 percent 
of them obviously in Defense Housing areas, 
still took practically the same proportion of 
savings and loan January lending as they 
had the same month two years ago, although 
definitely less than in 1941. Said Morton 
Bodfish, Chicago, executive vice president of 
the League, “Obviously a rising tide of in- 
terest in buying homes is being upheld par- 
tially by increases in cost of living as the 
War pinch becomes more and more a real- 
ity.” 

Percentages of January loans used for 
various purposes ' follow: Construction, 
28.66; repair and remodeling, 4.01; home 
purchase, 42.91; refinancing, 16.16: other, 


8.26, 





Restrictions on Materials Halt 
Increase in Home Financing 


WasuHINGTON, D. C., March 16—While 
January urban home financing declined 18 
percent from December, mortgage record- 
ings of $20,000 or less amounted to $321,- 
400,000 during the month—a five percent in- 
crease in dollar volume over January last 
year, and 22 percent above the same month 
for 1940—I*ederal Home [.oan Bank Ad- 
ministration economists announce. 

They pointed out, however, that the in- 
crease in dollar volume from 1941 to 1942 
largely reflected the increase in building 
costs, since the estimated number of mort- 
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BUILDING OF DEFENSE HOMES IS ACTIVE 


gage recordings dropped from 109,689 in 
January, 1941, to 108,119 in January, 1942. 
Moreover, although a decrease in both the 
number and amount of recordings during the 
December-January period is a seasonal oc- 
currence, restrictions on the use of critical 
building materials now apparently have 
halted the steady year-to-year increase that 
has been recorded over a period of years. 

Savings and loan associations maintained 
their lead over all types of mortgage lenders 
in January, accounting for more than 2 
percent of the total. Banks and trust com- 
panies were second with 24 percent, while 
individual lenders were third with 18 per- 
cent. 

Refinancing, purchase, and the recondi- 
tioning of existing homes, as well as the 
construction of new dwelling units, are re- 
flected in these mortgage recordings figures. 





Private Home Financing Was Five 
Times Government Total in ‘41 


The dollars of private financial institutions 
and individuals financed a larger proportion 
of new homes built in urban areas in the 
banner year, 1941, than they did in 1940, 
the Home Building & Home Owning Com- 
mittee of the United States Savings and 
Loan League, Chicago, points out. <A sur- 
vey shows that in communities of 2,500 
population and over, private construction ac- 
counted for 367,675 new family units, or 
more than five times the number built with 
Government funds of one sort or another. 
The percentage built by private enterprise 
in 1941 was 84.5, as compared with 83.8 
the year before. It was also pointed out 
that average cost of new dwellings had re- 
mained under $4,000, in spite of rising build- 
ing costs. 

Dominance of the one-and-two family 
home among the privately-built structures 
continued overwhelming in 1941, with 86 
percent of the total new family units pro- 
vided falling into this classification. The 
committee estimated that savings, building 
and loan associations financed 141,000 of 
these buildings, or 45 percent of all the new 
ones built in communities over 2,500. 

“Private construction of homes added 10.4 
percent more units in 1941 than had been 
built the year before, in spite of the fact 
that building fell off during the latter part 
of the year,” said Ralph H. Cake, Portland, 
Ore., chairman of the League committee. 

“Average cost per one-family home built 
with private capital was $3,894 in 1941, only 
$59 more than the average cost of one-family 
homes built in 1940. For all other types of 
shelter provided by private enterprise, the 
average cost per unit was actually less in 
1941 than it was in 1940, $2,734 as compared 
with $2,783.” 

The Committee chairman pointed out that 
the average dollar volume of advances made 
by savings and loan institutions is conspicu- 
ously smaller than that for all lenders as 
a group. Their average mortgage recorded 
in 1941 was $2,736, as compared with $2,905 
average home mortgage recorded by all 
sources of money. 
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Continues |8-Month Home 
Modernization Credits 
WasHinctTon, D. C., March 17—While 
tightening up on credit restrictions for many 
home installations and appliances, the Fed- 
eral Reserve Commission has issued a rul- 
ing maintaining the current 18-month ma- 
turity for credits for residential moderniza- 
tion. In an amendment to the credit regula- 
tions, the board of governors ruled that the 
standard maturity is reduced from 18 to 15 
months for all credits subject to the regula- 
tion, except credits for residential modern- 
ization, plumbing, furnaces, water heaters, 
water pumps and pianos, all of which may 
still be for 18 months. On furnaces, water 
heaters, water pumps and plumbing, down 
payments are raised from 15 to 20 percent. 





Provides for Emergency Plumbing 
and Heating Repairs 
WasHincton, D. C., March 16.—Issuance 
of an order designed to facilitate the main- 
tenance and repair of existing plumbing and 
heating installations in farms, residences, 
and office and apartment buildings was an- 
nounced March 14 by J. S. Knowlson, direc- 
tor of industry operations. The order 
(P-84) assigns an A-10 preference rating, 
which may be applied by an installer or 
supplier, to materials needed for emergency 
plumbing and heating repairs. W. Walter 
Timmis, chief of the Plumbing and Heat- 
ing Branch, said: “Every effort must be 
put forth to keep consumption of critical 
materials at the irreducible minimum. Re- 
placement now can be made only if there 
is no possibility of repair.” “Plumbing 
equipment” does not include any tools, or 
any hoses, sprinklers, or other device com- 
monly attached to out-door faucets. Heat- 
ing equipment is defined as any primary 

heating unit. 


Pledge 3,500 Defense Homes 

SPOKANE, WaAsH., March 14.—Written 
pledges that they will construct 3,500 houses 
in Spokane to meet the demand for homes 
for the influx of Defense industry workers 
expected here in 1942 and 1943, provided 
materials are released for the purpose, have 
heen given to President I°. S. McWilliams 
of the Spokane Chamber of Commerce, )y 
the building industry of Spokane. 








Rents Up Only 3 Percent But Rea! 
Income Rises 23 Percent 

MINNEAPOLIS, Minn., March 16—Accord- 
ing to Investors Syndicate, “real income” in 
January, 1942, was $1.23 compared with $1 
in January, 1941. “Other income,” which 
largely reflects increases in farm earnings, 
and wages, rose to $1.47, wage envelopes 
contained $1.42, salary checks were written 
for $1.23, and income from investments was 
$1.10—all compared with $1 in January, 
1941. Food cost $1.21; wearing apparel car- 
ried a price tag of $1.12, miscellaneous 
items cost $1.12, and shelter of all types, 
Defense centers excepted, commanded $1.03 
in January, 1942, all compared with $1 in 
January of last year. 
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New _—s 


On this page are listed leading producers and distrib- 
utors who have every facility for supplying you with 
Appalachian Hardwoods in standard sizes and grades, 
or fabricated in any form desired. Here are the Appa- 































lachians: Oak, Walnut, 
Birch, Beech, Hickory, Basswood, Butternut, Cherry, Hem- 
lock. When you buy from these firms you can be sure 
of getting topmost quality in well-manufactured lumber. 


Poplar, Ash, Chestnut, Maple, 




















MAY HARDWOOD CO. 


Louisville, Ky. 


Appalachian Hardwoods, Particularly Basswood, But- 
ternut, Hard and Soft Maple, Oak, Poplar and Walnut. 


* MEADOW RIVER LUMBER CO. 
Rainelle, W. Va. 
Manufacturers of West Virginia Hardwood Products. 


*VESTAL LUMBER & MFG. CO. 


Knoxville, Tenn. 
All Appalachian Hardwoods—Kiln-dried and 
Dressed, 
Mills at Duff and Knoxville, Tenn. 





* BRISTOL DOOR & LUMBER CO. 
Bristol, Va.-Tenn. 
Kiln-dried Appalachian Hardwood Lumber, 


* CHERRY RIVER BOOM & LUMBER COMPANY 
Philadelphia, Pa. 


Mills, Planing Mill, Dry Kilns ‘. i gg Ww. 


Spruce, Hemlock, Hardwoods Mouldings 


Trim, Standardized P ae ty oie 


* ELK RIVER COAL & aaah co. 
Swandale, W. Va. 


“Elrico” Brand Appalachian Poplar 
and Other Hardwoods. 


- *THE MOWER LUMBER CO. 
Charleston, W. Va. 


Dimen- 








Mfrs. Famous 





West Virginia Hardwoods, Air-dried, Kiln-dried, 
Rough or Surfaced. 
Millis: Omar, Marmet, Colcord and Pettus, W. Va. 





* BLACKWOOD LUMBER CO., INC. 
East LaPort, N. C. 


Manufacturers Band-Sawn Appalachian Hard- 
Wood Lumber. Can Surface, Kiln-Dry and 
Resaw. 


* MOORE, KEPPEL & CO. 


Eliamore, W. Va. 
Band-Sawn Rig yo Hardwoods. 


WEST VIRGINIA LUMBER CO. 
Elkins, W. Va. 


Virginia Hardwoods — Air-dried, kiln-dried. 
Rough, Dressed or Resawed. ~ _—cce Oak 
and Maple 


West 





Years of Service 
* MORRISON, GROSS & CO. 
Erwin, W. Va. 
nt Dry ‘Kiln be ore. Band 


* WOOD-MOSAIC COMPANY, INC. 


Louisville, Ky. 


“Parkay” Ready-Finished Hardwood Relea 
Lumber, Veneers, Dimension. 





ma & ROBINSON LBR. CO. 
Offices: Cincinnati, Ohio 
Mill at West Irvine, Ky. 


D. C. STIMSON LUMBER CO. 
Owensboro, Kentucky 


Appalachian and Northern Kentucky Hardwoods, Soft tex- 





Complete Line of Appalachian Hardwoods. Maple | tured Poplar and Oak, Maple, Basswood, Ash, Hemlock and 
and Oak Flooring. Pine. Mills at Haddix and Madisonviile, Ky. 
* M. E. CRISP LUMBER CO. *SALUDA RIVER LUMBER CO. 


Welch, W. Va. 


West Virginia and Kentucky Appalachian Hard- 
wo . Oak, Poplar. Beech, Maple. Ash, Hickory, 
Chestnut and other hardwoods. All facilities. 


*W. M. RITTER LUMBER CO. 
Columbas, Ohio 


Appalachian Hardwoods 
Dry Thick Oak—Boat Oak 








D. D. BROWN 
svaweene ty ed 
URVIVING PARTNER — ELKINS, W. VA. 
Mire Band ay Circular Sawn West Virginia 


pepelachian Hardwoods—Kiln-Drying and Planing 
1 Facilities—Oak and Maple Flooring. Est. 1880. 


HUNTINGTON HARDWOOD CO. 
pape W. Va, 


Manufacturers Appalachian ae = gga 
American Black Walnut our Specialty. 





‘THE M. B. FARRIN LUMBER CO. 
Cincinnati, Ohio 


Kiln-Dried and Air-Dried Appalachian Hardwoods. 
“Century” Oak and Maple Flooring. 





* STEARNS COAL & LUMBER CO. 
Stearns, Ky. 
Appalachian Hardwoods, Hemlock and White Pine. 


HUTTON & BOURBONNAIS CO. 


Hickory, N. C. 


Soft-textured Appalachian oak, poplar, chestnut and 
pinus strobus white pine. Planing mills, dry kilns. 


Cleveland, S. C. 


Manufacturers Band Sawn Appalachian Hardwoods, 
Hemlock & Yellow Pine. Famous “Caesarshead” 
Mountain Hardwoods. Planing Mill Facilities. 


*McCRACKEN & McCALL, Inc. 
Lexington, Kentucky 


Appalachian Hardwoods POPLAR BEVEL SIDING 
Band Saw and Planing Mill at Flat Lick, Ky 


* TENNESSEE-EASTMAN CORP. 


Kingsport, Tenn. 
pecializing in White Oak and Yellow Poplar from 
“~ famous limestone belt in the Appalachian 
mountains. 


* VIRGINIA HARDWOOD LBR. CO. Inc. 


Tazewell, Va. 











Soft-textured 
White Pine, Hemlock. and Resawing fa- 
cilities. Modern 





J. B. BELCHER 
Bluefield, W. Va. 








Appalachian Hardwoods, Air or Kiln Dried. 


*Member Appalachian Hardwood Manufacturers, Inc. 





* KITCHEN LUMBER CO. 
Ashland, Ky. 


Manufacturers of Appalachian Hardwoods, 
principally Poplar, Oak. Maple and Beech. 
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WAR CONSTRUCTION PROGRAM EXPANDS 


W asuincton, D. C., March 16.—Issuance 
of the long-postponed order restricting con- 
struction was expected shortly in Washing- 
ton, while at the same time plans were in the 
making to provide some assistance to the re- 
tail lumberman. 

Focal point in plans for retail lumber 
dealers is the reorganization of the War 
Production Board industry branch set-up, 
under which lumber was given individual 
branch status with the creation of the Lum- 
ber Branch of the WPB Bureau of Industry 
Operations. Other building materials are 
grouped together in the Building Materials 
Branch. The creation of a separate Lumber 
Branch means that there will be a larger unit 
to do a job of aiding the industry. Addi- 
tional personnel will be put on the job, and 
the branch will be broken down by sections 
and units to take care of various phases of 
the industry. 

There are indications that the Branch will 
attempt to aid the industry by working out 
programs for increased uses of lumber, while 
at the same time attempting to obtain prior- 
ity assistance for work that will not detract 
from the war effort. 

Appointed as chief of the new Lumber 
Branch is M. P. McCullough of Chicago, 
who has been in the lumber business since 
1902. W. D. Connor, who was head of the 
lumber division in the former Lumber and 


Building Materials Branch, was named dep- 
uty chief of the Lumber Branch. John L. 
Haynes, formerly chief of the combined 
Lumber and Building Materials Branch, 
now becomes chief of the Building Materials 
Branch. 

Simultaneously with issuance of the or- 
der restricting construction, it is expected 
that the WPB will issue an order creating 
a Construction Bureau, with indications that 
this bureau will supervise the licensing of 
all construction. It is expected that the con- 
struction order will halt all non-essential 
building. The new Construction Bureau, 
from present indications, will be charged 
with facilitatng Defense plant construction, 
Defense housing and military construction. 
Under plans being considered, the construc- 
tion order will halt housing in non-Defense 
areas and construction of larger homes in 
Defense areas, with the likelihood that there 
will be strict control over prices, materials, 
location and design of housing in Defense 
areas. 

It was indicated in some quarters that 
construction concessions would be made for 
farm areas, where the chief building material 
is lumber. Repair and maintenance of homes 
and plants will come under the purview of 
the new construction order as well as that 
of the new bureau, with the likelihood that 
plans will be laid for giving priorities for 





WOOD TIRES! 


In view of the 
War Production 
Board's Division 
of Industry Op- 
erations report 
that its House 
Trailer Section is 
working to per- 
fect a wood tire 
for use on a 
wood wheel, and 
a wood tire with 
a steel rim for 
use over an old 
rubber tire, the 
accompanying 
pictures of wood 
tire inventions 
should be of in- 
terest to lumber- 
men. The lower 
one shows the 
"Victory Spare" 
wood tire made 
by Glenco , Co- 
lumbus, Ohio. 
The upper pic- 
. ture shows tire 
made of four 
sections of oak 
held together by 
wood pegs, with 
inside of saw- 
oil soaked to 
make it resilient. 





home repair and maintenance. In any event, 
non-essential repairs will not be allowed. 


Defense Housing Program Doubled 


Construction of an additional 350,000 
dwelling units for war industry workers, 
more than doubling the original Defense 
housing program announced last Sept. 19, 
has been approved by the War Production 
Board on recommendation of the new 
National Housing Agency. Of this number, 
150,000 will be built by Government Agen- 
cies, while the remaining 200,000 will he 
privately financed. 

A set of broad regulations designed to 
assure that the new units will be made 
available to war workers at prices which 
they can afford to pay, has been drawn up 
by the Housing Priorities Branch of the 
WPB. The houses are to rent at a maxi- 
mum of $50 a month, or sell at a maximum 
of $6,000. In addition, the following condi- 
tions must be met by owners: 

1. Exclusive preference for all housing 
for which priority orders are issued shall be 
given to Defense workers. Such preference 
shall be in effect for at least 30 days after 
date of completion, as determined by the 
administrator of the National Housing 
Agency. 

2. Housing erected under priorities for 
rental shall be actually for rental, but 
houses which are sold under lease-option-to- 
buy contract, under which the purchaser is 
given at least 30 months in which to make 
his down payment, is under no obligation 
to purchase during said period, and whose 
total monthly payments are equal to or less 
than rent for equivalent accommodations, 
shall be included in the allocation for rental 
units. 

3. Applicants for priorities shall specify 
the rent to be charged on any dwelling. The 
type of housing to which priorities are 
granted should in each area be such as to 
provide shelter for Defense workers at a 
rate not to exceed 20 percent of the esti- 
mated annual earnings of such workers, as 
predetermined in the locality program 
report. 

4, Specific rents shall be in effect for a 
minimum term of one year. 


Housing Agency Expands Program 


The new National Housing Agency had 
recently launched a program of public and 
private construction of 37,261 additional 
dwelling units for Defense workers and 
civilian and enlisted personnel of the armed 
forces in 10 areas. The joint program of 
public and private construction was aj) 
proved by the President on the recommend 
tion of John B. Blandford, Jr., administrator 
of the National Housing Agency. 

Of these, the publicly-financed portion 01 
the program will provide 13,526, with 23.755 
units assigned to private enterprise. Most 
of the new public construction will be cen- 
tered on the West Coast, where the ship 
building operations require large numbers ©! 
new workers. The number of units and the 
localities in this program are as follows: 


Seattle, Wash.—public construction, 3,275 


dwelling units; private construction, 6,300 
Vancouver, Wash.—public, 5,000; privat« 


2,100; northern New Jersey—public, 2,835, 
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~Reep the Lumber Coming 


Says Uncle Sam 


Storage Shed Interior in one 
of the mills of J. Neils Lum- 
ber Co. 








SALES REPRESENTATIVES: 

Campbell-Moore Lumber Co., 
540 Equitable Bldg., 
Denver, Colorado 

M. W. Christle, Box 1387, 
Great Falls, Montana 

Noll Welty Lumber Co., 
Kansas City, Missouri 


America's Drive for Victory is on. 
The call is for action, for offense, 
for attack! New high speed on 
the production line — to match 
action on the battle line. In- 
creased production to strengthen 
the striking power of the U.S. A. 


Lumber continues to be one of 
the first vital needs of a Nation at 
war. Lumber for use by the 
Army, the Navy, the Air Forces, 
the Defense Agencies. 


The big modern mills of J. Neils 
Lumber Company continue to do 
their part in lumber production to 


serve the needs of America’s 
fighting forces. And whether this 
is to be along war or a short war, 
the Neils mills will keep right on 
helping to supply the war needs 
of our country—and, so far as 
possible, the regular needs of our 
customers. 


Here are modern mills, with up- 
to-date precision machines, scien- 
tific kiln-drying equipment, every 
modern facility for quality lumber 
production. These mills produce 
regular items in Ponderosa Pine, 
Idaho White Pine, Engelmann 
Spruce and Larch. 


Members Western Pine Ass'n. 


J. NEILS LUMBER CO. 


PORTLAND, OREGON, American Bank Building 
CHICAGO, ILLINOIS, 308 West Washington, Paul Curtis 
NEW YORK CITY, 295 Madison Avenue, LeRoy Johnson 

MINNEAPOLIS, MINNESOTA, Midland Bank Bldg., J. C. Roche 


SALES REPRESENTATIVES 
Cowan & Cowan, 
Waterloo, Iowa 
Henry Schoknecht, Plaza Hotel, 
Milwaukee, Wiscons 
Proudfit-Prestegaard Lbr. Co., 
1074 Terminal Bldg., 
Lincoln, Nebraska 





y EF ~ 
S 4: ; 


32° PONDEROSA PINE since 1889 
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Oregon Lumber Company, with its record of more 
than half-a-century of service to lumber buyers, offers 
its famous “John Day” line of Ponderosa Pine; also 


“Mount Hood” Douglas Fir. 
methods of manufacture. And here are lumber prod- 


Here are modern mills, up-to-date kilns and new-day 


ucts of surpassing quality and unfailing dependability. 


Mixed Car shipments of Ponderosa Pine Yard and 
Shed Stock, Bevel Siding, Lath, Dimension, Mouldings, 
Straight and Mixed Cars of Knotty Pine Paneling, Fac- 
tory Lumber, and 4/4 Cut Stock may be obtained 


through our Baker, Oregon, Sales Office. 


“Mount Hood” Fir is sold through our Dee, Oregon, 


Sales Office. 
Member Western Pine Association 
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John Day Ponderosa Pine 
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“We Delivered the Woods” 


In producing 190 million feet of quality lumber 
in 1941, our huge, modern plant at Toledo, Ore- 
gon, played no small part in the lumber indus- 
try’s task of “Whipping Time With Timber” to 
meet the needs of the nation’s war construction 


Our slogan for 1942 
is, “KEEP ‘EM FALL- 
ING — to help keep 
Old Glory flying”! 






The Trade Mark of 
QUALITY LUMBER 





C.D 
OHNSON 
LUMBER CORP. 


HEAD SALES OFFICE 
PORTLAND, OREGON 
MANUFACTURING PLANTS 
TOLEDO, OREGON 
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WESTERN PINE PRICE CEILING REVISED 


Wasuincton, D. C., March 16.—Follow- 
ing meetings with members of the lumber 
industry in Washington, after some protests 
had been received against maximum prices 
set when Price Schedule No. 94 for western 
pine lumber was issued on leb. 3, price ad- 
justments to establish maximums at levels 
more closely reflecting those prevailing in 
the period Oct. 1 to 15, 1941, are made 1 
Amendment No. Leon Henderson, admin- 
istrator the Office of Price Administration, 
announced March 9. 

The amendment «affects prices for pon- 
derosa pine in “select,” ‘shop,” “commons,” 
“moulding or better” and “bex lumber” 
erades; Idaho pine and, to a mincr extent, 
sugar pine lumber. The general effect re- 
sults in slightly higher ceilings. 

In select grades of ponderosa, prices sor 
specified widths are increased in a majority 
of cases, but there is no change in random 
widths, except the 4/4 “C” select. In the 
“shop” grades the amendment makes some 
increases and some decreases. Prices on 
“moulding or better” grades, a small-mill 
product, are reduced $2 and “box lumber,” 
another small-mill product, is increased $2. 

Changes made in Idaho pine lumber aver- 
age an increase of 50 cents. 

Minor changes are made in prices for 
sugar pine, but there is no overall increase. 

Provisions for enforcement have also been 
revised and extended. 

Maxima set for principal items included 
in the revised schedule follow: 


Ponderosa Pine 


Select Grades 


4/4 RL 
S2S or 5/4&6/4 8/4 RL 
C Selects S48 RL S2S S28 

fandom Widths 
ae & UP... ..«sGST00 $66.00 $71.00 
2” Inc. Badl....... 65.00 70.00 75.00 
eS” tne. Bél.....«. 67.00 70.00 75.00 
aa at auareretecadtotetats 61.00 66.00 71.00 
ee Ne vies inwteaieaene 67.00 76.00 81.00 
ad ae Sais rice anneal 63.00 66.00 71.00 
_ RE See ey a eae? 65.00 71.00 76.00 
a eT oe 67.00 76.00 81.00 
eT eae 6a eee . 86.00 86.00 91.00 

I) Selects 

Random Widths 
6 @ OO... . + $54.00 $52.00 $57.00 
ee a | ae 52.00 56.00 61.00 
So Se. Blinc. 54.00 56.00 61.00 
Re een aod ack Aims eco 48.00 52.00 57.00 
DN ela naira as ac abit baat 54.00 62.00 67.00 
rene 50.00 52.00 57.00 
pO Pe oe 52.00 57.00 62.00 
Be Nab sid a pila’ ap ete 54.00 62. 00 67.00 
Be aug ire places Gacaed 68.00 72.00 77.00 


Specified Lengths—4/4, 6’, a 10’ 12’, and 
14’, add $2 (includes bundling 2” and 3”): 
4/4, 16’. add $5 (includes bundling 2” and 
3”); 4/4, 18’ and 20’, add $10; 5/4 and 
thicker, 16’ and shorter, add $5; 5/4 and 
thicker, 18’ and 20’, add $10; random 
lengths, 10’ and longer, add $2. 

Special random widths, S28 
wider 
wide 
wide 
wide 





and 
RW, add $2 to RW price; 10” and 
RW, add $7 to RW price; 13” and 
RW, same as 12” price; 14” and 
RW, add $5 to 12” price; 16” and 
wide RW, add $10 to 12” price; 18” and 
wider, RW, add $15 to 12” price; 20” and 
wider, RW (except DRA inboards), add 
$20 to 12” price; 22” and wider, RW (ex- 
cept DRA inboards), add $25 to 12” price. 

Specified Widths Specified widths over 
.12”, for each tbe over 12”, add $2 to 12” 
price; odd widths, 7”, 9”, 11”, add $1 to 8”, 
10”, i2” and so scaled. 

Rough, all thicknesses, deduct $2. 

Stained selects—deduct $5 from price of 
appropriate grade. 

Australian clears, same price as D select. 

Short selects 5’ to 9’, RL—1x4 & wider, 
RW, D & better, $44: 5/4 and thicker, 
and wider, RW D & better, $47. 

Select strips, 2” and 3”, not bundled, de- 
duct $1. 


S424 





Shop Lumber 82S RW and RL 
4/4 5/4&6/4 8/4 10/4 
4/4 Shop Com.$30.50 ee 
No. 3 clears.. 42.00 $: 56.00 $70. 00 $81.00 


oo a Sere a aint 43.00 51.00 65.00 
a Bers ae 35.00 38.00 47.00 
PO. wuiweaaeie aes 28.00 28.00 33.00 


For rough 4/4, No. 3 clears and thicker, 
deduct $2; rough 4/4 shop common, deduct 
$1; rough 5/4 and thicker No. 1 shop, de- 
duct $2; rough 5/4 and thicker, No. 2 and 
No. 3 shop, deduct $1. 


Bevel Siding 3’ & Longer 





1n”x4"” "x5" w%”x6” 
2 Pe $2 50 $32.00 $31.50 
SF Swaewe ow Sahel 28.00 30.50 30.00 
DD diewiweetee ws es 20.50 23.50 23.00 
BR satu fas vies alee ilen eran oe 16.00 esas 16.50 


B&Btr., C & D may contain 20% 3’ to 
8%’ in multiples of 6”; E siding may con- 
tain up to 35% of 814’ and shorter; shorts 
when sold separately 8’ and shorter in B 
and Btr., C & D, deduct $8; for 9’ and 


@ 


longer, add $3. 


Dimension, RL SIS1E HM 1;” x Standard 
Widths or S48 HM 1%” x Standard Widths 


Scaled 


as 2” 2x4” 2x6” 358" 2220° 2513” 
No. 1......$28.00 $27.00 $26.50 $27.00 $27.00 
No. 2...... 25.00 24.00 24.00 24.00 24.00 
BO. Becca. 18.50 17.50 17.50 17.50 17.50 


For specified lengths, 14’ and under 14’, 
add $1 to RL; 16’, add 50 cents to RL; 18’ 
and 20’, add $2 to RL 

For rough, deduct $1. 

For 15g dimension, add 1/6 to 1¥%” prices; 
for 1% dimension, add %4 to 15” prices. 


Common Boards, Random Lengths 
bed and Longer 


2SorS4S 1x xt" ix8* 2x30” i223” 
No. - et 7 * $43.00 $43.00 $44.00 $49.00 
No. 2...... 37.00 36.00 35.00 35.00 37.00 
i ae 32.00 32.00 31.00 31.00 31.00 
WO. Gicvicet 21. 00 22.00 23.00 23.00 23.00 

Additions for thickness: No. 1 Common— 
For 5/4, 6/4 and 8/4, add $5; for 10/4 and 
12/4, add $12. No. 2 common—For 5/4, 
6/4 and 8/4, add $4; for 10/4 and 12/4, add 
$8. No. 3 common—For 5/4, 6/4 and 8/4, 
add $3; for 10/4 and 12/4, add $6. No. 4 
common—For 5/4, 6/4 and 8/4, add $2. 

Specified lengths: No. 1, 2 and 3 com- 
mon—4” and 6” widths, 16’, 18’ and 20’, 
add $2; 8” and wider, 8’, 10’ 12’ 18’ and 20’, 
add $2; all widths, 6’, deduct $3. No. 4 and 
5 ecommon—All specified lengths, add $2. 
All common—R/L 10’ and longer, add $1. 

No. 4 and 5 common, RW and RL, may 
contain 20% 4’ to 8’ and 20% 4”. 

Odd widths, 7”, 9” and 11”, add $1 to 8”, 
10” and 12” price, and so scaled. 

Special random widths: No. 4 common, 
1x4 and wider, $22; 1x6 and wider, $22.50; 
No. 5 common, 1x4 and wider, $14. 

Rough, 4/4 and thicker, deduct $1. 

Knotty pine paneling stock, add $5 to 
price of regular grade from which selected. 

For 11/16”, use price of corresponding 
ore and width of 6/4” plus $2.50, less 

5% for surface measure price. 

Differentials—Ponderosa, Idaho and 
Sugar Pines 

Ordinary resawing, add $1; Resawing 
and S2S, all grades, all rates, add $2; Rip- 
ping, per rip, add $1; Novelty-saw ripping, 
add $2; Ripping and S4S, add $3; Cross 
cutting, per cut, add $1; Cleating (ordi- 
nary), add $1.50: Bundling (ordinary), add 
$1; Bundling (export), add $5. 


Ditferentials—Ponderosa and Idaho 
White Pine 

4/4 and thicker stock dressed thicker 
than standard, for each 1/32”, add $1. For 
stock run S4S wider than standard width 
(may be hit or miss), add $1. Standard 
casing and base, jambs, sill stock, pulley 
stiles. log cabin siding, bungalow siding, 
Dolly Varden siding and all similar pat- 
terns (not mouldings), 8” or 10” beveled 
siding, all grades, to price of grade de- 
sired, add $5. All other patterns except 
those conforming to Association standard 
patterns add $2.50. All standard patterns 
other than S2S or S4S, T & G or shiplap, 
add $2. Cutting to specified exact length, 
add $1. All stock shipped in inter-divi- 
sional stopover cars, add $1. fandom 
lengths are 6 feet and longer, unless 
otherwise provided in list. 


Differentials—Idaho White Pine 


Specified widths, all grades, wider than 
12”, add $2 for each inch over 12” to price 
of 13” and wider. 


Idaho White Pine 


Select Grades 
RL S825 or 84S 
including bundling 


2” & 3” 1x4” 1x5” 1x6&8 
B OE eee $76.00 $79.00 $77.00 
CPE 65500 sewams 69.00 72.00 70.00 
SPINE sémenccnaes 52.50 57.50 52.50 
RL S258 or S48 13” & 
including bundling wider 
2” & 3” 1x10” 1x12” RW 

B & Better... ....<. $81.00 $100.00 $100.00 
a ea ete 74.00 90.00 90.00 
er PROS aaare 5 ae 61.00 77.00 77.00 


5/4x4” or 
5/4x4” 5/4x5” 


RL S28 & wider &10” 5/4x6” 


a $89.00 $99.00 $91.00 
ee arava 79.00 89.00 81.00 
ea 67.00 77.00 69.00 
vo 

& War. 
RL 82S 5/4x8” 5/4x12” RW 
if 3 ere $94.00 $109.00 $109.00 
ge Pee 84.00 99.00 99.00 
PF TG 6b sinew aces 72.00 87.00 87.00 


Additions for thickness: B & Btr. & © 
S2S RL 6/4, same as 5/4 price; B & Btr. & 
C S2S RL 8/4, add $14 to 5/4 price; 6/4 D 
select, same as 5/4 price; 8/4 D Select, add 
$5 to 5/4 price. 

Specified lengths: 4/4, 8’, 10’, 12’ & 14’, 
net; 16’, 18’ & 20’, add $10. 5/4 and thicker 
—16’ and shorter, add $5; 18’ & 20’, add $10. 

Random lengths 10’ & longer, add $2. 

4/4 14’ & shorter RL (when no 16’ in- 
cluded), deduct $3. 

Special random widths 5/4 & thicker 
S2S: 6” & wider RW, add $2 to 4” and 
wider price: 8” & wider RW, add $5 to 4” 
and wider price. 

Odd widths, 7”, 9” & 11”, add $1 to &”, 
10”, and 12” price, and so scaled. 

Rough, all thicknesses: selects, deduct $2. 

Stained Selects, deduct $5 from price of 
appropriate grade. 

Short selects 5’ to 9’ inclusive—4/ a 
and wider, D & Btr. (35% 4”), $46; 4/4, al 
4”, $44; 4/4, all 6”, $45; 4/4, all 8”, $48. 

Select strips, 2” & 3”, not bundled, de- 
duct $1. 

Random length may contain 5% 
than 8’ and 15% odd lengths. 

Knotty pine panel stock, add $5. 


shorter 


Shop Lumber, RW & RL S28 


5/4 & 
4/4 6/4 8/4 10/4 
4/4 Common. .$32.00 eee. gous Ree 
PE iswwe ees oooe 957.50 $72.50 $97.50 
| eS Seer ere 39.00 44.00 64.50 
|. a Sera ; 29.50 30.50 44.50 


When sold as No. 3 & better pile run on 
grade prices, deduct $5 from the No. 1 shop 
price and $2 from the No. 2 shop price. 

Rough: 4/4 shop common, deduct $1; 5/4 
& thicker No. 1 shop, deduct $2; 5/4 & 
thicker, No. 2 or No. 3 shop, deduct $1. 


Bevel Siding, 7/16” x 3/16” ae 


3’ & Longer "x4" 6% "x5" ei 
Ws bos wis sarees $32.25 $37. 50 Sai 00 
__ PRR hetrewert nent 29.00 34.25 33.75 

pi tluts aualeaanatalasera ete 20.75 25.00 24.75 
ore ere ne 15.00 16.50 


May contain odd lengths, and 20% 3’ to 
8%’ in multiples of 6”, except that E sid- 
ing may contain up to 35% of 8%’ and 
shorter. For all 9’ and longer add $3. 

Short siding 8’ and shorter (when sold 
separately): 

Grade B & Btr., or C, deduct $7.50 

Grade D, deduct $5. 

Common Boards, 84S or S28 RL ; 

a” & 

Wider 

RW 

int” 1x8” i210” ixis” 825 


No. 1 

(Colonial).$45.50 $45.50 $51.75 $73.00 $78.00 

No. 2 : 

(Sterling). 41.50 41.50 43.00 47.00 52.09 

No. 3 

(Standard) 34.50 33.50 33.50 33.50 38.00 

No. 3 and 

Better 

Common 

Shorts (5’ 

to 8’ RL). 27.50 29.50 29.50 29.50 

No. 4 

(Utility)... 26.00 27.00 26.00 26.00 .... 
No. 4 & Better Common Shorts (6’ to 5 

RL), deduct $1 from No..3 and better com 

mon shorts. 

No. 5 

(Indust.).. $18.50 $19.50 $19.50 $19.50 . 
Additions for thickness: No. 1 Common— 

5/4, 6/4 & 8/4 RL or all 16’, 10” and 12”, 








sp ae 








March 21, 1942 


add $9 to 4/4 RL price; 4”, 6”-and 8”, ada 
$12 to 4/4 RL price. 

Specified lengths other than 16’, add $5 
to 5/4 & thicker RL price. 

5/4x5”, add $1 to 5/4 x 10” pri 

No. 2 common, 5/4, 6/4 & 8/4, RL or all 
16’, add $7 to 4/4 RL price. 

Specified lengths other than 16’, add $12 
to 4/4 RL price. No. 3 common, 5/4, 6/4 
& 8/4, RL or all 16’, add $3 to 4/4 RL 
price. 

Specified lengths other than 16’, add $8 
to 4/4 RL price. No. 4 & 5 common, 5/4, 
6/4 and 8/4, RL, add $2 to 4/4 RL price. 

Specified lengths: No. 1, 2 & 3 common— 
4” & 6”, 10’, 12’ and 14’, deduct $1; 4” & 
6”, 16’, 8" and 30, aad Si; S$”. 10” & 12”, 
10’, 12, 18 & 20, ald Si: 3”, 10” & 13", 1¢ 
& 16’, deduct $1; all widths, 6’, deduct $3. 
No. 4 & 5 common, all specified lengths, 
add $2; all common RL 10’ and longer, 


No. 4, 1x6” & wider, 4’ & longer, $27. 

Odd widths, 7”, 9” & 11”, add $1 to 8”, 
0”, & 12” price and so scaled. 

Rough 4/4 and thicker, all commons, de- 
duct $1. 

No. 4 & 5 common RW & RL, may con- 
tain 20% 4’ to 8’, and 20% 4”. 


Sugar Pine 


Select Grades 

S28 or S4S, 
RW&RL 4/4 5/4 6/4 8/4 10/4 
1&2 Clear 
(B&Btr.).$77.00 $79.00 $78.00 $92.00 $108.00 
C Select. 75.00 76.00 75.00 88.00 105.00 
D Select. 62.00 64.00 63.00 78.00 89.00 

Stained Selects: Deduct $5 from price of 
appropriate grade. 

Australian Clears: same price as D Select. 


Shop Lumber, 5” and wider 


5/4 6/4 8/4 10/4 
No. 3 Clear...$62.00 $61.00 $82.00 $94.00 
NOs Bie ccsiele pres 49.00 48.00 59.00 72.00 
{oo ne ne 39. 00 38.00 44.00 54.00 
No. p ar ee 31.00 31.00 32.00 33.00 


Common Boards 
S2S, RL 
& RW 4/4 


5&6/4 8/4 10/4 12/4 
No. 2 & 


Btr. Com..$39.00 $42.00 $43.00 $44.00 $45.00 
No. 3 Com. 30.00 33.00 33.00 36.00 36.00 
Differentials for widths and lengths: 
Narrow widths: 25g”. & less, S4S all 

grades, add $3. 

Random widths: 4 to 7” (D Select & Btr. 
only), deduct $5; 10” & wdr. (shop & Btr.), 
add $5; 12 or 13” & War. (shop & Btr.), 
add $15; 14” & wdr: (shop & Btr.), add $20; 
16” & wdr. (shop & Btr.), add $25; 18” & 
wdr. (shop & Btr.), add $30; 20” & wdr. 
(shop & btr.), (except drainboard stock), 
add $35; 22” & war. (shop & btr.) (except 
drainboard stock), add $45. 

Additions for specified widths 4, 6, & 8” 
(D Select & Btr. only), net; 5, 7, & 10” 
(D Select & Btr. only), add $5; 12 & 13” 
(shop & Btr.), add $15: 14 & 15” (Shop & 
Btr.), add $25; 16 & 17” (Shop & Btr.). add 
$30; 18 & 19” (Shop & Btr.), add $35; 20 
& 21” (shop & Btr.), add $45; 22” & War. 
(Shop & Btr.), add $55. 

Additions for specified lengths: 4/4 8’ to 
16’ Select & Shop grades, add $5; 5/4 & 
thicker, 8’ to 16’ Select & Shop grades, add 
$5; 4/4 & Thicker, 18’ to 20’ Select & Shon 
grades, add $10; 4/4 & thicker, 8’ to 16’ 
Common grades, add $2. 


Dimension, RL; S1S1E HM 1-9/16” x 


Standard Widths or S4S HM 1%” x 
Standard Widths Sealed as 2” 


x6” 
2x10” & 
2x4” 2x12” 2x8" 
No. 1 Dimension..... $28.00 $27.00 $26.50 
1 St - ae ee she ace aera hc 25.00 24.00 24.00 
BO Ge oo oro 18.50 17.50 17.50 


. a eg lengths 14’ and under 14’, add 
31 to RL; 16’, add 50 cents to RL; 18’ and 
20, add $2 to RL. 

For rough, deduct $1. 

For 15s” dimension, add 1/6 to 1-9/16” 
prices. 

For 1%” dimension, add 1/4 to 1-9/16” 
prices. 

Other differentials, all grades: Rough 
4/4 and thicker No. 1 Shop & Btr., deduct 
$3; rough 5/4 and thicker No. 2 shop, de- 
duct $2; rough 4/4 and thicker Common, 
Dimension and No. 3 Shop, deduct $1; 
rough inch shop, deduct $2. 


Differentials—Sugar Pine 


Random lengths are 6 feet & longer, un- 
less otherwise provided in list. 

Stock dressed thicker than standard, for 
each 1/32”, add $1; for stock run S4S 
wider than standard width (may be hit 
or miss), add $1: standard casing and base, 
jambs, sill stock, pulley stiles, log cabin 
siding, bungalow siding, Dolly Varden sid- 
ing and all similar patterns (not mould- 
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ings), to price of grade desired, add $5; 
all other patterns except those conform- 
ing to association standard patterns, add 
$2.50; all standard patterns other than 
S2S or S4S, T & G or shiplap, add $2; 
cutting to specified exact length, add $1; 
all stock shipped in inter-divisional stop- 
over cars, add $1. 





Compliance Affirmations Not 
Needed 

Wasuincton, D. C., March 16.— Price 
Administrator Leon Henderson March 1: 
removed the provision requiring the filing 
of “affirmations of compliance” from the last 
35 OPA price schedules in which this re- 
quirement remained, since all of the price 
schedules issued before the Emergency Price 
Control Act of 1942 became effective are 
now enforceable under the new statute. 
This action does not affect any requirement 
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for the filing of affirmations of compliance 
that is contained in individual agreements 
with members of various industries, “freeze” 
letters, or other informal actions or arrange- 
ments of OPA, 





Lumber Trucker Hires Plane to 
Search for Lost Tire! 


SpeARFISH, S. D., March 16.—J. D. Bra- 
den, of Spearfish, lumber hauling  con- 
tractor, when he lost an outside dual tire 
from his truck enroute here from the Black 
Hills drove to Spearfish and back, a dis- 
tance of 300 miles, in fruitless search. Then 
he chartered an airplane and made the trip 
again, and located the tire in a field near 
the highway. 





Weathertite 


Here are the frames with 
weathertite joints. Shape- 
keeping frames that stand 
wear and weather. Frames 
so well-made, so good- 
looking, so snugly fitting, 
so all-around superior, they 
help sell themselves. Made 
of choice Idaho White Pine 
and Ponderosa Pine, the 
wood is carefully seasoned 
for this especial use. 


Made by frame specialists, 
cut and milled on newest 
type machines, every fit- 
ting is precise, every frame, 
when set up, is SQUARE, 
ready for the sash without 
further fitting. Our Perma- 
tol-treated frames bear the 
brand of NDMA, signify- 
ing minimum standard ap- 
proval of National Door 
Mfrs. Assn. 


LONG LAKE LUMBER 


Members National Door Mfrs. Assn. 


Licenses TOXIC—PRESERVATION 


"TAPPROVED |] 
NATL. DOOR MFRS. ASSN. 























PRECISION 


Frames 








A Corner in Our Frame Factory 


KILN-DRIED 


Long Lake lumber is cut from finest timber . . 
Idaho White Pine and Ponderosa Pine. Scrupulous 
care is exercised in every process of manufacture. 
Building and Industrial items—Frames, Package 
and Lineal Trim, Mouldings, Lath, Cut Stock. 


SPOKANE PINE PRODUCTSCO. 
LONG LAKE LUMBER CO. 


SPOKANE, WASHINGTON 
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Louisiana Dealers Plan Methods of Merchandising 


To Meet Wartime Conditions 
Retailers Advised To Present Solid Front And Give Government Full Cooperation 


Paul A. Blanchard, Baton Rouge, was 
elected president of the Louisiana Building 
Material Dealers’ Association at its twenty- 
first annual convention closing in New Or- 
leans recently. The meeting was marked by 
united expression in support of the war ef- 
fort, and determination to advance the lot of 
the retailer in the building field. 

Other officers named included: A. Lee 
Hodges, Monroe, first vice president; Jack 
McCrocklin, Mansfield, second vice presi- 
dent; George E. Knoop, New Orleans, treas- 
urer; and R. Needham Ball, Baton Rouge, 
secretary-manager. 

Mr. Blanchard succeeded Ben L. Johnston, 
New Orleans, in the presidency. The asso- 
ciation adopted a resolution of appreciation 





Must Keep Channels of Distribution 


The manufacturers, said the retailer, don’t 
need the dealers now, but they will when 
times change. Manufacturers must do their 
duty for the government, and hold their re- 
tail contacts. In commenting that while 
other nations built for war we built for 
peace, Mr. Leiber declared that what we 
have to do to overcome the lead is a privi- 
lege rather than a sacrifice. We dealers, he 
said, are in a chosen field; look at the auto- 
mobile retailer. 

Mr. Leiber warned the dealers that the 
greatest menace they face is loss of morale 
—of will to go out after business. He cited 
the farm market and repair work as a big 


New officers, Louisiana Building Material Dealers’ Association: L. to R.: R. Needham Ball, Baton 

Rouge, secretary; A. Lee Hodges, Monroe, first vice president; Paul A. Blanchard, Baton Rouge, 

president; Jack McCrocklin, Mansfield, second vice president, and George Knoop, New Orleans 
treasurer 


of Mr. Johnston’s three terms, and elected 
him director of the National Retail Lumber 
Dealers’ Association. 


Change with the Times 


In his report, Mr. Johnston pointed out to 
the dealers that they must change their meth- 
ods of merchandising with conditions, and 
must accommodate themselves to the times. 
In commenting on the association’s activities 
during the year, he referred to a saving of 
$1,800 made by one dealer as a result of 
work performed by the association. With- 
out the services rendered, he declared, the 
dealers would have been handicapped. 

In the field of legislation, said President 
Johnston, the dealers must have solidarity. 
There exist many reasons for supporting an 
organization in these trying times, not as 
an expense but as an investment. 

Inasmuch as the retail building materials 
dealer cannot convert his plant to produce 
planes, he must ask the government to give 
the same assistance and cooperation as is 
-rendered manufacturers of prefabricated ma- 
terials and contractors in connection with 
low cost housing. 

The dealers must fully support the govern- 
ment in its war effort, and at the same time, 
retain their position in the supply field, de- 
clared Otto Leiber, Jr., president, Wisconsin 
Retail Lumbermen’s Association in an ad- 
dress to the afternoon session. 


field. He was “surprised” when he checked 
up and found house building was good in 
1941, but new housing constituted but 20 
percent of the business. He cited many mer- 
chandising advices for the dealer in urging 
them to push over-the-counter sales. Put 
your best employee at the front desk, he 
urged. Be “success minded” and ask for the 
order. 

Other advice Mr. Leiber gave included: 
don’t put out a one-stop sign unless you can 
back it up; salesmen will be scarce, train 
all your employes to sell; read the trade 
journals: go to church; put on overalls and 
spend two days in the yard, and, don’t talk 
against a competitor because you pull the 
industry down when you do so. 


Question—Answer Program 


F. Lisle Peters, of Lake Charles, assumed 
the role of the Inquiring Professor in pass- 
ing out dollar bills to those who could an- 
swer questions about the exhibits. 

Ben Wand, editor, Southern Lumber Jour- 
nal, urged the dealers to strive to hold their 
places and to combat the wrong type of bu- 
reaucracy. 

The second morning’s session opened with 
a panel discussion participated in by Stephen 
I. Shoup, acting priorities director, WPB 
office, New Orleans; Mahlon A. Hale, State 
supervisor, Wage-Hour Act, and Wade Sut- 
ton, chief underwriter, FHA in Louisiana. 


Many dealers participated in the discussion 
from the floor. Of particular interest was 
the classification of retailer-wholesaler under 
the Wage-Hour Act; and defense vs. non- 
defense area housing, the latter bringing in 
the possibility of freezing building in non- 
defense areas. 

If you had sat on the sidelines through 
1941 and watched someone else handle your 
business the way you did, would you be 
raising his pay or be rolling up your sleeves 
to take over? This was the summarized 
preface to the advice given the dealers by 
J. D. McCarthy, secretary, Illinois Lumber 
and Material Dealers’ Association; Mr. Mc- 
Carthy addressed the luncheon meeting. 


Location of Present Markets 


Mr. McCarthy pointed to an enormous 
farm market: money coming in for crops, 
sheds needed for implements than can’t be 
replaced, and nothing else to spend it on. 
Very little critical material used there, he 
said, and Secretary Wickard will see to it 
that farmers get nails. 


It will take more thinking and planning 
to go ahead in 1942, said Mr. McCarthy. 
The object of business is profit. Examine 
your position of profit as a necessary factor 
in your business but don’t confuse margin 
and profit. There is no more reason to scrap 
the profit system because of some abuse than 
to tear up the paved roads because of 
speeders. 


Making sales below cost rises from the 
supineness of men lacking policy, or those 
who are without sales ability and depend on 
price for business. The real reason for a 
trade association is that it may create a sys- 
tem which makes a profitable operation. Asa 
general rule, he averred, men who are as- 
sociation members pay their dues, read the 
bulletins, and are found to be good citizens 
and progressive merchants. There’s the ex- 
ception; the man who is doing well and is 
not a member of the association, but he’s 
taking advantage of others’ work in carrying 
the load. 


Pattern for Action 


Look at 1942, said Mr. McCarthy. His 
advice—tighten your belt; lay out the pat- 
tern the way you want it; cut your cloth, fit 
it, and sew it up to meet your demands. If 
you're up to scratch, you'll not have to wear 
last year’s methods. 

Resolutions adopted included commenda- 
tion of Mr. Johnston, a request for oppor- 
tunity in defense housing fields, assignment 
of reasonable units in allocation of housing, 
a message to retail employes in service, a 
pledge of support for the war and apprecia- 
tion for the cooperation of the National Re- 
tail Lumber Dealers’ Association. 

A discussion of the relationship of the 
retail building material dealer in the adjust- 
ment of the system of free enterprise to the 
existing interdependence of men, was given 
by Arthur A. Hood, spokesman for Johns- 
Manville, in a talk previously reported. 
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Cheerful Safety Campaign Wins 
That Kind of Co-operation 


There's a humane feeling running all through the Safety Campaign 
of the Shevlin-Hixon Co, of Bend, Ore. It warns of the suffering 
" to be avoided by proper measures, emphasizes the losses inearnings 
. that result from avoidable accidents; and to those who have made 

I- clean records fora period it gives acommendatory pat on the back. W 
The cattoons veproduced here are typical of those that appear oo & a 
: monthly in the company’s “Safety Soundboard,” and they attract 

h the interested attention of employees to Safety Samis”messages. These 
ir messages and cartoons were prepared by C.K Weil, of the Safety 











: Department, and are reproduced bycouttesy of Shevlin-Hixon Co. FROTECTION AGA! 
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Wood Scientist to Do Research 
for Chemical Firm 


SEATTLE, WaAsH., March 16.—Dr. Er- 
nest E. Hubert, widely recognized authority 
on wood preservation and wood utilization 
today assumed his duties as a member of 
the research _ staff 
of I. F.  Laucks, 
Inc., manufacturing 
chemists located 
here. Dr. Hubert 
will work in a new 
Laucks laboratory 





DR. E. E. HUBERT, 
Seattle, Wash., 


Research 





devoted exclusively 
to the problems of 





wood preservation 
and wood — utiliza- 
tion. The company 
cites his appoint- 


ment as_ indicative 
of the emphasis that the firm is giving to 
wood research. 

Since 1935 Dr. Hubert has been research 
pathologist for the Western Pine Assn., 
Portland. He is chairman of the Preserva- 
tive Standards Committee of the National 
Door Manufacturers Assn. and has been re- 
sponsible for the development of basic test- 
ing methods for water repellent solutions 
and the establishment of toxic standards for 
wood. Before 1935 he was a professor of 
forestry at the University of Idaho, head 
of its forest laboratory, and for three years 
Was assistant pathologist at the Forest 
Products Laboratory at Madison, Wis. 





Scrap Metal on Farms 


A pictorial review of an inspection trip 
to a number of average farms to determine 
the amount of scrap iron that could be sal- 
vaged from a typical farm community is pre- 
sented in the March issue of Fence Lines, 
a publication of the Keystone Steel & Wire 
Co., Peoria, Ill. A Keystone representative 
accompanied by a local merchant found and 
photographed many tons of scrap metal, suit- 
able for re-use in war industries, which was 
standing idle in remote and hidden dumps 
on farms. The paper urges that dealers re- 
mind their farmer customers to dispose of 
wornout machinery to junk dealers and thus 
aid the war effort. A copy of the publication 
is available upon request. 





Acquires Tacoma Retail Yard 


Tacoma, WasH., March 14.—Corydon G. 
Wagner, vice president and treasurer of the 
St. Paul & Tacoma Lumber Co., of this 
city, has announced its purchase of the 
Tacoma retail yard of John Dower Lumber 
Co. He said that the yard henceforth will 
be operated under the name of the St. Paul 
& Tacoma Lumber Co., but that no change 
of personnel is contemplated, and that A. L. 
“Otto” Weber, who has been manager of 
the yard for the last several years, would 
continue as manager. Commenting on the 
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purchase, Mr. Wagner said that “The St. 
Paul & Tacoma Lumber Co. has operated 
a retail business since starting operations 
here in 1888. In 1921 we sold a part in- 
terest to the John Dower Lumber Co. Now 
we have acquired full ownership in the re- 
tail yard, and it will be formally operated 
as the St. Paul & Tacoma Lumber Co.’s 
retail yard.” The John Dower Lumber Co. 
sold about eight or ten of its retail yards 
in eastern Washington to the White River 
Lumber Co., of Enumclaw, a year ago, and 
still owns about a half dozen retail outlets 
in western Washington. 





Northern Hardwood Mills Ordered 
to Abandon Wausau Base 


Wasuincton, D. C., March 14—Twenty- 
one corporations manufacturing and pro- 
ducing hardwood lumber in northern Michi- 
gan and Wisconsin, together with the hard- 
wood institute of which they are members, 
were ordered by the Federal Trade Com- 
mission to cease and desist from maintaining 
a system of delivered prices, made uniform 
through the use of a common basing point 
at Wausau, Wis. “Uniformity in these 
delivered prices was achieved by the respon- 
dents through the use of Wausau as a 
basing point. That is, as the point from 
which the freight was calculated, irrespec- 
tive of the fact that the mills of most of 
the institute members were not located in 
Wausau, but at various other points in Wis- 
consin and Michigan, and had different rates 
to given destinations,’ the commission de- 
clared. “By using the same f.o.b. base 
quotations at a common point, and basing 
the freight calculation on the fiction that all 
shipments originated at Wausau, the insti- 
tute members obtained a _ uniformity of 
delivered prices which otherwise would have 
been impossible.” 








A two-room house that can be built 
in two days by three workmen has been 
offered by the C. A. Hertenstein Lum- 
ber Co., Chillicothe, Ohio as one ans- 
swer to defense housing. This 10 by 16- 
foot unit is demountable and can be 
transported from place to place. Its 


price is approximately $375. Its walls 
are of insulation board, it has double 
floors, a seven-foot ceiling height, four 
20 by 24-inch windows. Against a wall 
is a folding table; in one corner, a 
kitchen cupboard, in another, a clothes 
closet, and a small coal stove provides 
means for cooking and heating 
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Facilities at Disposal of War Pro- 
duction Officials 


3oston, MaAss., Mar. 16.—Lewis H. 
Brown, president of Johns-Manville, in a 
talk here, laid emphasis upon the point that 
“America must mobilize every resource to 
concentrate its full fighting strength outside 
our own borders. We must defeat Japan, 
Italy and Germany finally and decisively on 
their own soil and in their own homeland. 

“Our thinking, our work, our money and 
our lives, if need be, must go wholeheartedly 
into this attack. Johns-Manville has placed 
its management skill, technical knowledge 
plant resources and other activities at the 
disposal of production officials in Washing- 
ton, and has offered to manufacture whatever 
is required, no matter how remotely it may 
be connected with the company’s past pro- 
duction experience. In the future J-M may 
be called upon to manufacture anything from 
airplane wings to gas masks, but whatever 
the call may be this company stands ready 
to answer it to the best of its ability.” 

Referring to the shell loading plant being 
rushed to completion by his company, Mr. 
Brown stated that it would be completed 
and in production well ahead of schedule. 
The business of the company was 50 percent 
greater last year than in 1940, but 70 per- 
cent of the production of its 17 plants and 
mines was in the form of war material. 





Woodwork Promotion Plan 


Sales representatives of Curtis Compa- 
nies, Inc., Clinton, Iowa, manufacturers of 
“Curtis” woodwork, have for the past sev- 
eral weeks been presenting to dealers a 
merchandising plan which Curtis has avail- 
able for 1942. The plan is presented by 
means of a large portfolio which pictures 
and describes the numerous sales helps and 
promotional campaigns used by the company 
to aid dealers in the merchandising of 
“Curtis” products. It concentrates on secur- 
ing what business is available to dealers 
from both small home construction and 
home modernization. “Curtis” woodwork is 
being advertised in the farm field for the 
first time in several years. Kitchen cabinets 
are given a large share of publicity as is the 
“Silentite’ window unit with the new “non- 
critical” weatherstripping. 





Building Hardware Distributors to 
Get Priority Aid 


Wasuincron, D. C., March 
pliers of building and construction materials 
as well as hardware supplies, are among a 
group of distributors, wholesalers and job- 
bers who will be entitled to priority aid on 
materials and supplies so that they can keep 
sufficent stock on hand to maintain essen- 
tial productive and service industries 1m 
operation. 

They will be required to fill out a new 
form, PD 1X, which will be available soon 
after April 1, and to furnish information on 
their sales and inventory of the type of ma- 
terial for which priority assistance is re- 
quested. Ratings will be assigned on the 
basis of the importance of the product, the 
use to be made of it by the distributors’ cus- 
tomers, and the availability of the materials 
required. 
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-protection in the public interest 


SS 


to preserve the 
full beauty of 


= wood 
shutters 


—to help them withstand the rigors imposed by 
today’s severe service requirements — research 
scientists have developed minimum standards 
of toxic preservation, a treatment that assures 
wood products an increased resistance against 
possible deterioration. 


NATIONAL DOOR MANUFACTURERS’ ASSOCIATION 
McCORMICK BUILDING - CHICAGO, ILLINOIS 


Seal of Approval —The Identification of a Product Meeting N DMA 


Preservative Minimum Standards sy 


TOXIC—PRESERVATION 


APPROVED 
NATL. DOOR MFRS. ASSN. 
FOR FURTHER INFORMATION SEE OUR CATALOG IN SWEETS 
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You Can Have 
a Small Homes 
Plan Service 
of Your Own. 


Inserts like these in the 
illustration are printed 
; in five colors and bound 
in every other issue of the AMERICAN LUMBERMAN. Elevations, 
floor-plans and complete lists of materials are included. 





You can appreciate how valuable these plans will be and 
here is a way to keep them intact. This leatherette binder is 

made especially for the AMERICAN LUMBERMAN Small Home 
Plans Inserts. START NOW to preserve these attractive plans 
by ordering a binder. 


$1.00 POSTPAID. 


AMERICAN LUMBERMAN 
1 So. Dearborn St. 


Chino: Ill, TN roca Sai earnest een 
Enclosed find remittance $ slatovthe for which send ..... binders. 
WO thors paecena dee sane x, OMNIS og ice. ct wind ee eco 
Town 














KNOWS HOW TO BUILD A 


SUPERIOR 


UNIT WOOD WINDOW | 





“It takes a lot more than wood, glass, and 
weatherstripping to build a Superior Unit 
Window,” says ‘Bill Twell.” “As a matter of 
fact, our company has been designing and 
manufacturing the best in quality wood prod- 
ucts for 76 years. We have 21 acres of floor 
space; the finest precision machinery; and 
many hundreds of the ablest craftsmen in the 
business. Our men know wood from A to Z. 
Our fine designers and workmen have spent 
their lifetime with us. Our capable production 
men have brought costs down to where 
dealers can sell Superior Unit wood windows 


at lower cost and substantial profits.”’ 








CARR, ADAMS & COLLIER COMPANY 


DEPT. 3 AL., DUBUQUE, IOWA 


I'd like to know more about Bilt-Well Superior Unit 
Windows. Send me free complete information today. 
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DEFENSE HOUSING PROGRAM 
DOUBLED 


(Continued from Page 30) 
private, 14,000; Alton-East Alton, Ill.— 
public, $00; private, 450; Childersburg, 
Ala.—public, 200; private, 60; Hawthorne, 
Nev.—public, 400; private, 25; New Britain, 
Conn.—public, 900; private, 100; Lemoore, 
Calif.—public, 185; private, 150; Taft, Calif. 
—publiec, 75; private, 50; Utica-Rome-lIlion, 
N. Y.—public, 250; private, 500. 

Housing contracts were awarded as fol- 
lows: 

Seattle, Wash., 350 units, to Macri, Mul- 
len & Strand, Seattle, Wash., $1,048,470; 
Monaca, Beaver County, Pa., 104; including 
administration and community building, 
to Joseph Bisceglia & Sons (Ine.), Harri- 
son, N. Y., $370,000; Pittsburgh, Pa., 660, 
also administration and community build- 
ing, to James McHugh, Chicago, IIL, 


$1,840,788; Tarrant, Ala., 48, also com- 
munity and administration building, to 
Douglas Construction Co., Birmingham, 


Ala., $133,606; Morgantown, W. Va., 150, to 
Engstrom and Wynn, of Wheeling, W. Va., 


$657,000. 


New Public Works Projects 

The President has approved a $4,210,108 
war public works program of 38 projects to 
provide community facilities. 

In addition, the following public works 
contracts were awarded: 

Niceville, Okaloosa County, Fla., school, 
to Albritton - Williams, Tallahassee, Fla., 
$41,000; Savannah, Ga., school to Artley 
Co., Savannah, $132,663; Fayetteville, N. C., 
school, to Southeastern Construction Co., 
Charlotte, N. C., $91,263; Fayetteville, N. C., 
health center, Dixon Construction Co. of 
Fayetteville, $41,215; Gadsden, Ala., school, 
A. J. Honeecutt Co. (Ine.), Birmingham, 
Ala., $89,621. 
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WPA Organizes Personnel for 
Industries Contacts 


Washington, D. C., March 16—Reorgani- 
zation of the Bureau of Industry Branches 
of the Division of Industry Operations of 
the War Production Board has been com- 
pleted by Philip D. Reed, Bureau chief. Sev- 
eral branches have been divided, and the 
total number is now 24. Mr. Reed’s top 
staff now consists of Amory Houghton, dep- 
uty Bureau chief; John R. Kimberly and 
Joseph R. Taylor, assistant Bureau chiefs; 
W. B. Murphy, Nathaniel G. Symonds and 
Ben Alexander, president and chief execu- 
tive of the Masonite Corp., Chicago, special 
assistants; Marshall J. Dodge, Jr., executive 
assistant. Names of chiefs of those branches 
dealing with matters in which lumbermen 
are especially interested follow: Lumber 
and lumber products, John Haynes (act- 
ing); building materials, John Haynes, for- 
merly senior security analyst, Securities & 
Exchange Commission; containers, Douglas 
Kirk, assistant to vice president of pur- 
chases, Quaker Oats Co., Chicago; furniture 
and bedding, John M. Brower, president 
and general manager of Brown Furniture 
Co., Grand Rapids, Mich.; pulp and paper, 
David J. Winton, chairman of the board of 
Winton Lumber Co., Gibbs, Idaho; construc- 
tion machinery, A. Stevenson (acting) ; 
farm machinery and equipment, William R. 
Tracy. Permanent branch chiefs will be ap- 
pointed to replace acting branch chiefs, who 
are also permanent chiefs of other branches. 

The main task of each branch chief will 
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be to bring about maximum use of existing 
industrial capacity within the industry as- 
signed to him for the production of war ma- 
terial and products for essential civilian use. 
He will assist the industry assigned to him 
in every phase of its production program, 
including conversion, financing of new or ex- 
panded facilities, problems of labor supply, 
and procurement of materials and equip- 
ment. He will be the official point of con- 
tact between the War Production Board and 
all committees or subcommittees of such in- 
dustry; and he will provide the point of 
contact with industry for the Division of 
Civilian Supply in connection with its esti- 
mates of minimum civilian requirements and 
recommendations of programs for the allo- 
cation of products among competing civilian 
demands. 


Asks Data on Conversion to War Work 


American industry was ordered March 10 
by Donald M. Nelson to begin sending the 
War Production Board a month by month 
report on its conversion to war work. In a 
letter to manufacturers, Mr. Nelson enclosed 
the first three-page form, WPB-732, to be 
filled out and returned for tabulation by 
March 25. Similar forms will be returned by 
manufacturers each month. Mr. Nelson 
states that its purpose is to obtain a clear 
picture of how rapidly American industry 
is being converted to war work. The form 
provides, also, for a statement of any fac- 
tors which currently may be interfering with 
the maximum use of any plant’s capacity. 











SELLING THE PRODUCTS OF 


*THE McCLOUD RIVER LUMBER 
COMPANY 
McCloud, Calif. 
SHEVLIN-CLARKE COMPANY, LIMITED 


Fort Frances, Ontario 


*THE SHEVLIN-HIXON COMPANY 
Bend, Oregon 


tion, Portland, Oregon. 





*Member of the Western Pine Associa- 











DISTRIBUTORS OF 


SHEVLIN PINE 


Reg. U. S. Pat. Off. 


EXECUTIVE OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: 


NEW YORE CHICAGO 
1604 Graybar Bldg. 1863 LaSalle-Wacker Bldg. 
Mohawk 4-9117 Telephone Central 9182 
SAN FRANCISCO 
1030 Monadnock Bldg. 
Exbrook 7041 








SPECIES 


NORTHERN (Genuine) WHITE PINE 
(PINUS STROBUS) 


NORWAY OR RED PINE 
(PINUS RESINOSA) 


PONDEROSA PINE 
(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 























trimming on the job. 
LOGS (no cores of peeler logs). 


All Pacific Coast Woods 


Yard Stock, Factory Lumber, Industrial 
Items, Finish, Timbers, Siding. Pon- 
derosa Pine—Selects, Shop, Common, 
Cut Stock, Mouldings. Red Cedar 
Shingles. 


WIN HARBOR 





~ Manufacturers 
LUMBER CO. 


2x4 Douglas Fir Studdings, cut to Exact Lengths 


We specialize in 8-ft. 2x4 Studdings and will cut to EXACT lengths 
(7’, 7°3”, 7° 834”, or any size desired). No fabrication necessary. No 
Labor-saving, money-saving. 





Wholesalers 





All made from 


Made in Twin Harbors mill at Ray- 
mond, Washington. Daily capacity 135,000 2x4 studdings. 


Executive Offices: Aberdeen, Wash. 


Rail Sales: Seattle, Wash., Chicago, 
Il!., Waco, Texas 


Cargo Sales: Portland, Ore. 
Boston, Mass. 
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Plant Expansions Total $7 1-3 
Billion 


WASHINGTON, D. C., March 16.—The es- 
timated cost of war industrial plant expan- 
sions approved through Dec. 31, 1941, 
totaled $7,366,000,000, the Statistics Divi- 
ion of the War Production Board has an- 
ounced. Commitments of public funds, in- 
luding those of foreign governments financ- 
ing factories in the United States, amounted 
io $6,040,000,000, or 82 percent of the total 
estimated cost. Of this, commitments by the 
United States Government totaled $5,885,- 
000,000, and those of foreign governments 
amounted to $155,000,000. The estimated 
cost of private expansions, as represented by 
Necessity Certificates approved, was $1,326,- 
(00,000. 





Wood Container Preferences 
Revised 


WasHiInctTon, D. C., March 17.—The 
War Production Board March 11 revised 
and extended until June 30, 1942, Preference 
Rating Order P-79, which is designed to 
encourage the use of non-metal containers. 
The revised form brings paper containers 
within the Order, and permits producers of 
non-metal containers to apply the ratings 
to obtain materials which can then be trans- 
ferred to packers for assembly of knocked- 
down or unassembled containers. A rating 
of A-5 is assigned to deliveries of ferrous 
material, defined as products made prin- 
cipally from iron or steel, except wire, to 
which a rating of A-7 is now applicable. 
Under terms of the original order, de- 
liveries of wire had only an A-8 rating. 
Producers are restricted in the application 
of the ratings to those quantities and kinds 
of ferrous materials specifically authorized 
for rating by the Director of Industry Op- 
erations on Form PD-82. All of the non- 
metal containers groups covered by the 
order may also use the A-5 rating to obtain 
tools used up in production, such as saws, 


hits, drills, and knives. 





Restricts Use of Teak 


WasHincton, D. C., March 16—General 
Preference Order M-83, designed to con- 
serve the supply of teak for the armed 
iorces, was announced March 5, effective 
immediately, by Director of Industry Opera- 
tions J. S. Knowlson, of War Production 
hoard. The order explains that this coun- 
try is completely dependent on foreign 
sources for supplies of teak; Burma _ has 
been the principal country of supply, while 
small quantities are normally imported from 
thailand, Java, India, and the Dutch East 
Indies. Even in normal times, most of our 
teak imports found their way into U. S. 
Navy uses. The Maritime Commission uses 
domestic woods for ship decking. National 
Defense requirements have created a short- 
age of teak, for Defense, for private account, 
and for export, and it is necessary in the 
Public interest to conserve the supply and 
direct the distribution. “Teak” is defined 
as wood of the species Tectona grandis in 
the form of logs, hewn timbers, or lumber, 
including boards, planks, dimension, squares, 
Cants, flitches, timbers and other sawed 
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forms, whether rough or dressed. The Or- 
der thus restricts use and delivery of teak: 
“Notwithstanding anything contained in 
Priorities Regulation No. 1 to the contrary, 
unless otherwise specifically authorized by 
the director of industry operations, after the 
effective date of this Order, no dealer shall 
sell or deliver and no person, except an im- 
porter acting as such, shall buy or accept 
delivery of teak, and no person shall use or 
process into veneer, plywood or other prod- 
ucts any teak, except upon orders by or on 
behalf of the Army or the Navy of the 
United States, or unless such teak is to be 
physically incorporated in material or equip- 
ment to be delivered to the Army or the 
Navy of the United States.” 
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Wood Pulp Under Allocation 
System 

WasHincton, D. C., March 16.—Seek- 
ing to conserve supplies and direct the dis- 
tribution of wood pulp, the War Production 
Board today placed the entire wood pulp 
industry under an allocation system, effec- 
tive May 1. No deliveries of wood pulp 
may be made except by specific authority of 
the Director of Industry Operations. Pulp 
imported and reaching this country after 
noon, EWT, on May 1, will be held until 
released by the Director. General Prefer- 
ence Order M-93 will supplant M-52. The 
new order affects all grades of pulp and all 
companies. 








ROUTE _— 


A seasoned veteran of 51 years of 
successful paint-selling experience 
...the BPS 3-point sales promo- 
tion plan is now available to you. 
With an exclusive franchise! 

This amazing plan is crammed 
with time-proved features to make 
paint sales—to make profits. New 
slants ferret out additional sales. 
Briefly it works like this: 


1. It creates the desire to paint. 
2. It aids in color selection. 


3. It produces store traffic... 
more sales—more profits. 


It will pay you well to get all the facts 
on this unique idea built especially 




















STERSON 


to sell paint. Write The Patterson- 
Sargent Company for complete 
information about the exclusive 
franchise—and the new profit plan. 
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We have a 
Jot to do. 


. Let's buy 
Defense 


and 


STAMPS 


WIER LONG LEAF 
LUMBER COMPANY 


Houston, Texas 

















IN AT A DeWITT 
OPERATED HOTEL 


Iu Cleveland 
THE HOLLENDEN 
Iu Columbus 
THE NEIL HOUSE 
Ju Akron 
THE MAYFLOWER 
Ju Lancaster, O. 
THE LANCASTER 
Ju Corning, N. Y. 
THE BARON STEUBEN 


THEO. DeWITT PRESIDENT 
: eit 
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South Dakota Dealers Establish 
All-Time Attendance Record 


A new all-time attendance record of 
nearly 1,000 delegates and guests was set 
at the annual convention of the South Da- 
kota Retail Lumbermen’s Association which 
was held at the Coliseum in Sioux Falls 
March 4-5. 

The convention was saddened by the sud 
den death of the association president, W. J. 
Maclean of Mitchell, on the first evening 
of the meeting. Mr. Maclean died at about 
6 o'clock on the evening of March 4, a few 
hours after giving the annual president's 
\ heart attack was given as the 
cause of his death. 

D. W. Goldthwaite of Yankton, who 
served last year as vice president of the 
association, was elected president to suc- 
ceed Mr. MacLean. C. J. Root of Madison 
Was named vice president and Hiram G. 
Ross was reelected secretary and treasurer. 
Mr. Ross lives in Sioux Falls. 

Mr. MacLean, in his annual address on 
the first afternoon, had called for an all- 
out war etfort on the part of the lumbermen 
and had pledged the association “to get be- 
hind the war effort and do everything in 
our power toward victory.” 


Will Need Markets for Lumber 

I. N. Tate, Weyerhaeuser Sales Co., of 
St. Paul, one of the major convention speak- 
ers, told the South Dakota delegates that in 
a few vears there will be more timber avail- 
able than can be used in this country, and 
that new markets must be sought for the 
surplus lumber which the nation produces. 

Like corn and oats and other farm prod- 
ucts, Mr. Tate said, trees and timber have 
become a crop for harvest. Instead of a 
yearly harvest, trees are ready to be cut 50 
years after planting. 

Tree farms, he said, are a new develop- 
ment in the lumber business. He said his 
company has established one farm covering 
130,000 acres and is planning another of 
more than 1,000,000 acres. By establishing 
the tree farms the industry is being placed 
on a perpetual yield basis. 

He said government predictions indicated 
87 percent of the lumber produced this year 
will be used in the war effort, pointing out 
that many million feet are required for shell 
boxes and for crating military equipment 
shipped abroad. 

“There are two bright spots for the lum- 
ber retailer,” he said. “He can find a mar- 
ket in repairing and remodeling, and a good 
market on the farms, for many farm build- 
ings must be erected in line with the ex- 
panding food program for the war.” 

He stressed the necessity for winning the 
war and more important, he declared, is to 
win the peace, explaining it would be more 
difficult to win the peace than the war. Free 
enterprise of the nation, he said, must be 
preserved and protected. 


Small Shops Aid War Effort 


The importance of production in small 
plants to boost the manufacture of wartime 
articles was stressed in an address by Rep- 
resentative Karl E. Mundt of South Dakota 
during the last afternoon session of the 
convention. 


address. 


Congressman Mundt said small machin 
shops and similar enterprises in South Da 
kota can be utilized in the war effort. Plans 
for their use, he said, are now being drawn 
up by national officials and the South Da 
kota war production committee, which has 
sent a representative to Washington. 

The congressman reviewed the current 
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status of the war emphasizing the impor- 
tance of an all-out effort by all workers and 
business enterprises. “The job can be done,” 
he said, “if we all put our shoulders to the 
wheel and push together.” 

Ormie C. Lance of Minneapolis, Minn., 
secretary of the Northwestern Lumbermen’s 
Association, told the South Dakota conven- 
tion that restrictions on materials such as 
metals, would compel dealers to get their 
business this year through sales for repairs 
on residences and farms, and for new con- 
struction on farms. 

“Agriculture is a very important industry 
in South Dakota and rapidly is gaining in 
the national standing so that building con- 
struction on the farms is regarded as vital 
this year in view of expected increases in 
farm output because of the war,” he said. 


The Outlook for 1942 


The war and the production effort for the 
war will overshadow all business activities 
this year and probably for several years to 
come, Mr. Lance declared in his address 
which was listed as “The Outlook for 1942. 

He told the lumbermen not to despair be- 
cause of inconveniences and losses which 
will come as outgrowths of the world con 
flict. “We must win this war at all costs 
Any victory will be cheaper than a defeat,” 
he said. 

He outlined plans to the dealers for carry 
ing on their advertising and selling cam- 
paigns during the war. 

Coal dealers were warned to expect some 
changes in their business dealings during 
the war by B. E. Urheim, Minneapolis, sec- 
retary of the Northwestern Retail Coal 
Dealers’ Association, who discussed the cur- 
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rent situation as it affects fuel dealers in 
the Northwest area. 

Other convention speakers included M, 1 
\Voods, Sioux Falls Chamber of Commerce 
president, who welcomed the delegates ; 
lliram G. Ross, secretary of the State asso- 
ciation, who presented his annual report 
reviewing activities of the year and pre- 
sented the annual financial statement, and 
\lack Sauer, Leesburg, Ohio, humorist and 


. 


North Dakota Retailers Predict 
Farm Building Expansion 


\ big business this year in rural districts, 
where considerable repair and farm  build- 
ing expansion work is already underway 
was predicted by most delegates at the an- 
nual convention of the North Dakota Re- 
tail Lumbermen’s Association, which was 
held at Fargo, March 10 and 11. 


Election of Officers 

H. M. Klein of Bismarck was reelected 
president of the association; Robert J. 
Charlesworth of Grand Forks was elected 
vice president; John Alsop, Fargo, was re- 
elected secretary and John H. Glenn of 
largo, treasurer. 

The North Dakotans’ prediction was 
strengthened by Ormie C. Lance, secretary 
of the Northwestern Lumbermen’s Associa- 
tion, who told the convention that there is 
no law against any kind of building work 
that does not require “critical materials.” 
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editor, who spoke on the last day’s program. 

I’ntertainment features of the convention 
were provided by the Tri-State Association 
of Building Material and Coal Salesmen. 

Resolutions adopted by the convention in- 
cluded one of condolence to the family and 
business associates of Mr. MacLean, and 
another pledging full cooperation to Presi- 
dent Roosevelt for an early victory in the 
war. 


“While war needs of the nation mean 
that the normal method of conducting busi- 
ness must change radically,” Mr. Lance 
told the lumbermen, “our task is to find 





what types of business must be eliminated H. M. KLEIN, J. F. ALSOP, 
and what will remain for the duration.” Bismarck, Fargo; 
“We are faced with the necessity for con- President Searannry 
serving ‘critical materials’ which are pri- 
marily steel, copper, zinc and aluminum. its successor, the War Production Board 
There has been no serious shortage of have issued no general stop building order. 
lumber, cement, mill work, roofing, insula- “Until such order is issued, anyone is 


tion, brick and tile, glass, plaster and lime. free to build anything he wants provided 
No priorities have thus far been invoked no critical materials are required, or if 
affecting the manufacture or distribution of critical materials are required that he has 


these commodities. on hand.” 

“Hence, for the present at least, buildings “Tt is obvious, therefore, that lumber and 
and repair jobs requiring no critical build- building material supply dealers, building 
ing materials can go forward as usual. contractors and salesmen, should concen- 

“Many believe all civilian or non-defense trate during 1942 on two types of building 
building is prohibited or at least unpatriotic. operations—the farm market and the re- 


This is incorrect. Thus far the OPM and pair market.” 
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THESE PRODU TS HELP YOU LAND SALES 


ONER Aggressive dealers won't sit idly by when their 
OND communities are so full of homes just waiting to 
NEW | HOLLOW-CORE be remodeled. They're taking the initiative — 
| FLUSH DOORS NOW — while the time is ripe. When you have 
wood products like New Londoner Hollow-Core 
Flush Doors, Wallwood, 3 ply-panels and Amer- 
ican Flush Cupboard Doors you can tackle every 
remodeling job from the right angle. 

Get the facts about these products from your 


A M 7 RI CA N FLU S H jobber or, write us direct. You'll become more 


enthusiastic about going after profitable remodel- 


C U OR OAR D D 0 0 Q S ing business in your territory. We have an 


interesting story for you. Action now means 





more business. 


AMERICAN PLYWOOD 
Coworahon. 


i rife “roypects 


the Dealer Who GOES 














“The 

| Biggest | 
pea ae ~ $20 Worth 
| You Ever 


Offered” 





No “high pressure” is necessary when you tell 
home builders or owners the advantages of Stanley 
“Swing-Up” Garage Hardware. For only $20.00 
extra,it makes stock doors a single, easily-operated 
unit. Your customer will save that much in upkeep 
in a few years, and save himself plenty of “warp 
and sag” grief, too. 

Stanley “Swing-Up” Hardware comes in one 
convenient, easy-to-handle package — the very set 
for that remodeling job — makes old doors last a 
lifetime. Write for details. The Stanley Works, 
New Britain, Connecticut. 


April 16-25 - National Hardware Week. Take 
advantage of it for bigger Spring business. 


[STANLEY] 














NEW LONDON, WISCONSIN HARDWARE FOR CAREFREE DOORS 
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We do not make 
the MOST 

Oak Flooring. 
but we DO make 
the BEST! 


W. R. WRAPE 
STAVE COMPANY 


Post Office Box 182 


above 











Little Rock, Arkansas 








If your 
draftsman is 
drafted, let 
us do your 
drafting. 











Let Us Help You Cash In 
On House Remodeling 


houses can be turned into income- -earning 
preperiee—Se REMODELING or DUPLEX- 
ING. \ Nv f 


Let Lumberman’s Plan Service furnish you 
with REMODELING PLANS. Send 1 


WRITE FOR FREE COPY of “Selling Homes 
at a Profit’. Address LUMBERMAN’S 
PLAN SERVICE, Box 211, Peoria, Ill. 
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it more difficult for heads 
water. 

“But the lumber industry, both wholesale 
and retail, has never shirked its duty in the 
past, and we don’t intend to now or in the 
future,” Mr. Klein declared. 

“To win this war is going to mean sacri- 
fice for all of us. With this increasing dif- 
ficulty in maintaining a business, a realloca- 
tion of markets will be necessary. We 
know that the government is giving all aid 
possible to the farmer, and it is the farm 
market that will have to be worked. 

“Manufacturers are their research 
departments 24 hours a day to devise new 
materials and new. substitutes to help us 
gain this market. It is the wideawake 
dealer who will use the tools at his disposal, 
combined with his own good common horse 
who is going to survive.” 

While 


us to keep our 


using 


sense, 
America’s first job is to win the 
war, it is going to be more difhcult to win 
the peace, the North Dakota lumbermen 
were told by I. N. Tate, Weyerhaeuser 
Sales Co. of St. Paul, Minn. 

“Wei are fighting for survival—but  sur- 
vival alone is not worth fighting for,” Mr. 
Tate declared. 

“The Atlantic 
freedoms.’ 


Charter outlined ‘four 
fifth freedom—the 
right to work, where 
want to. We should remem- 
fighting this war, we are fight- 
enterprise.” 

Gunkelman of warned that 
regulations regarding the use of rail- 
road cars may be just around the corner. 

“For the week ending February 21,” he 
told the lumbermen, “total freight car load- 
ings in the country ran to 774,559 cars. Com- 
pare this with 678,523 in the corresponding 
week of 1941 and 595,383 in 1940. 

“Joseph B. Eastman, the nation’s defense 
transportation director, says we must be 
loading 1,110,000 cars by August 1. 

“The average daily freight car 


There is a 
freedom to work, the 
and when we 
ber that in 
ing tor 
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on February 21 
20,839 were 


was 65,240 cars of 
boxcars, empties, awaiting 
loads. That shows the narrow margin we 
have to work on. The railroads will not 
get more than 30,000 to 40,000 new cars this 
year. So the one answer is, faster loading 
and unloading. 

“Mr. Eastman has warned that a 
free car service instead of the 
hour free service may develop. 
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ALSPAR 
The PAINT 


THAT DOES IT RIGHT! 
A COMPLETE PAINTING SERVICE 


ARLINGTON HEIGHTS 


NT & LUMBER “Co. 
“= 
eee J 


Two cartoon signboards are used by 
the Arlington Heights Paint & Lumber 
Co., Fort Worth, Texas, to help tell the 
Paint Up—Clean-Up story. The action 
pose of the painter suggests emphati- 
cally: "Paint Your House!" 





Governor John Moses of North Dakota 
told the dealers that State taxpayers are 
paying a higher mill levy for State purposes, 
but not because of an 
mental expense — the higher 
tirely the result of the State 
debt retirement. 

“It is because we are now squarely fac- 
ing this unfortunate State debt situation, 
instead of running away from it as has been 
done in previous years,” he said. 


increase in govern- 
levy is en- 


program of 


Douglas Fir Exporters Elect Slate Of 
Officers for Current Year 


SEATTLE, WASH., 
nual meeting of the 
Co., Seattle, held here recently, the follow- 
ing officers and trustees were elected for 
the year 1942: L. E. Force, president and 
general manager: M. C. Woodard, vice 
president: W. B. Nettleton, vice president; 
FE. W. Demarest, chairman of the board, 
and \W. A. Whitman, secretary and treas- 
urer. 

The trustees are: E. W. 
Pacific National Lumber Co., 
Wash.: Theo. Dichter, Prouty Lumber and 
Box Co., Warrenton, Ore.; Ernest Dolge, 
Ernest Dolge (Inc.), Tacoma, Wash.; Wil- 
lard JT. Evenson, Wauna Lumber Co., 
\Wauna, Ore.; L. E. Force, Douglas Fir Ex- 
port Co., Seattle, Wash.: Geo. T. Gerlinger, 
Willamette Valley Lumber Co., Portland, 
Ore.: E. G. Griggs, Paul & T 
Lumber Co., Tacoma, Wash.: G. 
Kingsley, Kingsley Lumber Co., 
Ore.; C. H. Kreienbaum, 
Co. (Reed Mill Division), Shelton, Wash. ; 
FE. A. Nelson, Washington Veneer Co., 
Olympia, Wash.; W. B. Nettleton, Nettle- 


March 16—At the an- 
Douglas Fir Export 


Demarest, 
Lacoma, 


acoma 
Arch 
Portland, 
Simpson Logging 


ton Lumber Co., 
Walton, Walton 
Wasn.: €.. 1. 


Seattle, Wash.; Clyde 
Lumber Co., Everett, 
Wheeler, Pope & Talbot 
(Inc.), San Francisco, Calif.; W. A. Whit- 
man, West Waterway Lumber Co., Seattle, 
Wash., and M. C. Woodard, Westport 
Lumber Co., Portland, Ore. 

The membership of the Douglas Fir [x- 
port Co. is made up of the principal ex- 
porting lumber manufacturers of the Doug- 
las fir region in Washington and Oregon. 
Its business is exclusively export. 

In his annual report to the stockholders, 
President L. E. Force of the company said 
in part: 

“We can be most definitely sure, that we 
will be confronted with new problems in 
our export trade and we face the necessity 
of being alert to meet new and changed 
conditions, as well as new opportunities, in 
a period of world reconstruction which will 
come, 

“The problems of peace will be as com- 
plex as the problems of war. Until normal 
trade has been established and after-the-war 
problems have been met, the work to be 
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BILL OF MATERIAL 


CONCRERE, BRICK & TILE: 


150 lin. ft. 6 drain tile 

it eu. yds, concrete footing 

33 cu. yds. conerete wall 

120 sq. yds. 4” concrete floor, basement 

15 sq. yds. 4” concrete floor, front and 
rear entrance 

31 tin, ft. deuble chimney, fireplace and 
furnace 


52 lin. ft. 8’xt2” flue lining 
460 sq. yds. walls & ceilings 


TIN WORK: 


100 metal corners for 10” siding 
60 lin. ft. 3” down pipe 

6 pes. 3” elbows 

70 lin, ft. 14” valley tin 

30 pes. 5’x7” tin flashing 

70 tin, ft. 10” ridge roll 


ROUGH HARDWARE: 


12 sets sash weights and cord 
600 Ibs. nails 

| floor drain 

| coal chute 

| cleanout door 

| fireplace damper 


ROUGH LUMBER 


pes. 6x6—7" post 

pes. 2x8—16" girder 

pes. 2x8—2’ girder 

pes, 2x8—8’ girder 

pes. 2x62’ sill plate 
pes. 2x6—14’ sill plate 
pe. 2x6—18’ sill plate 
pes. 2xi0—1i2’ sill 

pes. 2xi0—14’ sill 

pe, 2xi0—18" sill 

pes. 2x6—12' sill 

pes, 2x6—14' sill 

t pe. 2x6—18’ sill 

34 pes. 2x10—12’ floor joist 
14 pes. 2xi0—14’ floor joist 
12 pes. 2xi0—16’ floor joist 
13 pes. 2x10—18’ floor joist 
38 pes. 2x8—12’ ceiling joist 
34 pes. 2x8—14’ ceiling joist 
4 pes. 2x8—16' ceiling joist 
40 pes. 2x6—8’ collar beams 
64 pes. 2x6—18" rafters 


ag- Aa Aanan 


14 pes. 2x6—i4' rafters 

12 pes. 2x6—9" rafters 

8 pes. 2x6—{2’ rafters 

4 pes. 2x6—7’ rafters curved 

5 pes. 2x8—14’ ridge 

300 pes. 2x4—8’ studs 

60 pes. 2x4—16’ plates & shoe 

36 pes. 2x4—8' coal bin and fruit room 
350’ BM ix6” D&M coal bin & fruit room 
100’ BM 1x12” rough coal bin 

450 lin, ft. 1x3” bridging 

1800' BM 1x4” BR hg sheathing 

18 Seuares Rf 

1700 sq. ft. Hh lotulablon: walls 

2000° BM %4xi0” siding 

1350’ BM 1x6” D&M  sub-floor 

1080’ BM 1x6” D&M attic floor 

1500’ BM 1x3” finish floor 

1200 sq. ft. heavy building paper, floor 


MILLWORK: 
0.8. sash & doors 
{ 23. => —_ 3/0x7/0—134” circle head 
entran 
{ 0.8. door 3/0x7 0—1 5%" —1 9 Its. 
cirele head é sch : re 


| side 1.8. trim cirele head 


1 0.S. door frame 2/8x6/8—1%” grade 
entrance 
{ 0.8. door 2/8x6/8—1%4"—I pan. 6 Its. 


t side 1.8. trim 

6 sash frames 10/14—1%” 3 Its. basement 
sash 10/14—13¢” 3 Its. 

twin window frames {0/12—1%” 12 Its. 
windows 10/12—1%” 12 Its. 

sides twin 1.8. trim 

single window frames 10/12—1%” 12 Its. 
windows 10/12—1%” 12 Its 

sides 1.8. trim 

single window frames 8/10—1%%” 12 Its. 
windows 8/10—1%” {2 Its. 

sides 1.8. trim 

easement sash frame 4/8x3/0—1%” 

pr. sash 8/10—1%” 9 Its. each 

side 1.8. trim 


—-———BAWeuaunanan 


"sree on B—1 $6" —5 4” 
2x8 ov 


o 


door tramte Shine 


Complete Blueprints, Specifications and List of Materials, $3.50 








14-0 x 10-6 


ees RM LIVING ROOM, 


met arene) 


DA Bay trnms 2/8x6x8—I1 ¥o"—5 4" 
2/8x6/8-—1 34” 


MISC, MILLWORK AND CASES: 


320 tin. 
320 i 


ane 
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CORNICE EXTERIOR MILLWORK: 
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86 lin. ft. 1%x2i4” mould 
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HEATING: 


ee ee ee, ee. in- 
{ gas water heater, installed 
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BILL OF MATERIAL 


CONCRETE AND BRICKWORK: 


28 yds. washed gravel 

140 sks. cement 

350 fin. ft. %” reinforce rods 
110 lin, ft, termite shield 

>.. lin, ft. 4” sewer tile 

400 com. brick Cess pool 

2 sks. brick mortar 

| 4” serew plug 

900 com. brick flue 

5 sks. brick mortar 


i flue thimble 


LUMBER AND MILLWORK: 


84 lin. ft. 2x10 girder 

2 6x6 posts 

24 2x8 anchor bolts 

16 2x6 bin bolts 

16 2x4—7 bin studs 
142’ {x6 No. 2 flooring 
2 2xi0—14 jacks bsme. 
2 2xi0—16 jacks 2nd stair 
27 5/4x12—3 stepping 
65 2x8 12 plates & joists 
784’ {x8 No. 2 sub floor 


Complete Blueprints, Specifications and List of Materials, $3.50 
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618 lin, ft, 2x4 plates 
250 2x4 8 studs 
56 2x6 12 joists 
34 2x4 16 rafters 
1120’ (x6 or 8 No. 2 sheathing 
1232’ boxing 
15 2x4 12 gable studs 
300 fin, ft. 1x4 bridging & corner braces 
10 sqs. 15 tb. felt 
10 sqs. roofing 
1200’ siding size ..... pveleine snes 
-- metal corners for siding size 
162 lin, ft. 1x6 cornice 
162 lin. ft. Ix4 cornice 
150 lin, ft. 5/4x8 cornice 
110 lin, ft. 24% er. molding cornice 
160 lin. ft. % rd 
140’ tx4 V. G. flooring 
140’ 5/8x4 ceiling 
3 4x4 8 cl. posts 
190 lin. ft. 5/4x2 
28 lin. ft. 5/4x3 
218 lin. ft. 5/8 sereen molding 
70 lin. ft. 32” sereen wire 
2 rolls siaters felt 
2470 sq. ft. wall and ceiling to finish 
60 lin. ft. metal corner bead 
980° 13/16—2% flooring 
1 wdw. 30x15 complete fr. trim hdw, 
i wdw. 24x15 complete fr. trim hdw. 
7 wdws. 30x26 complete fr. trim hdw. 
2 wdws. and frames only 20x18 


1 os. dr. 3-0x6-8 134 complete fr. trim hdw. 
i os. dr, 2-8x6-8 134 complete fr. trim hdw. 
5 is. dr. 2-6x6-8 1% complete fr. trim hdw. 
1 is. dr, 2-4x6-8 1% complete fr. trim hdw. 
2 is, dr. 2-0x6-8 1% complete fr. trim hdw. 
230 lin, ft. base size .......... 

236 lin, ft. shoe size .......... 

2 os. thresholds. 

2 prs. wdw. blinds 30x26 2 It. 

4 5/4x2 9" 

40 fin. ft. tx2 

{ set metal hand rail 

t medicine cabinet 

1 kitehen cabinet complete 

{ 3-0x6-8 combination se & storm door 


{ 2-8x6-8 comb. se. & storm dr. complete 
7 half ses. 30x26 


1 half se. 30x15 


Insulation 
An allowance of $ all rough hardware 
3 10x16 3 It. basement wdws. complete 
{ coal door 
1 set metal flashing flue 
15 pes. 4” sewer fittings 
6 txi2 12 closet shelving 
10 lin, ft. 1% clothes pole 


Extras not listed $ 


SUBCONTRACTS: 


Excavations,. Lathing, Plastering, Paint- 
ing, Heating, Guttering & Sheet Metal, 
Electric Work 
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done will require united action. There will 
be new exchange problems, credit and 
transportation readjustments, market re- 
alignments, with possibly changed competi- 
tive conditions. Government trade restric- 
tions in all countries will go through a 
change. Possible restriction in control of 
the use of timber following experiences 
gained through modern warfare is another 
of the problems that must be met by the 
association. 

“While the length of the war 
certain, yet at its close there is sure to be 
a shortage of timber in foreign countries, 
and we must keep our contacts and organi- 
zation in existence so as to be in a position 
to perform important functions for our mem- 
bership when peace is restored. 

“We are very apt to be confronted with 
a new form of competition brought about by 
of barter and government export 
subsidies by nations which will attempt to 
rebuild their economy. Timber may be one 
of the commodities least affected by such 
trade practice, but our position in this con- 
nection will depend largely on our efforts 
to protect our interests. 

“Some of the timber producing countries 
which have been at war have cut without 
regard to conservation and reforestation and 
their own needs in reconstruction will un- 
doubtedly limit the available supplies which 
they will have for export for 
following peace. 

“The shipping situation has been a con- 
tributing factor to the falling off of our 
trade during the and while the 


is still un- 


the use 


some period 


year, posi- 
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tion is still very acute, the shipbuilding pro- 
gram is daily improving the position. The 
importance of ample tonnage to maintain 
our foreign trade in a post-war period is 
recognized, and a long range program to 
this end will be carried out. 

“Events during the year added to an 
already dislocated normal trade. The freez- 
ing of Japanese funds on July 25 stopped 
all business to Japan, and in December ship- 
ments to China and India were blocked.” 


Streamlined FWA Projects Use 
More Timber 


W asHincton, D. C., March 16—Stream- 
lining of projects to meet war conditions 
is continuing in the Washington office of 
the Iederal Works Agency. Projects un- 
der study are being conformed to the basic 
construction policy of the agency. All 
buildings, wherever possible, will be of 
standard timber construction for installa- 
tions to meet temporary needs, or of fire- 
proof, bomb-resistant masonry units. In the 
few cases where it is not possible to con- 
form the buildings to the basic construction 
standards, arrangements have been made to 
process the projects expeditiously, if they 
do not require amounts of critical materials 
larger than needed for standard construction. 

Assistant Administrator Baird Snyder, 
III, acting for Administrator Philip B. 
Fleming, has abolished the Defense Public 
Works Division of Federal Works Agency. 
Planning and construction functions of the 
abolished division were transferred to the 
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newly-created office of chief engineer, held 
by Col. William N. Carey, Corps of Engi- 
neers, U. S. A. “Regional directors” and 
“regional engineers” of the Defense Public 
Works Division become “regional engineers” 
and “assistant regional engineers,” respec- 
tively, with direct line responsibility to the 
chief engineer, who, in turn, is directly re- 
sponsible to the Federal Works Adminis- 
trator. 

John M. Gallagher, of Philadelphia, Pa., 
has been appointed Regional Representative 
for New England, New York, Pennsylvania 
and New Jersey, with offices at No. 2 La- 
fayette Street, New York City, and Markley 
Shaw, of New Cumberland, Pa., becomes re- 
gional representative in Wisconsin, Illinois, 
Indiana, Ohio and Michigan, with headquar- 
ters in Chicago. 


Salvage Upper Peninsula Blown- 
downs Near Completion 


L’AnseE, Micu., March 16—More than 
one million board feet of lumber has been 
salvaged from State forest timber blown 
down in the great Armistice Day windstorm 
of 1940, the State conservation department’s 
forestry division reports, as salvage cutting 
operations near completion. <A total of 897,- 
000 board feet of white pine, red pine and 
jack pine, and 46,650 board feet of other 
species, mostly spruce and balsam, has been 
cut to date by private operators. An addi- 
tional 310,000 board feet of pine has been 
cut for conservation department use. Other 
forest products were also salvaged. 
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Stored in Modern Sheds 


in Unit Packages 


The large modern mills of Medford 


Corporation produce choice quality 


lumber that makes good wherever it 
latest 
machines, most advanced kiln-dry- 
ing equipment, every modern facility 
for quality production. 

California Ponderosa Pine, 
Pine, Douglas Fir, White Fir. . 
Stock, Cut Stock, Lath, Mouldings. 
SUGAR PINE CLEARS—Wide, thick, 


choice quality, careful manufacture. 
Complete planing mill, 


goes. Here are 


partment, Moore 


cross-circulation 


up-to-date 


Sugar 
. Yard 


cut stock de- 


kilns, Fryer modern-type kilns. 


Members Western Pine Assn., West Coast Lumbermen’s Assn. 


and West Coast Bureau of Lumber Grades and 


Inspection. 


MEDFORD CORPORATION 


Medford, Oregon 


Mfrs. 


If you are supply- 
ing PREFABRICATED 
houses for war work- 
ers you can speed up 
the work and save 
money by treating 
doors, windows, sid- 
ing, etc., with -- 


WOODLIFE. 


of PRESERVATIVE SOLUTIONS for 
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Here’s What's New 


Insulation Folder 

\ new folder prepared by United States 
Gypsum Co., 300 W. Adams St., Chicago, 
Ill., contains many interesting facts about 
the construction of two large windowless 
bomber plants for which that company is 
furnishing “Red Top” insulating wool. The 
folder tells how the various features of this 
insulation suited it to use in these plants. 
A copy of the folder is available at no cost 
from the United States Gypsum Co. 





Screened Bar Foundation Grate 


Designed to further contribute to defense 
housing requirements is a new screened bar- 
tvpe foundation grate developed by the Ma- 
jestic Co., Huntington, Ind. The item is an 
addition to the company’s existing line of 
more expensive type of adjustable ventilating 
foundation grates. The new unit consists 
of two adjacent rows of alternately spaced 




















vertical bars with a heavy galvanized screen 
threaded between the rows. The grate is 
formed of cast semi-steel and is made in 
three sizes: 8x8, 8x12, and 8x16 inches. 
Complete information is available from the 
manufacturer. 





Kitchen Cabinet Book 


\n extensively illustrated booklet recently 
published by Mutschler Brothers Co., Nap- 
panee, Ind. is entitled Hardwood Porta- 
Bilt Cabinetry and completely describes the 
line of ‘“Porta-Bilt” kitchen and storage 
cabinets manufactured by that concern. Sug- 
gested kitchen layouts are included in the 
book, as is a kitchen color combination 


chart. A wide variety of standard base and 
wall cabinets, and sink base cabinets are il- 
lustrated and dimensions are given. The 
hook is available from Mutschler Brothers 
Co. 





Linseed Oil Literature 


The story of profit increases said to be 
available to dealers who sell “Pol-mer-ik”’ 
linseed oil in cans is contained in literature 
now available from Dept. AL42C of the 
Archer - Daniels - Midland Co., Roanoke, 
Bldg., Minneapolis, Minn., manufacturers of 
that product. The “Pol-mer-ik” oil is 100 
percent linseed oil of which 10 percent has 
been polymerized, thus making the paint 
brush smoothly and assuring a long lasting 
film. Packaging the oil in cans is said to 
eliminate possibility of waste and_ losses. 
There is no charge for the literature. 





Book on Insulation 


A new interesting book published by the 
Kimberly-Clark Corp., Neenah, Wis., gives 
complete information about new, improved 
“Kimsul” insulation. The product is in 
blanket form and is said to be non-settling, 
fire retardant, moisture resistant and easy 
to install. The blanket is packaged com- 
pressed, and is expanded on the job to 5% 
times its packaged length for installation. 
It is manufactured in three thicknesses, each 
designed to do certain types of insulation 
jobs with utmost economy. A copy of the 
book is available free from Dept. AL 342 of 
the Kimberly-Clark Corp. 





Locks for Defense Housing 


Certification of the “Commander Line” of 
“Dexter-Tubular Latchsets” and “Locksets” 
as conforming with Federal Builders’ Hard- 
ware Specifications on defense housing has 
been received by the manufacturer of this 
line, the National Brass Co., Grand Rapids, 
Mich. The items are the same in size, de- 


sign and workmanship as those formerly 


produced with exposed trim of brass and 
bronze. They now include all-steel trim, 
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glass knob trim, and plastic duralin trim. A 
new catalog supplement available without 
obligation from the National Brass Co. gives 
complete information about these items, in 
cluding the catalog number and the lederal 
type number of each. The catalog is de 
signed to simplify bidding on defense hous 
ing jobs. 





Roll Roofing Development 


A five inch selvage of crepe-finish cellulose 
fibre has been applied to “Mule-Hide” 
smooth roll roofing to speed application and 
to increase adhesion and waterproofing at 
the seams. The product is manufactured by 
The Lehon Co., 4425 S. Oakley Ave., Chi- 
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cago, Ill. The five inch strip eliminates 
measuring and marking to keep laps even 
and straight, and the porous cellulose sheet 
increases seam adhesion by permitting the 
lap cement to “bleed” through and form a 
waterproof seam. The protected nailing 
method causes all nails to be double covered 
with waterproof cement plus the top lap of 
the roofing itself. The feature is said to re- 
duce the possibility of loose, rusted or pulled 
nails. Details are available from The 
Lehon Co. 





Pine Paneling Folder 


To meet the increasing interest in clear 
pine paneling as well as in knotty pine, the 
Western Pine Association, Yeon Building, 
Portland, Ore., has released a new six-page 
folder entitled Distinctive Paneling of Clear 
Pine. Single copies will be furnished on re- 
quest and quantity lots are available at 
nominal cost. The new folder contains 12 
examples of natural, stained and enameled 
installations in all types of homes and public 
buildings. It is of convenient size for en- 
velope stuffing. 
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For many years the PEAVY name has stood for topmost lumber quality. 


Remember this name when you're needing Pine and Hardwoods. Our 
modern mills have up-to-date machines—every facility for quality produc- 


tion. Order from the firms here listed. Straight and Mixed Cars. 





PEAVY-WILSON LUMBER CO. inc. 


GENERAL SALES OFFICE, 
HOLOPAW, FLA. 


MANUFACTURERS OF 


Extra Dense Virgin Long Leaf 
FLORIDA PINE ... CYPRESS 
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New Siding Insulates, Sheathes 


A new product which is said to combine 
the funetions of insulation, sheathing and 
siding has been announced by The Celotex 
Corp., Chicago, Ill as “Celotex Granule 
Surfaced Siding.” <A rigid cane fibre in- 
sulating board provides the core which is 
weather-sealed by a mineral granule surface. 
The core is coated on all sides and edges 
with an asphalt compound, the exterior sur- 
face having an extra asphalt coating with 
the mineral granules imbedded therein. The 
product is 7% inch thick, measures 2x8 feet 
and is designed to be applied directly over 
wood studs spaced 16 or 24 inches on center. 
\vailable surface colors are brown, buff, red 
and green. Complete information is avail- 
able from The Celotex Corp. 


New Type Sash Cord 


J. M. Bruce Mfg. Co., Merchandise Mart, 
Chicago, announces “Zip-In-Sash Cord,” 
which can be installed without removing the 
window sash from the frame, and without 
taking down the shades, blinds or curtains. 
lt is a pliable metal strip crimped by a lead- 
coated steel clip to a generous length of high 
quality sash cord. With the new sash cord, 
the ordinary home owner can replace a 
broken sash cord quickly, easily and inex- 
pensively by merely using the directions 
furnished him. The cost is about 30 cents for 
all average size window six feet in height or 
luss. The three other sizes vary slightly in 
jrice. An illustrated folder with complete 
information. will be sent to dealers who re- 
quest it. 





Booklet on Lumber for War 


The story of The Mission of Lumber in 
National Defense is told in a red, white and 
blue booklet of that title recently issued by 
the West Coast Lumbermen’s Assn., Seattle, 
Wash. The book was written by Col. W. D. 
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Styer, U. S. Army engineer. It is a factual 
picture of the stream of forest material be- 
ng transformed into cantonments, defense 
ousing, shipyards and other war construc- 
ion in record volume and on schedule. A 
post card request to the Association will 
bring a free copy. 


t 





Stoker Booklet 


A highly informative booklet designed 
to sell the idea of automatic coal stoker heat 
is available from the Bituminous Coal 
Utilization Committee, 540 Dwight Bldg., 
Kansas City, Mo. Sample copies are avail- 
able free. The book is entitled Automatic 
Home Heating with the World’s Thriftiest 
Fuel—Coal and concentrates on the econ- 
omy, the cleanliness, the convenience and 
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safety of automatic coal heat. It does not 
promote the products of any one. stoker 
manufacturer but lists the names of a num- 
ber of Missouri, Kansas and Oklahoma coal 
producers. 





New Kiln Drying Booklet 


A new issue of Moore Facts, a booklet 
on the kiln drying of lumber has been issued 
by Moore Dry Kiln Co., Jacksonville, Fla., 
and is available free to those who request 
bulletin No. 4201 from that company. The 
book describes the seasoning of hardwoods 
green from the saw and explains how kiln 
drying enables manufacturers to reduce in- 
ventories, eliminate yard drying and make 
shipments more promptly. Pictures of a 
number of Moore “cross-circulation” kiln 
installations are included. 
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Bulletin About Preservative 


Bulletin 411 issued by A. D. Chapman & 
Co., 333 N. Michigan Ave., Chicago, IIl., 
completely describes 
“Permatox WR,” a 
combination preserv- 
ative and water re- 
pellent manufactured 
by that firm. The 
product is said to in- 
sure effective con- 
trol of sap stain, 
decay, infestation 
and dimensional 
changes such as 
shrinking, swelling 
and warping due to 
moisture or weather exposure. The bulletin 
is available upon request from the company. 








DENSITY 





Density in logs is Nature's part of the job. Growth conditions, 
soil and sunlight made certain trees stronger, sturdier, finer. 


Our job takes up from there. Making these logs into dimen- 
sion, timbers and lumber which should be stronger, straighter, 
better—that is a job we have been doing over a long period, 


and doing it better each year. 


Remember that when you order dimension or timbers. 


“A Wood for Every Purpose” 


SOUTHERN YELLOW PINE 


SOUTHERN HARDWOODS 


KIRBY LUMBER CORPORATION 


KIRBY BLDG. . 


HOUSTON, TEX. 
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What the Associations Are 
Planning and Doing 


NYLTA Members Hear Interest- 
ing Panel of Speakers 


New York, N. Y., Mar. 17.—An interest- 
ing group of speakers has been heard at 
the recent Friday Forums of the New York 
Lumber Trade Association. John C. Howell 
spoke to the members on “Business in War 
Times,” summarizing with the thought that 
war never produces wealth, but that it should 
preserve our homes and form of government 
for us. After the war is over Mr. Howell 
believes that with the proper management it 
is possible for us to have good business con- 
ditions, but. for now our effort must be de- 
voted to winning the war. 

Another Friday Forum was devoted to the 
showing of a film sponsored by the Homa- 
sote Co. This picture, filmed in technicolor, 
portrayed the building of close to a thousand 
defense homes in California. Prof. Robert 
\W. Hess, of the Yale School of Forestry, 
recently spoke to NYLTA on “Wood Util- 
ization Problems in Wartime.” As is usual 
when addressing this group, his was an in- 
testing lecture which explained that war con- 
ditions are always responsible for deeper re- 
search into the development of new uses for 
old products. 





State of Washington Forms 
Forest Defense Council 


SEATTLE, WasH., Mar. 18.—The war in 
the Pacific has brought about increased 
problems in the matter of forest fire pro- 
tective work in the Pacific Northwest. In 
the State of Washington a five-man Defense 
Council has been set up for coordinating 
and directing the work of all forest protec- 
tion agencies. This is known as the Wash- 
ington Forest Defense Council. 

Chairman of the council is T. S. Good- 
vear, Washington state forest supervisor. 
Other members of the board are: C. S. 
Cowan, chief fire warden, Washington For- 
est Fire Association; Warren Tilton, forest 
engineer, West Coast Lumbermen’s Associa- 
tion: John Preston, superintendent, Rainier 
National Park, representing the Department 
of Interior; H. J. Andrews, Portland, Ore., 
UL. S. forester representing the Department 
of Agriculture: Col. P. M. Martin, repre- 
senting the U. S. Army. Capt. Hill Jones, 
assistant to the Washington state supervisor 
of forests, is secretary to the board. 

The board is making an inventory of all 
man power and fire fighting equipment of 
the coordinating agencies plus the logging 
operations of the State and the state high- 
way and county facilities. It is planned 
that these facilities and equipment will be 
available on demand by any agency for a 
fire where it is deemed necessary. The army 
is also cooperating. 

I:mergency protection crews numbering 
from 450 to 600 extra men in groups of 
three to 25-man crews are being equipped, 
trained, and supplied with transportation for 
prompt action on small fires on State and 


privately owned timber. In addition to that 
there will be extra lookouts, smoke chasers 
and guards. 

This organization is supplemental and ad- 
ditional to the regular protection provided 
by the State and the Washington lorest 
lire Association which is the organization 
representing private owners. 

Hill Jones, assistant state forest super- 
visor, has been put in charge of this forest 
protection program. Mr. Jones has had ex- 
ceptional experience fitting him for organiz- 
ing this work. He is a graduate engineer, 
served overseas in World War No. 1 as a 
Captain of Artillery. Later he was a timber 
cruiser, logging operator, and logging engi- 





neer. For the past few years he has been 
assistant to state forest supervisor Good- 
year and in charge of the work of the state 
operated CCC camps. 

At the present time the board is signing 
up college students, high school students, and 
available older men, for these emergency 
crews during the coming summer. 

These particular precautions are consid- 
ered extremely important because of the fact 
that western Washington is a strategic area 
from a defense standpoint and a defense must 
be set up against possible incendiary bomb- 
ing and saboteurs on the ground. 





Milwaukee Home Show Draws 
Large Crowd 


MILWAUKEE, Wis., Mar. 17.—Thousands 
of Milwaukeeans as well as residents from 
throughout the State have been visiting the 
Milwaukee Auditorium this week, March 
14-21, to view the more than 300 exhibits of 
building supply needs, and home furnish- 
ings, which make up the annual Milwaukee 
Home Show. 

This year’s Home Show, despite the war 
and restrictions on various building mate- 
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rials and furnishings, has been curtailed in 
no other manner than a complete simplifi- 
cation of decorations, with the number of 
exhibitors participating for the 1942 exposi- 
tion being in excess of the number who par- 
ticipated a year ago. A _ highlight of the 
decorations is the huge statue of a working 
man that has been erected in the center of 
the main arena, replete with overalls and his 
tools, depicting the “all out” spirit of the 
United States today. 

Another highlight of the 1942 Exposition 
is the “Homes on Parade,” a village of 17 
model homes, erected by numerous Milwau- 
kee building contractors in a new residen- 
tial section close to the city’s south side 
industrial area. The project was described 
in AMERICAN LUMBERMAN of Feb. 21. Each 
of the homes is in the $6,000 “defense hous- 
ing” classification. 

An exhibit that attracted much public in- 
terest was the frame construction air raid 
shelter which is suitable for erection in the 
basement of an average home. It is of 
sturdy framework of 4x4 timbers and 4x6 


One result of a di- 
rect mail campaign 
by the Home Lum- 
ber Co., Oceola, 
Ark., was the sale 
of materials for 
stock feed racks. 
Plantation owners 
sent their own car- 
penters to build 
the racks in the 
lumber yard where 
materials are 


handy 





cross bars with corner braces. It consists 
of four posts, four top bars and corner 
braces, fitting tightly under the basement 
ceiling. The framework is designed to be 
self-supporting and to withstand lateral 
pressure. 





Southern California Group 
Announces Program 


San Dieco, Cauir., Mar. 18.—The South- 
ern California Retail Lumber Association 
will hold its annual two-day convention at 
Pasadena Apr. 10 and 11, with Hotel Hunt 
ington as convention headquarters. 

A morning business session, an afternoon 
golf tournament and a dinner are on thi 
program for April 10. Morning and after 
noon business sessions and the annual din 
ner dance in the evening will feature the 
second day’s activities. 

Convention speakers definitely arrange: 
for include Verne Orr, vice president 1 
charge of operations of the Chrysler Corp. 
of the Pacific Coast, and Roy Wenzlick, 
president of Real Estate Analysts (Inc.), 
St. Louis, Mo. <A _ list of several other 
prominent speakers is being arranged for by 
the convention committee. 








M 


ie 





March 21, 1942 


Wholesale Distributors Hold 
Meeting in Chicago 


At a special meeting of the National 
Wholesale Lumber -Yard Distributors’ As- 
sociation, called in Chicago recently, the 
situation confronting the industry at this 
time, and the recently established price sched- 
ules on southern hardwoods and West Coast 
products was discussed extensively. Fur- 
ther, the group wished to ascertain and com- 
pile all information which might be of mu- 
tual benefit to the members, and to the Office 
of the Price Administrator to secure the 
fullest cooperation with that office, if and 
when requested to do so. 

After round table discussions, President 
D. Carlysle MacLea appointed a committee 
of seven to draw up a “program of proce- 
dure” for the organization. This was sub- 
mitted during the afternoon. 

It was decided that a general budget be 
drawn up within a short time, and submitted 
to the members, for an increase in expenses 
through the acquisition of Daniel R. Forbes, 
of Washington, legal counsel for the organiz- 
ation. 

In addition to receiving the report of the 
committee, it was further suggested that the 
constitution and bylaws of the group be 
brought up to date for acceptance by the 
membership at a later meeting. 





Philadelphia Lumbermen Elect 
New Slate of Officers 


PHILADELPHIA, PaA., Mar. 18.—Ernest A. 
Heaton of the Lumber & Millwork Co. of 
Philadelphia was elected president of the 
-umbermen’s Exchange of Philadelphia at 
its annual meeting here recently, succeeding 
\ubin B. Wright of Wright Bros. (Inc.). 


Ralph Souder, Jr., Hallowell & Souder, 
was named vice president, and Charles F. 
\reamer, Kreamer Lumber Co., was re- 
clected treasurer. The following were elected 
directors: W. C. Ashenfelter, W. C. Ashen- 
felter & Son (Inc.); A. K. Borda, Camp 
\lfg. Co.; J. Walter Keely, Putnam Lumber 
o., and George L. Felter, Geo. L. Felter 
Company. 


( 





British Columbia Manufacturers 
Review War Progress 


Vancouver, B. C., Mar. 17—Outbreak of 
war in the Pacific has brought additional 

roblems to the lumber industry of British 
Columbia, but members of the British Co- 
lumbia Lumber & Shingle Manufacturers’ 
\ssociation are adhering to their resolution 
that service in the war effort must come 

rst, J. G. Robson, retiring after seven years 

S president of the association, declared in 

is address at the annual meeting of the as- 
sociation here recently. 

“Our trade channels are changing with 
the trend of the war. Government control of 
industry has further increased and tightened. 
It is gratifying to learn from the timber 
controller that the success of control is due 
in no small measure to the whole-hearted co- 
operation of the industry and committee 
members,” Mr. Robson said. 

Reviewing some of the chief problems, Mr. 
Robson told of the effort, not yet quite suc- 
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cessful, to get priorities in steel and machin- 
ery urgently needed for upkeep of sawmill 
production. 

Vancouver Island mills still work under 
the disability of inadequate railway freight 
facilities to tidewater, which have forced 
limitation of production with accompanying 
increase in overall costs. Then, Mr. Robson 
said, there is the fact that the last increase 
in wage schedules in July brought these costs 
to an all-time high. 

B. M. Farris, chairman of the trade ex- 
tension committee, told of the industry’s 
work in developing and maintaining overseas 
markets, beginning with the Bennett govern- 
ment’s advancement of Empire preferential 
tariffs. 

“The war is bringing all interests in the 
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industry closer,” said Mr. Farris. “I look 
forward to the day when there will be no 
factions in the industry; when all will be 
pulling together for the common purpose of 
selling the most important things this prov- 
ince has to sell—the products of our forests.” 

E. G. Rowbottom, deputy minister of trade 
and industry, represented the Provincial 
Government and pleaded for continuance of 
trade extension work. Among the other 
speakers were J. H. McDonald, past presi- 
dent; John A. Humbird, president of the 
seaboard organization, who made a presenta- 
tion of a silver tray to Mr. Robson, and 
Chief Forester C. D. Orchard. Speakers 
commended the efficient work of Secretary- 
treasurer T. H. Wilkinson and staff, of Will 
Jenkins in the safety department, and of 











tom drying. 


content. 


quality. Write today. 





If you are interested in kiln drying 
and wish to be placed on our mailing 
list, send us your name and name of 
firm with which you are connected. 





Nickey Bros., Memphis, Tenn., dries hardwoods to uniform mois- 
ture content in Moore Cross-Circulation Kilns. They also do cus- 


“Keep ’Em Drying”-- 
in Moore Cross-Circulation Kilns 
Moore CROSS-CIRCULATION Kilns are a vital part of 


America's War Program. They enable lumber manufacturers 
to season hardwoods and softwoods—including partially air- 
dried and green-from-the-saw—to desired uniform moisture 


Aggressive lumber producers are installing Moore Cross- 
Circulation Kilns, or economically converting old-type kilns to 
the Moore System, reducing drying costs and improving 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE, FLORIDA 
VANCOUVER, B. C. 
NORTH PORTLAND, ORE. 





_ MOORE J)ey KILNS 


CROSS-CIRCULATION 


INTERNAL 











50 





ALAMOGORDO, NEW MEXICO 


Backed by 44 years’ experience in serving 
the lumber trade, this reliable organiza- 
O hoice quality lumber in Doug- 
1s Fir, White Fir, Ponderosa Pine. Here's 
sawmill, with up-to-date 
ill, planing mill, box fac- 

for top-quality pro- 





1 modern band 





Dimension, Timbers, Ties, Lath, 
Yard and Shed Stock, Bevel 
Siding, Mouldings, Box Shook, 
Crating. All building and fac- 
tory items. 















Lumber Company, 


Manufacturers of 


“BILTMORE” 
FLOORING 


“BILTMORE” 
HARDWOODS 
Plain and Quar- 
tered Oak — Soft 
Yellow Poplar— 
Basswood, Chest- 


nut, etc. 


Pisgah Forest, N.C. 


BWA 


Hf The Low Cost 
TOXIC-WATER REPELLENT 
PRESERVATIVE 
Positive protection against Rot, Fungi, 
Termites, Excess Moisture, Ete. 


CLEAN - STAINLESS - PAINTABLE 


Thoroughly tested and proved effective. Used 
by many of the Industry's leaders. 


Write for technical data, tests, samples, etc 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 
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others in charge of the association’s varied 
activities. 

H. J. Mackin, Fraser Mills, has been 
elected as the new president. He succeeds 
J. G. Robson, New Westminster; first vice 
president is Bruce M. Farris, Vancouver 
Island: J. O. Cameron, Victoria, is second 
vice president, and T. H. Wilkinson con- 
tinues as secretary-treasurer. 





Michigan Sawmill Operators Form 
Association 


ast LANsinG, Micu., Mar. 18.—Opera- 
tors of Michigan's small mills in the Lower 
Peninsula, where a recent survey showed 
more than 1,100 of various sizes, have found 
new services to offer in the present war. 
Representatives met recently at Michigan 
State College and formed the Michigan Saw- 
mill Operators’ Association. 

J. H. Hawkins, Jr., of Hudson, Mich., was 
named president; W. O. Goodwin of Cold- 
water, vice president, and W. C. Inglesh of 
cast Tawas, secretary-treasurer, : 

Among objectives of the new group are: 
circularizing the membership with informa- 
tion concerning legal phases of mill opera- 
tion; prices, markets and other information 
on the several Michigan timber species; 
improvement of manufacture, trade promo- 
tion, and cooperation with the government 
in national defense by increasing production 
of wood products needed by defense indus- 
tries, such as boxes and crates for munitions. 
Membership is open to any operators of saw- 
mills, shingle mills or other wood processing 
plants situated in the Lower Peninsula. 





Long Island Salesmen Hold 
Monthly Meeting 


Mineoia, N. Y., Mar. 18.—In the absence 
of the president, Lloyd Jackson, Vice presi- 
dent Al Scott presided at the last monthly 
meeting of the Long Island Salesmen’s As- 
sociation. Reports were received from the 
standing committee, and auditing and nomi- 
nating committees were appointed. 

A proof of the 1942 LISA Directory was 
shown to the members for a final check, and 
it is expected that copies will be available 
for distribution at the March meeting. Also 
scheduled for this meeting is the annual 
election of officers. 





Coming Conventions 


March 25-27—Southern Pine Association, 
March 25-26; Southern Pine Emergency 
Defense Committee, AM, March 27; South- 
ern Pine Inspection Bureau, PM, Mar. 27, 
Roosevelt Hotel, New Orleans, La. An- 
nual. 


Mar. 26—New Jersey Lumbermen’s Asso- 
ciation, Hotel Robert Treat, Newark, 
N. J. Annual. 


Apr. 6-8 —Lumbermen’'s Association of 
Texas, Rice Hotel, Houston, Tex. An- 
nual, 


Apr. 10-11—Southern California Retail 
Lumber Association, Hotel Huntington, 
Pasadena, Calif. Annual. 


Apr. 16-17—Florida Lumber and Millwork 
Association, Orange Court Hotel, Or- 
lando, Fla. Annual. 

Apr. 25-—Southeast Missouri Retail Lumber 
Dealers’ Association, Marquette Hotel, 
Cape Girardeau, Mo. Annual. 
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Hear West Coast Lumberman 
Discuss National Affairs 


OAKLAND, CALIF., Mar. 17.—At the 
March 16 dinner meeting of Hoo-Hoo Club 
No. 39 at the Hotel Leamington, bay area 
lumbermen heard Kenneth Smith, president 
of the California Redwood Association and 
member of the Supreme Nine of the Inter- 
national Concatenated Order of Hoo-Hoo, 
discuss the subject “Behind the Scenes in 
Washington, D. C., Today.” Mr. Smith, 
who had recently returned from Washing- 
ton, told of what is happening in the na- 
tional capital which is going to affect the 
lumber industry and the lumberman in this 
emergency period. 





Baltimore Club Has Regular 
Monthly Meeting 


BALTIMORE, Mp., Mar. 16.—The manag- 
ing committee of the Baltimore Lumber Ex- 
change, meeting recently in monthly session 
at the Merchants’ Club, found little business 
to claim attention, and beyond acting upon 
the regular reports, devoted time to the dis- 
cussion of national defense, priorities in 
lumber deliveries and other related topics. 





Consumer Ad Says Paint to 
Conserve 


A two-color, two page advertisement 
which appeared in a recent issue of national 
consumer magazine United States News em- 
phasized the fact that the painting industry 
has always been a conservation industry. 
The ad was sponsored by Spencer Kellogg 
& Sons, (Inc.), for nearly 50 years manu- 
facturers of linseed and other vegetable oils 
for painting, located at Buffalo, N. Y. 

According to the ad copy the increased 
need for saving during war time has given a 
new meaning to the old phrase, “Save the 
surface and you save all.” The concluding 
statement iterates the determination of the 
Spencer Kellogg firm to make its research 
laboratories and nationwide network of pro 
duction facilities increasingly useful to 
America at war. 





Lumber Freight Rate Increase 
Goes Into Effect March 18 


Wasuineoton, D. C., March 16.—The In- 
terstate Commerce Commission today denied 
the petition of the Office of Price Adminis- 
tration for postponement of the 6 percent in 
crease in lumber freight rates which had pre- 
viously been ordered by the Commission. 
The decision came within a few hours after 
the railroads had submitted a reply to the 
OPA request for postponement, claiming 
that it was “without merit,’ and within a 
few days of the original OPA request. As 
a result of the I.C.C. denial, the increased 
rates went into effect, as previously ordered, 
on March 18. : 

The OPA had requested postponements o! 
the rates increase on a variety of commodi- 
ties, including lumber, on the ground that 
the increases would add to the difficulties of 
preventing inflation. The railroads, in their 
reply to the OPA request, complained that 
it was presented too tardily to afford the 
railroads time to reply. 
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WASHINGTON NOTES 


More Trucks May Run on Wood 
Gas 


WASHINGTON, D. C., March 16.—Forestry 
experts assert a virtually unlimited supple- 
mentary motor fuel supply can easily be de- 
veloped as a wartime expedient by using 
wood-gas as a fuel for some of the 30,000,000 
American automobiles, tractors, busses and 
trucks. Harris Collingwood, chief forester 
of American Forest Products Industries, as- 
serted that the practicability and economy 
of using wood-gas, produced in compact con- 
verting devices attached to motor vehicles, 
has been proven by more than 500,000 users 
in most countries of Europe. “Military re- 
quirements for gasoline are going to increase 
sharply as the war activity of America and 
its allies reaches new peaks,” he said. He 
also pointed out that it is feasible to distill 
alcohol from waste-wood and mix it with 
gasoline for motor car use. 

Several styles and sizes of the wood-gas 
converters are manufactured in Europe, any 
one of which could be produced here if needed. 
Some are no larger than an ordinary suit- 
case. Slight adjustments are needed on an 
automotive engine to replace gasoline with 
wood-fuel. European users report that, at 


American prices, wood-fuel for automobiles 
costs less than gasoline, and will operate an 
automobile engine at approximately 80 per- 
cent of its normal power. 





Ceiling Now Covers "Used" Tires 


Maximum prices at which used passenger 
car and truck tires and tubes may be sold 
after March 16 were set March 10 by Leon 
Henderson, Price Administrator. The ceil- 
ings are contained in Maximum Price Regu- 
lation No. 107. Unlike new and retreaded 
tires, used tires have not been under a price 
ceiling, except to the extent that basic tire 
carcasses usable for retreading, are covered 
by Price Schedule No. 66 on retreading. 
Revised Price Schedule No. 66 becomes ef- 
fective simultaneously with the used tire and 
tube maximum price regulation. The amend- 
ment to Price Schedule No. 66 involves 
changes only in respect to basic tire carcass 
maximum prices. As a guide in setting 
price ceilings on used tires and tubes, the 
Price Administrator took into consideration 
the prices existing between Oct. 1 and 15, 
1941. Used tires are divided into four cate- 
gories for the purpose of determining price 
ceilings. Roughly, the amount of wear a 
tire has had determines the category into 
which it falls. 


5| 


Sales Exempt from Wage Law 


WasHIncTon, D. C., March 16.—The em- 
ployees of the typical dealer in farm imple- 
ments are exempt from the 40-hour a week 
and minimum wage provisions of the Wage 
and Hour Law under an interpretation issued 
by Thomas W. Holland, Administrator of 
the Wage and Hour Division, in revising 
its Interpretative Bulletin No. 6. However, 
Mr. Holland warned that the Division may 
not consider sales of large heavy trucks of 
the type not purchased by the ordinary 
farmer, or sales of road building equipment, 
as retail sales. The Division has expressed 
the opinion that, in the ordinary case, the 
farm implement dealer’s establishment will 
qualify as a retail establishment under the 
exemption provided by Section 13(a) (2) of 
the Fair Labor Standards Act. Any estab- 
lishment to be exempt under this section 
must derive more than 50 percent of its total 
dollar volume from sales in intrastate com- 
merce. 





Installs Hot Press Loader 


Vancouver, B. C., March 14—Installa- 
tion of a new automatic hot press loader 
was recently completed at the plywood 
plant of the Canadian Western Lumber Co. 
(Ltd.) at Fraser Mills, B. C. 

The loader is the fourth of its kind to be 
put into service anywhere in the plywood 
industry, and the first in Canada. 





Biles-Goleman Lumber Co. ix. 


OMAK, WASHINGTON 
Manufacturers of “OMAK KWALITY ”’ 


Window, Door and Cellar FRAMES 


TRIM, MOULDINGS, CASING, BASE, FINISH LUMBER, 








Mr. R. F. Taylor 
No. 24 Welwyn Roa 





District Sales Representatives 


Mr. Arthur M. Johnson 
4146 Warwick Blvd. 


d 
Great Neck, L. I., New York Kansas City, Mo. 


FURNITURE SPECIALTIES, ETC. 


Member Western Pine Association 


Okanogan 
Soft 
Ponderosa 
Pine 









Mr. H. M. Tripp 
P. O. Box No. 85 
Crystal Lake, Ill. 








PILOT ROCK LUMBER CO. 


ORES EOE SE RRR 








New 
Modern 
Mills at 

Pilot Rock 





PILOT ROCK, OREGON 


100% Kiln-Dried . . Soft-Textured 


PONDEROSA PINE 


J 





of Eastern Oregon 


MON. Latest type of progressive kilns. 
trial car will convince. 


Spokane, Washington. 


Fromthe John Day District 


Specializing in SELECTS and No. 2 COM. 


Sales Office, 305 Radio Central Building, 
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Paul R. Smith, M. R. Smith Lumber & 
Shingle Co., Seattle, Wash., passed through 
Los Angeles this past week, en route home 
from a fishing trip to Guaymas, Mexico. 


Germain Lumber Co. has announced the 
opening of an office in Montgomery, Ala. 
Phe post office address of the firm in Mont- 
gomery is P. O. Box 307. 


Douglas P. Jones, of New York, district 
sales manager of the Florida-Louisiana Red 
Cypress Co., was lately a visitor to the But- 
falo, N. Y., lumber trade. 


Hl. B. Gorsline, of the National Lumber 
Co., Buffalo, N.Y. and Sherburn Forbush, 
if the Forbush Lumber & Coal Co., Ham- 
burg, N. Y., are spending vacations in 


Garfield Olson of Enumclaw, Wash., log 
ing superintendent for the White River Lum- 
ber Co., has been called to active duty as 
a first Heutenant with the United States 


Harold E. Harrower, head of the Genesee 
Lumber & Coal Co. (Inc.), Batavia, N. Y., 
has been reelected president ot the Cham- 
ber of Commerce of that city for his sec- 

nd one-year term. 


\lan Dunwidde, associated with the Solie 


Lumber Co., Janesville, Wis... has been 
named president of the Janesville Civic and 
Industrial Council. Mr. Dunwidde has 


served as a director of the group for sev- 


eral vears. 


New York, Chicago, Atlanta, New Or- 

ns, Houston and San Antonio, were on 
the itinerary of F. G. Hanson, who accom- 
panied by Mrs. Hanson, has just completed 
a six weeks’ business trip for the West 
Coast Screen Co. of Los Angeles, Calif. 


William E. Smith, Smith Lumber Co., 
Birmingham, Ala., announces the dissolution 
f that firm. Organizer of the company, he 
has been called to the army as a first lieu- 
tenant of the officers’ reserve corps, field 
artillery. Mr. Smith graduated with honors 
from Virginia Military Institute in 1934. 


Don F. White, assistant manager, White 
Brothers (Inc.), hardwood headquarters, 
San Francisco, Calif., recently returned from 
a 11,000 mile business trip, calling on eastern 
and southern hardwood mills. He was ac- 


1 


companied by W. T. Meyer, a company ex- 


William G. Reed of Seattle, Simpson 


Logging Co., of Shelton, Wash., has been 
rdered to report for active duty as an off- 
er with the United States Naval Reserve 

March 23. He is the son of the late 


Mark Ek. Reed, prominent Shelton lumber- 


Robert M. Ingram, who was sales man- 
ager of the EK. C. Miller Cedar Lumber 
Co., of Aberdeen, Wash., before reporting 

active duty with the United States Navy 
e Pacific ocean some time ago, has 
been promoted from lieutenant, senior grade, 


to lieutenant commander, according to word 
received recently by Mrs. Ingram in Aber- 
deen. He was a seaman aboard the U.S. S. 
South Dakota during the first World War 
and received a commission in the naval re- 
serve following his graduation from the 
University of Washington in 1923. 


Lieut. David F. Difford, of Tacoma, 
Wash., has been named _ utilities officer at 
the United States Air Corps tlying school 
at Enid, Oklahoma. He is the son of W. 
kK. Ditford of Tacoma, managing director of 
the Douglas Fir Plywood Association and 
was commissioned in’ the United States 
\rmy Reserve when he was graduated from 
the University of Kentucky in 1937, 





John H. Leik, formerly with the Douglas 
Fir Plywood Association of Tacoma, Wash., 
and more recently an ensign with the United 
States Naval Reserve, was a recent gradu- 
ate of the navy supply corps school for of- 
ficers at the Harvard University school of 
business administration. He has been as- 
signed to active duty with the United States 
Navy. 

James C. Rider, manager of the Green- 
field plant of the Conklin Lumber Co., Green- 
field, Ind., has been commissioned a_ lieu- 
tenant in the United States Navy and 
ordered to report for duty at the naval sta- 
tion in Chicago. Rider completed his course, 
at the United States Naval Academy at An- 
napolis, Md., sixteen years ago, but resigned 
before his graduation to become associated 
with the lumber company. 


The homeward trek northward from 
Sebring, Fla., has been in full swing this 
past week and involved the families of one 
active and one retired lumberman. N. W. 
Clayton of Clayton Lumber Co. (Inc.), 
South River, N. J., with Mrs. Clayton and 
their daughter left yesterday by train for 
home. E. L. Gibbs, a retired mahogany dis- 
tributor at Boston, who with Mrs. Gibbs 
spent the winter at Sebring, has left for 
home. 


Lumbermen visitors to Los Angeles, Calif., 
during the first week in March included 
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the following: Fred W. Fearman, F. W. 
Fearman Co., Vancouver, B. C., lumber 
wholesaler, who made the round trip by 
plane; C. L. Isted, Shevlin-Hixon Co., 
Bend, Ore.; Arthur Zeigen, Polson Lumber 
& Shingle Mills, Hoquiam, Wash.; A. N, 
Beals, Kesterson Lumber Corp., Klamath 
alls, Ore., and A. P. Hill, Hill Lumber 
& Hardware Co., Albany, Calif. 


E. K. Wood Lumber Co., Los Angeles, 
Calif., has completed construction of a new 
office building and drive-in entrance at 4710 
South Alameda St., and has made arrange- 
ments to move from its present office, 4701 
Santa le Ave., over the week end of March 
21-22. Erection of the new building was 
made necessary by the recent sale of seven 
acres at the eastern end of the property. 
The land disposed of contained the office 
building and warehouses. 


dward Bauer’s net score of 66 made 
him the first flight winner in the 24th an- 
nual golf tournament sponsored at the Pro- 
trero Country Club, Los Angeles, by the 


Two of the 150 pages in the ‘Home 
Color Styling Guide" recently released 
by the Vita-Var Corp., Newark, N. J. as 
a part of its dealer cooperative plan. 
The large full color photographs are of 
home exteriors and of interiors of rooms 
of all types and periods. The book was 
prepared in collaboration with leading 
interior decorators, and allows home 
owners to plan complete, correct, color 
schemes before painting is started. It 
is of a practical size for easy handling. 
Information as to how to secure a copy 
is available from Vita-Var Corp. 


wholesale sash and door interests of South- 
ern California. Tied for first honors in the 
second flight were Gene DeArmond and 
W. F. West, with net scores of 65 each. 
Other winners were: Spud Jordan, best 
9-hole score (37): Russell Castell, driving 
contest; and blind bogey prizes, Walter 
Metz, Wendell Setterberg and Sidney Sim- 
mons. 





Retail Yard Changes 


SeBAstopo., CALir.—Barney Phelps has 
been named manager of the local yard of the 
Diamond Match Co. 


Monte Vista, CoLto—New manager of 
the Monte Vista Lumber Co. here is Clair V. 
Wasson, replacing Chester Short. 





Orpway, Coro—Craig Sale has been ap- 
pointed manager of the R. W. English Lum- 
ber Co. 


CooksviLLE, Int.—Durwood Klemme has 
heen appointed manager of the Alexander 
Lumber Co.’s local yard to replace C. EF. 
Van Nice, who died a short time ago. 





Mars_e FAtits, TEX.—For some time an 
employee of W. F. & J. F. Barnes Lumber 
Co. in Hamilton, Tex., LeRoy Watson has 
been promoted to the managership of the 
company’s yard here. 
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Elects New President 


F. W. Schatz has been elected president 
of the Chicago Mill & Lumber Co., Chicago, 
[ll., to succeed the late Robert L. McClel- 
land who died Feb. 18. Mr. Schatz has 
heretofore been vice president in charge of 
operations. 

The election took place at the annual 
meeting of the company’s stockholders held 
recently. To the newly created office of 
chairman of the board, J. F. Griswold was 
elected, and L. B. Buchanan, controler was 
named a vice president to succeed Mr. 
Schatz. C. W. Gerlach and L. A. Mizener 
were elected as new vice presidents. 





Company Fabricates Transparent 
Plastics for Aircraft 


ToLtepo, Ou1o, Mar. 9—Again broaden- 
ing production facilities to assist further the 
eovernment in its war program, Libbey- 
Owens-Ford Glass Co. here announces it 
will fabricate Plexiglas transparent plastic 
parts for aircraft, under an agency agree- 
ment with Rohm & Haas Co., pioneer chem- 
ical manufacturers of Philadelphia. Fabri- 
cation work, to start soon, will be centered 


in the Toledo area, and supplementing 
the Rohm & Haas production facilities 


should contribute substantially to the urgent 
need for speeding up military aircraft out- 
put. 

In cooperating, Libbey-Owens-Ford will 
serve the large and expanding aircraft in- 
dustry in Ohio and Michigan. R. G. Mil- 
roy, for many years manager of the com- 
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pany’s automotive safety glass sales in De- 
troit, will remain there to supervise Plexi- 
glas marketing. 

In its new manufacturing and marketing 
arrangement, Libbey-Owens-Ford is now 
able to contribute more than ever before to 
the broad production needs of the aircraft 
industry and to lend technical assistance of 
greater scope in the use of all types of flat 
and bent safety glass, together with formed 
and flat Plexiglas plastic. 

The company continues, of course, to pro- 
duce safety glass for civilian car replace- 
ment purposes, and for military and other 
government cars and trucks. The arrange- 
ment to fabricate Plexiglas enables Libbey- 
Owens-Ford to return to its payrolls addi- 
tional employees affected by the automotive 
industry’s switchover to military production. 





Lumberman's Son Joins Defense 
Research Committee 


New Lonpon, Conn., Mar. 16—A. 
Kenneth Tatum left Hollywood, Calif., 
recently for New London, Conn., to take up 
activities with the National Defense Re- 
search Committee. Mr. Tatum is the 
son of the well-known southwestern lumber- 
man, J. A. Tatum, secretary and _ sales 
manager of the Southwest Lumber Co., 
Alamagordo, N. Mex. The younger Tatum 
is a graduate of New Mexico A and M A 
College. In recent years he has been en- 
gaged in the moving picture industry in 
Hollywood and the Radio Corporation of 
America in various capacities such as sound 
technician, research, etc. 
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DEMAND THIS STICKER 
ON THE SASH YOU BUY 





Your Assurance 
of a Better Window 


The ARMSTRONG Company 








DETROIT DALLAS CHICAGO 





SCRIBNER’S LUMBER & LOG BOOK 


Indispensable for lumber merchants, sawmill men, etc., 190 
pages, vest pocket size, giving tables on scantling and plank 
measure, round timber reduced to square timber and round 





logs reduced to inch measure by Doyle’s Rule, log tally 
calculations, and other valuable information. Over 2,500,000 
copies sold. 
Published by 
A. M. SMITH 5 O c 
Successor to S. E. FISHER 
197 Platt St., Rochester N. Y. POSTPAID 








Logged in 1936-’37 


1908 -- 750,000,000 Feet of Standing Timber 
1942 -- 750,000,000 Feet of Standing “Timber 


HAS YIELDED 1,019,000,000 FEET 
45% Hemlock, 15% White Pine, 40% Hardwood 


Sustained Yield Policy Equals Perpetual Supply 
DEFEND YOUR TRADE with 





Holt 
reputation 
jnsures 
satisfaction 


Flooring 






Mixed Cars of 
Flooring and 
Hardwood Lumber 


The famous Holt Flooring line is a good, profitable line 
for you to handle. Beautiful and durable, in Maple, Oak, 
Birch and Beech. All sizes and grades of Strip, Herring- 
bone, Assembled Blocks. 
ing or mastic-set installation. 


Heavy-duty Flooring for nail- 


Complete lines of Holt Flooring carried by our 
St. Louis Wholesale Distributors 


EVANS HARDWOOD FLOORING CO. 


3900 Chouteau Ave., St. Louis, Mo. 





MENOMINEE INDIAN MILLS 


Neopit, Wisconsin 
Air-Dried -- QUALITY LUMBER - Kiln-Dried 





HOLT HARDWOOD CO., oconto, wis. 


Member of Maple Flooring Mfrs. Assn. 
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NEWS FROM THE SOUTH 


Prefabricates Defense Houses in 
Tobacco Warehouses 


DanviLLE, Va., March 16.—Two of Dan- 
ville’s largest tobacco warehouses are being 
converted into giant workshops for the man- 
ufacture of prefabricated houses to be set 
up at Newport News. A New York con- 
cern, headed by Joseph M. Baltz, has under- 
taken to deliver 2,000 pre-fabricated houses 
in the coastal area in 120 days. Seven 
hundred skilled workers will ‘be employed 
making these homes of pine and plywood, 
with asphalt shingles. The warehouse will 
be used for six months. More permanent 
quarters will then be secured for the com- 
pany in the event it undertakes further con- 
racts. 





U. S. Buys 35 Million Feet 


MeMpuis, TENN., March 18.—Government 
orders for some 35,000,000 feet of southern 
pine and Douglas fir timbers for many Gov- 
ernment projects have just been placed at a 
letting conducted at Hotel Peabody here. 
More than 125 lumber firms were repre- 
sented. Prices were all practically at ceil- 
ing. Most of the orders were for immediate 
use in the building of ordnance plants and 
similar projects. 





Lumber Company Appoints Sales 


Manager 

Mopite, Ata., Mar. 16.—A. S. Mitchell, 
president and general manager of the In- 
gram-Day [umber Co., Mobile, announces 
the recent appointment of Fred B. Merritt 
as sales manager. Mr. Merritt formerly 
conducted his own wholesale and commis- 
sion lumber sales business in Florala, Ala. 


The Ingram-Day Lumber Co. operate 


saw and planing mills near Mobile and at 
Yarbo, Ala., and expects to start production 
within the next thirty to sixty days at Pear- 
son, Ga., where they are completing a new, 
modern saw and planing mill operation. 
This new plant will be operated separately 
under the name of the Longleaf Pine Co., 
but sales will be handled through the Mo- 
bile office. 





Sugar May Be Produced Econom- 
ically from Wood Waste 


Wasuineton, D. C., March 16—Wider 
possibilities for the use of waste-wood, saw- 
dust and other “left-overs” from logging, 
sawing and pulp manufacture are being 
scanned with increasing interest these days 
both in governmental and industrial circles, 
says American Forest Products Industries 
(Inc.). Especial interest has been focussed 
upon various European processes for con- 
verting wood, wood-waste and sawdust into 
sugar and alcohol, both of which are short 
in the present war-time economy. 

So far, there are no plants in the United 
States equipped to produce sugar or alcohol 
by conversion from wood, although it has 
been done in American laboratories. There 
also may be commercial possibilities for the 
saine process in peace, according to figures 
which A.F.P.I. has obtained from [uro- 
pean sources. These figures show that 
50,000 cords of any kind of wood, or its 
equivalent in wood-waste or sawdust, will 
vield 35,000 or more tons of sugar. They 
further indicate that the average annual 
growth of new wood on an acre of land 
will yield about two tons of raw sugar, com- 
pared to 1.7 or 1.8 tons of sugar produced 
on one acre by a year’s crop of beets or 
cane. A large-scale wood-sugar plant at 
Kheinau, Germany, uses a process developed 
by [riedrick Bergius, which applies a 40 








Exhibit of the American Turpentine Farmers’ Association Cooperative, Valdosta, Ga., at the 
recent 58th annual convention of Painting and Decorating Contractors of America held in New 
Orleans, La. Highlight of the exhibit was the slash pine tree trunk installed with cup and gutter 
as it actually had been in the woods. The steam heat in the exhibit room caused the oleoresin to 

flow and collect in the cup, much to the interest of the delegates 
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percent solution of concentrated chloric acid 
to small wood chips and sawdust. Cellulose, 
obtained at one stage of the process, is 
transformed into a sugar syrup, and, de- 
pending upon the treatment applied to this 
syrup, a variety of products can be obtained, 
the most important of which are sugar, 
alcohol, glucose, yeast and proteins. 

At cne time, this process involved certain 
high costs related to the methods of han- 
dling such a strong solution of acid, but it 
is understood that this problem has been 
largely solved. A number of other Euro- 
pean plants are using a different method of 
wood-sugar conversion, known as the Schol- 
ler process, which uses a weak solution of 
sulphuric acid instead of concentrated chloric 
acid, 

In addition to the products which may be 
obtained from the separated cellulose, scien 
tists also are looking for commercial possi 
bilities in the lignin, which is still classified 
generally as an unsolved waste. 





Some Intrastate Rates Go Up 

MEMPHIS, TENN., March 18.—The 6 per- 
cent increase in freight rates allowed the 
carriers a short time ago by the Interstate 
Commerce Commission, to compensate for 
increases in wages, became effective today 
in interstate traffic, and, in a number of 
States, in intrastate traffic. States allowing 
the increased rates on intrastate traffic are 
Indiana, Kentucky, Maine, Massachusetts, 
Michigan, Minnesota, Mississippi, Missouri, 
Nebraska, New Hampshire and Vermont, 
says Cecil A. New, secretary-manager of the 
Southern Hardwood Traffic Association. 





Freight Increase to Be Added to 
Government Contracts 


New Or.eans, La., March 17.—All lum- 
ber allocated by the Chief of Engineers on 
or before March 14 for the account of con- 
struction contractors, either in the United 
States or overseas, was placed on the basis 
of freight allowed at the then-existing rate 
of freight, with the understanding that any 
increase in freight rates would be for the 
account of the contractor. The constructon 
contractors are being authorized to pay the 
freight increase on any part of allocations 
dated on or before March 14, 1942, which 
are shipped after midnight March 17, 194°. 
It will be necessary for vendors to secure 
the actual weights from the railroads, and 
the vendor will be required to show this 
extra freight on each invoice as a separate 
item. Increasing price per thousand feet to 
cover excess freight, will not be permitted. 





Loadings of Revenue Freight 


The car service division of the Association 
of American Railroads reports that revenuc 
freight for the two weeks ended March 7 to- 
taled 1,552,116 cars, showing a decrease o! 
5,178 cars below the number for the two 
weeks ended Feb. 21. Forest products load- 
ings of 88,465 cars show a decrease of 4,114 
cars below the number for the two weeks 
ended Feb, 21. 
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REVIEW OF THE CURRENT MARKETS 


Softwood bookings during the two 
weeks ended March 14 exceeded out- 
put by around 15 percent, but the mills 


caught up a little on their back-logs of 


unfilled. Heavy new Government pur- 
chases have been added to files, and 
announcement of a doubling of the pro- 
vram for Defense workers’ houses 
means that the market will continue to 
he dominated by demand for war pur- 
poses. Mull stocks are about ten per- 
cent below last year’s level, and an 
increasing number of items, especially 
in the better grades of commons, are 
hecoming scarce, while some of the 
lowers have recently been in surplus. 
(Juotations on most items are at about 
ceiling levels, but some West Coast 
lowers have been moving at below their 
scheduled figures. Mills are having 
much difficulty in meeting the small 
current demand from the retailers; 
mixed-car orders are not welcomed. 
The retailers, though they would nor- 
mally buy heavily to get in ahead of a 
general freight rate increase such as 


has been authorized by the I.C.C., find 
their trade rather draggy under pres- 
ent building restrictions, and continue 
to hear rumors of an impending ban on 
all civilian construction, so are not dis- 
posed to buy for more than current re- 
quirements. More of them are sharing 
in Defense housing orders, and it is un- 
derstood that they will be given addi- 
tional opportunities to participate in 
this. And a good number of them have 
been getting orders for other war needs 
in wood. Rural dealers find trade fair, 
but restrictions on prices on farm prod- 
ucts will probably prevent its reaching 
the levels recently hoped for. Heavy 
timbers are in active call for public and 
war industrial projects, the railroads 
are steadily in the market for car ma- 
terial, and consumption by the wood 
container industries is at high level. 
Hardwood bookings during the two 
weeks ended March 14 were somewhat 
in excess of the production, but ship- 
ments led the orders, so that there was 
a slight reduction in files of unfilled 


and mill stocks were further depleted. 
Southern prices are steady at ceiling ; 
ceilings for the Appalachian, northern 
and Northeast regions are in prepara- 
tion. Thick stock in all species has 
been moving actively. Maple, birch 
and ash are in especially heavy request 
by the war industries. Gum is scarce 
and all available stock has sold readily, 
but furniture plant buying is reported 
a little less urgent. The oaks have 
been relatively plentiful and not as 
strong as other species, but heavy con- 
sumption for shipbuilding and other 
war purposes is firming up the market. 
Flooring demand has been improving 
a little seasonally, and should become 
active as buying for the expanded De- 
fense housing program gets under way. 

The lumber wholesale price index 
of the Bureau of Labor Statistics 
(1926 = 100) was 132.7 for the week 
ended March 14, compared with 133.0 
for the week ended Feb. 28, and 132.8 
for week ended Feb. 14. 





MARKET NEWS 
LUMBER 


Vancouver, B. C. 


BRITISH COLUMBIA MARKET—Export 
‘rade has shrunk to minor proportions 
since the extension of war to the Pacific 
rea, but United Kingdom and _ South 
\frican orders are being railed eastward 
for loading at Atlantic ports, and some 
small cargo vessels are loading in British 
“olumbia waters for the British West 
Indies. But demand for the war effort, 
domestie trade, and the United States rail 
market will be strong enough this year to 
ffset losses in waterborne business, and 
the industry will be called upon to main- 
iain production at 1941 level. Every year, 
ogging operations recede further from 
established means of transporation, re- 
iuiring additional equipment and more 
nen, with resultant higher costs. Build- 
ing of new car barges has eased the strain 
nm transport facilities between the big 
\idewater mills of Vancouver Island and 
the mainland terminals. Large British Co- 
iumbia mills have not yet been very seri- 
ously affected by log shortage, although 
some smaller mills have had _ difficulty 
meeting their log requirements on the 
open market, where buying conditions are 
highly competitive. Depleted reserves of 
labor and difficulties in securing machin- 
ery and equipment make forecasts as to 
Output impossible. British Columbia’s 
lumber industry has been expanded by es- 
tablishment of 88 new mills, including 
eight shingle and lath mills, and 80 saw- 
mills, in 1940, and 115, including 12 shingle 
and lath mills and 103 sawmills, in 1941. 
Many are probably very small units. Small 
sawmills have sprung up like mushrooms 
along the C. N. R. timber district, from 
Prince Rupert to Prince George. Huge 
contracts have been let for shipbuilding, 





FROM NATION’S 
CENTERS 


and large quantities of lumber are going 
to the United States for this purpose. Sev- 
eral planing mills have been built in cen- 
tral spots, to which the rough lumber is 
hauled and shipped out in the form of fine 
finished ship lumber. The lumber indus- 
try has created another industry, truck- 
ing, which is growing with parallel speed. 


Tacoma, Wash. 


WEST COAST WOODS—With mills oper- 
ating steadily, and many indications of 
additional demands during the immediate 
future on the part of the building indus- 
try, the general outlook for the lumber 
industry continues highly favorable. The 
major portion of current production is 
being taken by Defense agencies, and will 
expand with improved weather. Military 
construction, shipbuilding and Defense in- 
dustries are utilizing most of the present 
mill output, with residential building ac- 
counting for the balance. Prices are at 
ceiling levels. There has been some water 
movement of cargoes in recent weeks, 
chiefly to Alaska and California ports, but 
ship space is still at a premium. Log sup- 
plies are low and the general outlook for 
immediate replenishment is not too en- 
couraging. In the Grays Harbor area log- 
ging truck operators face a serious situa- 
tion because tire quotas are insufficient to 
replace tires rapidly wearing out, W. A. 
Morrow, Hoquiam tire rationing chairman, 
said, following a conference with State Ad- 
ministrator Floris Nagelvoort in Seattle. 
“There is no assurance that log truck 
owners will be able to get tires in the 
near future,” Morrow said. Truck logging 
has developed into a highly important 
branch of the logging industry in this sec- 
tion of western Washington. 


Spokane, Wash. 


INLAND EMPIRE PINES — There are 
numerous inquiries from prospective buy- 
ers, but both buyers and mills seem dis- 
posed to wait until the uncertainties 
created by freight advances and the price 
ceiling have been worked out. Many in- 
quiries are for No. 38 and better fir and 
larch, to take the place of No. 3 Ponderosa, 
which has been in such demand by the 
Government. Mills with dry kilns are 
mostly working to capacity and shipping 
as fast as possible. The Government con- 
tinues a heavy buyer, especially of muni- 
tions box materials. Rains have so de- 
layed drying that lumber piled last Sep- 
tember, which should be seasoned by this 
time, is not yet ready for market. 


Kansas City, Mo. 


SOUTHWESTERN MARKET—The Gov- 
ernment, industrial, railroad and retail 
buyers have been in the market for liberal 
amounts. Price lists held about unchanged, 
with most items at or near ceiling levels. 
The mills’ backlog of orders rose steadily. 
The trade had difficulty obtaining sufficient 
help and equipment. Obtaining tires for 
logging trucks offers a real problem. 


SOUTHERN PINE—Mills have more 
business than they can possibly fill within 
next two months. Government orders 
bulked large. There are no surpluses of 
consequence. Mixed-car business has slowed 
down, because mills are rejecting orders. 
Railroads were looking for siding, decking 
and lining. 


OAK FLOORING—Heavy Government 
orders for Defense housing projects, which 
call for delayed shipment, occupied the at- 
tention of the trade last week. Shipments 
are under production, and prices are not 
quite so strong as in recent weeks. Low 
grades of 2%-inch stock are moving well. 
The Government has specified No. 2 com- 
mon or better and supply of this is rapidly 








58 





THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 
DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 
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Fir and Yellow Pine pick- 
ets woven with wire. 
Painted white or green. 
Very popular for yard and 
garden. Write today for 
circular and prices. 


ILLINOIS WIRE & MFG. CO. 


Joliet, IMlinois 
& Dallas, Tex. 
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WHITE PINE {{2"~ 3. 


Al California White 
so and Sugar Pine 


Fir Wallboard aa. Products 
William Schuette Company 


New York 
Office--41 East 42d St. PITTSBURGH, PA. 











SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS FACT 
YARD STOCK = § CLEARS. 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 30 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 








FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 

















J JAMES W. SEWALL NS 


Consulting Forester 
JAMES W SEWALL PHILLIPS & BENNER 
Old Town, Maine Ruttan Block 
Fstrblismed 1910 Port Arthur. Ontario 
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being absorbed. Therefore demand gradu- 
ally is moving to No. 1 common. 


HARDWOODS—A slight stiffening in the 
price of red oak has tended to strengthen 
the general hardwood market. The Gov- 
ernment is bidding for a million feet of 
24- and $-inch items. Flooring manufac- 
turers have shown a little more interest 
in rough stock. Furniture manufacturers 
are sending out inquiries for gum, mag- 
nolia, poplar and sycamore. They were 
taking 4/4 No. 1 and better oak. Buying 
of oak for ship building was noted, the 
Navy calling for extra long lengths. 

SHINGLES—No. 1’s are plentiful and 
straight cars are being bought at 5 cents 
less than the prices prevailing a few 


weeks ago. 





Bronko Nagurski, one 
of football's all-time 
All-Americans shown 
engaged in his new 
vocation — poultry 
raising. Mr. Nagurski 
began his venture last 
spring with 2,000 
chickens and plans to 
more than triple his 
flock this year. He 
built his own poultry 
house and lined it 
with "Insulite,"’ thus 
keeping egg produc- 
tion high through the 
Winter months by 
shielding his flock 
from drafts and cold 


* o e s 
Cincinnati, Ohio 
SOUTHERN PINE—Everybody is selling 
at ceiling prices. Stocks in general con- 
tinue scarce, so dealers are unable to get 
what they want. It is felt that the Gov- 
ernment will continue to buy, and Defense 

industries to get every preference. 

HARDWOODS—AII southern hardwoods 
are at ceiling prices, while Appalachian 
items are firm all along the line. Hard 
maple continues extremely scarce, but 
nothing in particular is easy to get. 
Weather remains unfavorable; mills are 
experiencing difficulty getting logs, and 

seasoning is held up by excessive rains. 


Minneapolis, Minn. 


NORTHERN PINE — Demand continues 
in unprecedented volume for this time of 
year, but manufacturers are beginning to 
find it difficult to supply many items, be- 
cause stocks are in short supply and not 
well balanced. Production figures are 
twice as large as for a similar period in 
1941, and orders are showing a gradual 
but steady upward trend. Prices are firm 
at levels established some weeks ago. Un- 
filled order files are being slightly reduced. 

NORTHERN WHITE CEDAR—W hile 
there is considerable demand, and would 
be more if the material were available, 
most items still are in short supply or 
completely off the market. While work 
in the north woods continues, producers 
are complaining of the high cost of pro- 
duction, owing chiefly to advanced labor 
charges. In some instances, output is 
being cut down because manufacturers are 
concentrating on the production of pulp- 
wood. Prices are firm. 

MILLWORK—Volume of estimate work 
has increased slightly. Production con- 
tinues at a fairly steady pace in most 
sash and door factories. Prices are firm. 
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Portland, Ore. 


WEST COAST WOODS—Most of the 
orders being placed in this area are for 


materials needed for the war effort. About 
75 percent of production is now on this 
class of business. Upper grades are gen- 
erally firm, and lower grades steady but 
not strong. 

INTERCOASTAL-RAIL—Recent auctions 
were held by the Government for these 
markets, and prices were reported a little 
under ceiling. Wholesale buying of nor- 
mal character is light, and war business 
takes precedence over all else. High grad: 
items are in strong demand, while lowers 
are harder to move. 

CALIFORNIA — The market continues 
active and Willamette Valley mills con- 





tinue to run full tilt in supplying it. War 
orders overshadow all other business. 

WESTERN PINES—The market is more 
active, following adjustment of price ceil- 
ings. 

LOGS—High grade logs are strong and 
in good demand. Inventory of these is not 
large. 








San Francisco 


LUMBER RECEIPTS Lumber receipts 
from interior points at San Francisco dur- 
ing February, 1942, totaled 9,460,000 feet, 
compared with 8,640,000 feet in January, 
and 9,640,000 feet in February, 1941. Lum- 
ber receipts at Port of Oakland piers dur- 
ing January, 1942, totaled 12,576,560 feet, 
compared with 14,279,821 feet in December, 
1941, and 17,283,370 feet in January, 1941. 


LUMBER SURCHARGE—In a recent ap- 
proval, for southbound shipments only, of 
applications of lines operating in the 
Pacific Coast-East Coast of South America 
trade, to assess a surcharge of 16 percent 
based on rate levels in effect as of Sept. 
1, 1940, the War Shipping Administration 
made special provision for lumber ship- 
ments by adjusting the base lumber rate. 
on which the 16 percent surcharge will 
apply, to $26 per 1000 feet. Prior to the 
Maritime Commission’s maximum rate con- 
trol order, lumber rates in this trade wer 
on an “open basis,” with rates ranging be- 
tween $28 and $30 depending on quantity, 
and mainly covered shipments to the Ar- 
gentine. Service in the trade has been 
sharply curtailed. The Moore-McCormack 
Lines (Pacific Republic Line) and the Nor- 
wegian Westfal-Larsen Co. Line were the 
only ones serving the east coast of South 
American range from the Pacific. The 
Mormac ships have already been with- 
drawn, and the two remaining Westfal- 
Larsen vessels are expected to be diverted 
at conclusion of their southbound trips in 
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the next month or so. It is not known 
whether other ships would be allocated to 
the route. 

CARLOADING tATES—General in- 
creases of 10 and 11 percent in carloading 
and unloading rates were announced re- 
cently by the San Francisco Bay Carload- 
ing Conference. The 10 percent increase 
applies to cargo handling direct to or from 
ships. This work is done exclusively by 
stevedores who recently received a 10 per- 
cent wage increase. The 11 percent in- 
crease applies to dock work in which the 
stevedores do not participate, and follows 
increases in dock workers’ wages. 

INTERCOASTAL The San Francisco 
offices of the Intercoastal Steamship 
Freight Association close March 31. 


Shreveport, La. 


SOUTHERN PINE-—There is acute short- 
age of many items, principally of No. 1 
2x6-inch, 18 foot, 2x12-inch, 14-, 18- and 
20-foot; and 2x8-inch, 16 foot, 2x6-inch, 16 
foot, 2x10-inch, 10- and 14-foot; 2x12-inch, 
10-, 14- and 20-foot dimension; No. 2 
boards, 1x6-, 8- and 10-inch, and No. 3 in 
all widths except 4-inch, are extremely 
scarce. The dealers are taking all they 
can get of the foregoing items in green 
stock, but they can buy very little. Prac- 
tically all sales, even by small mills, are 
at ceiling. There is a flood of dealer in- 
quiries, but supplying lumber for Defense 
needs continues to be No. 1 objective of 
the mills. Their stocks are abnormally 
low and they are running full time. 

SOUTHERN HARDWOODS—Total mill 
stocks are low, and dry stock is scarce. 
Inquiries have dropped off a little, possi- 
bly because buyers know that there is 
very little material available. Nearly all 
stock, except flooring oak, is moving at 
ceiling prices. There is practically no dry 
gum in sight anywhere. Nearly all oak, 
except some flooring items, is sold up to 
green basis. The Government is taking 
some ash and oak for Lend-Lease ship- 
ments. The mills are not very well sup- 
plied with logs. Some mills that normally 
cut hardwoods are operating on pine. 


Seattle, Wash. 


WEST COAST WOODS—Large Govern- 
ment orders offset lack of demand through 
ordinary trade channels. Production is 
active, and likely to increase as the 
weather improves. 

,AIL—Middle West demand is weak, 
but a lot of railroad and car material 
orders are being placed. East coast de- 
mand is small. Another huge Government 
auction is scheduled for Portland, Ore., 
March 18, when some 60 million feet of 
lumber will be purchased. As only short- 
haul deliveries are called for, bidding is 
likely to be lively. Considerable trading 
is being done at $1 to $3 under ceiling, 
but some mills get ceiling on timbers. Di- 
mension appears to be the weakest rail 
item. 


CALIFORNIA—Demand is weak. A few 
ships, mostly wooden, are carrying lum- 
ber, principally from Oregon ports, but 
most shipments are by rail from Oregon. 
California stocks are not large. 

SHINGLES—A good demand for lower- 
fSrade shingles come from the middle 
West. California is not buying much. All 
shingles except royals are oversold. No. 2 
toyals are very scarce, and all 2’s and 3’s 
are hard to buy. Production is steady 
and at peak. Resumption of truck log- 
ging with better weather probably will 
permit early increase in output. Prices 
of No. 2 royals are up 5 cents. No. 3 per- 
fections are 5 to 10 cents higher. No. 1 
XXXXX are commonly quoted at $4. 

LOGS—No. 3 fir logs are a little stronger. 
Sales of Nos. 1 and 3 hemlock logs used 
for lumber, are being made mostly at 
former top figures. The last inventory 
shows a small gain in sawmill log stocks 
with a corresponding drop in peeler logs, 
and there is also some reduction in the 
hemlock inventory. Truck loggers were 
not active during February. Fir logs move 
at $17, $22-24, and $30-32. Peelers bring 
$32-35 and $40, with core logs moving at 
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$26-27. Shingle logs are $21-23; lumber 

logs, $35-38. Hemlock logs for pulp, both 

Nos. 2’s and 3’s, move at $16.50; lumber 
at 


logs $ 


t $19.50 and $22.50. 


Houston, Tex. 


SOUTHERN PINE The market con- 
tinues very strong. Siding is in greatest 
demand and very scarce in all widths and 
patterns; there is a Government inquiry 
out now for 1,800,000 feet 1x8-inch No. 2. 
Retail yards find it difficult to purchase 
siding. All other items of pine are scarce, 
but dimension is more plentiful than 
boards. Government purchases continue 
to dominate the market, and include some 
for overseas bases. There is, however, a 
great deal of buying in this area for other 
than Government jobs. The mills are doing 
everything they can to supply the Govern- 
ment projects. Demand for timbers con- 
tinues active, with large quantities of 
West Coast fir being shipped in. Boat 
building is taking practically all merchant- 
able 1905 and better longleaf timbers that 
can be produced. Weather has been favor- 
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able for logging. Lumber sells freely at 
ceiling levels. 

HARDWOODS The market continues 
strong, with ceiling prices prevailing. All 
items are scarce, although oak is in bet- 
ter supply than other species. Gum is very 
scarce and in great demand. Production 
has increased with favorable weather. 

SHINGLES AND LATH—Shingle trade 
is dull, and prices have receded slightly. 
Lath are moving freely, with prices firm. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—The market 
has lost a bit of its vigor. In the buying 
of gum there has been a slight decline, 
attributable to a temporary indifference 
on the part of the furniture industry. 
Otherwise the market is firm. Demand for 
better grades of all hardwoods in 6/ and 
8/4 is particularly heavy. Flooring oak 
has been in good demand, and flooring man- 
ufacturers are seeking to build up their 
stocks. Prices of flooring oak and oak 
flooring have been stable and unchanged, 
The flooring industry is awaiting an- 
nouncement of ceiling prices. 























FERGUSON 


WAR LUMBER 
and CIVILIAN LUMBER 


The 19 mills that supply Ferguson lumber are 
geared to high-speed production. Lumber for 
bomber plants, cantonments, defense housing. And 
these mills are doing their best to take care of the ing, Cedar 
needs of our regular retail and industrial trade. 
Whether for war or civilian use, this lumber is 


TOP-QUALITY. 


THESE 
DEPENDABLE 
PRODUCERS CAN 


SUPPLY ALL 
YOUR NEEDS 





Shortleaf 
Pine 
Southern 
Hardwoods 


Cypress, West 
Coast Prod- 
ucts, Car Ma- 
terial, Ply- 
wood, Treated 
Lumber, Hard- 
wood Floor- 


Closet Lining, 
Grain Doors, 
Veneers, 
Shingles. 














In this famous North Carolina Pine you'll find a happy combina- 
tion of qualities. It’s strong, enduring, wear-resisting. It's beautiful 
in color and grain, is easily workable, mills to a satiny smooth- 
ness, takes paint well. It’s the dependable lumber for general 
construction. The firms named below can supply all your needs 


in North Carolina Pine. 





ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 


SPA Grade Marked Lumber 
Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers 
and Framing Lumber. Kiln Dried and Air Dried. 





BURRUSS LAND & LUMBER CO. 


Lynchberg, Va. 


Kiln Dried, Grade Marked N. C. Pine. R. R. 
Material a specialty. Car Lining and Decking. 
Mills in Va. and N. C. 





PROMPT SERVICE on STRAIGHT or MIXED CARS 
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EASTERN TRADE NEWS 


[F. J. Caulkins | 


Boston, Mass., March 16.—Acute short- 
age of labor in most fields, the confusion of 
transportation forces, the rationing of fuel 
oils, of motor gasoline, of tires and some 
staple foods, reflects adversely upon the 
production, distribution and consumption of 
forest products. At the consuming end, 
retail yards located in Defense housing 
areas are, as a rule, very busy, while civilian 
orders reaching rural dealers are limited 
mainly to supplies for remodeling and re- 
pair work. In this field the dealers, working 
in harmony with the State Savings Banks 
Association and the State Cooperative Bank 
League, are vigorously campaigning to lo- 
cate and develop promising remodelling jobs. 
This form of co-operation was developed 
fully a year ago at the initiative of the 
dealers in Greater Boston but has now ex- 
tended to all corners of the State. It is 
producing real results and to an extent is 
offsetting the drop in new construction in 
those rural sections. 


Salvage Pine Being Rapidly Absorbed 


Mills are being hard pressed to cut and 
deliver as wanted, all by rail, the softwoods 
required for camps and flying fields and for 
housing of war workers, and for the hard- 
woods, particularly thick oak, for the ship 
and boat yards located along the coast from 
the Provinces to New York. To meet Gov- 
ernment requirements for softwoods, run- 


ning largely to boards, there is available 
the many hundred million feet of pine sal- 
vaged by the Government following the 
hurricane of 1938. Bookings of the dis- 
tributing agency today total well over 100,- 
000,000 feet, and withdrawals from the hun- 
dreds of mill yard piles for delivery, 99 per- 
cent to Defense projects, are at the rate of 
close to one million feet a day. This is 
confirmed by the Government’s director of 
the Salvage Administration, J. E. (Jack) 
Campbell, who has just recovered from a 
serious illness that has kept him in bed 
two months. He assures your correspond- 
ent that, should this lumber continue to 
move to Defense projects as at present, the 
Government's salvage program will termi- 
nate in the early spring months of 1943, 
while the manager of the distributing agency 
that is under contract to find an outlet for 
425,000,000 feet by Jan. 1, 1944, informs me 
that if the present pressure for deliveries 
continues, the last pile will be moved by 
November or December of the current year. 
This will result in restoring the pine lum- 
ber business in New England to normal, 
and in the final accounting will doubtless 
enable the Government to pay the log own- 
ers if earned the remaining ten percent of 
the estimated value of their log deliveries. 
Guard British Lumber from Sabotage 
Another type of spot stocks consist of 


stored British Columbia fir brought here 
by rail during the past year for account of 
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rames 





Bradley-Miller Frames 


SERVE THE NATION 






The “know-how” and experience gained through 
more than 40 years of frame-making are built 
into every one of these fine frames of Bradley- 
Miller. 
with all the refinements of modern manufacture, 
they fit perfectly, last a lifetime. Supply your 
customers with these extra-value frames. We 
also furnish Ponderosa Pine Frames, same manu- 
facture and grade as the Genuine White Pine. 


BRADLEY, MILLER & COMPANY, 


Telephone 7812 
C. W. Jones, 9906 Indian Lane, Silver Spring, Maryland 


Carefully made of Genuine White Pine, 


Bay City, Michigan 


Eastern Representative 








For Sale: One car 12/4 Selects Dry Hard Maple, 


2 cars 8/4 Com. & Sel. 


and one car FAS Red 


Oak Dry. 2 cars 8/4 Com. & Sel. Dry Northern 


Com. & Btr. Cherry. 


Ash. 2 Cars 6” & wadr, 
longer Com. & Sel. Red Oak. 5 cars 4/4 No. 2 


1 car 8” & wdr 10’ & 








For Sale: 2 cars each 4/4 & 8/4 S. W. Chest- 
nut. 1 car dry 6/4 Appalachian FAS Red Oak. 





Wanted: 3 cars each 5/4 & 6/4 No. 2C. Bass» 
wood. 3 cars 5/4 Appalachian or Northern 5/4 
Com. & Btr. Bass. 5 cars 4/4 2A & 2 cars 2 B,. 
lvoplar. 1 car 4/4 FAS Basswood. 
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the British War Office. It has previously 
been referred to in this column as totalling 
20,000,000 feet, but the president of Wig- 
gin Terminals in Charlestown where the 
lumber is piled has stated that close to 
40,000,000 feet is now held there. As Eng- 
land is now securing lumber supplies in vol- 
ume from Russia, it is felt here in lumber 
circles that little if any of this Canadian 
lumber will find its way overseas. Each 
parcel stacked at the Charlestown terminal 
is wire bound and lifted into high piles by 
huge cranes. [For protection against enemy 
sabotage or vandals, a force of private 
police is maintained there by the Terminal 
company, also a group of Navy civilian 
guards is on the spot constantly, harbor 
police make periodic rounds of the property, 
and the city’s land and water fire fighters 
are specially assigned to the task. As a 
further safeguard against fire, fully 100 
ordinary lawn sprinklers have been installed 
on the piles to keep the lumber constantly 
wet down. 


WEST COAST WOODS—Prices for the 
common grades of fir dimension and 
boards are definitely easier than in late 
February, though very little business is 
being placed at the lower figures, as the 
mills are booking new orders from the 
Government daily, being literally swamped 
with schedules that call for special treat- 
ment and speed. In this process, how- 
ever, some of the lower grades have ac- 
cumulated on mill yards, and, as retail 
yard buying for stocking up purposes is 
running well below normal, due to re- 
strictions on civilian residential construc- 
tion, there have been price concessions on 
small and low grade dimension and boards, 
until sales today of 2-inch common di- 
mension, delivered by rail at New England 
points, are freely quoted at $2@2.50 below 
ceiling, while No. 2 fir and/or hemlock 
boards sell at a range of $42@42.50, and 
the 3’s at $36@36.50, figures that are two 
to three dollars below ceiling. An ordi- 
nary run of 3x4-inch dimension is offered 
at $2 below ceiling, while the smaller tim- 
ber sizes, up to 8x8-inch are available at 
$1 below ceiling. There have been no in- 
tercoastal receipts by water since early 
December, and spot stock of unsold lots 
in pile at the terminals has been reduced 
to well below a half million feet. 


EASTERN SPRUCE—As Canadian mills 
find British war orders are now being cur- 
tailed, they are again booking orders freely 
for delivery this side of the border, largely 
in the form of Defense schedules. Canadian 
demand is also pressing, so production 
is well oversold. Canadian buying at home 
is at full ceiling prices, while sales for 
delivery in New England and New York 
net the mills 50 cents to $1 over home 
orders. Provincial and Maine cargoes for 
the coast yards north of the Vineyard are 
limited both by scarcity of available stocks, 
and inability to secure boats for the run 
so long as enemy sinkings threaten. Ma- 
rine risk insurance covering all hazards, 
adds at least one dollar per thousand feet 
to delivered costs, which range from 
$42@45 for an ordinary run of 2-inch and 
wider dimension and plank. For rail de- 
livery at Boston rate points, retail yards 
are placing civilian orders with extreme 
caution, but the volume of Government and 
industrial schedules continues to tax mill 
capacity to the limit. For carload lots to 
the yards, smaller scantling sizes 2x3- to 
5-inch are firmly held at $44@46, the latter 
figure to cover all-16-foot lengths. For 
the sizes up to 10- and 12-inch, quotations 
range $53@56. Random sizes are less by 
$1 to as high as $3. The call for dry 
spruce boards is pressing at $41@43 for 
the 1x4-inch and 5-inch, and up to$49@51 
for 10- and 12-inch. Dry and bundled 
furring, 1x2- and 3-inch, is sold well ahead 
of production at $42@43. 


LATH AND SHINGLES—Most sales of 
1%-inch slab lath are at $6.50 per thou- 
sand delivered at Boston rate points. Pro- 
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duction is limited. Eastern white cedar 
shingles hold recent price gains, and are 
very firm at $4.75 for extras; $4.25 for 
clears; $3.75 for 2nd clears; $3.50 for clear 
walls, and $2.50 for extra No. 1. The yards 
are buying the West Coast red cedars more 
freely for the spring trade. Production at 
mills is embarrassed by difficulty in secur- 
ing log supplies. No. 1 Royals, delivered 
at New England points, are quoted at 
$6.90@7, and the 18-inch Perfections at $1 
less. The 16-inch XXXXX No. 1, $5.46@5.50; 
No. 2, $4.62@4.70; No. 3, $3.77@3.85. The 
lower grades in all of the sizes are best 
sellers. 

PINE BOXBOARDS Hurricane pine 
salvaged by the Government, mostly Nos. 
3 and 4 common, is being moved at the 
rate of a round million feet per day. De- 
livered prices for No. 3 rough at Boston 
rate points are $41@42 for 1x3- and 4-inch, 
with the 6- to 9-inch at $41.50@42.50, and 
the 10- and 12-inch at $44@49. These sizes 
in No. 4 common are quoted at $37@41; 
usual charges for dressing. Box shops 
are picking up all offerings of inch round 
edge, with the more desirable lots held 
closely to a range of $18@20 f. o. b. ship- 
ping point. Defense orders at the box 
shops are responsible for most of the cur- 
rent shop activity. 

EASTERN HARDWOODS — Mill opera- 
tors and distributors agree that stocks on 
the mill yards were never so badly broken, 
and current production never so com- 
pletely covered by orders as at the pres- 
ent time. Buyers are scouring the country 
for thick oak and squares badly needed by 
the boat shops along shore in the produc- 
tion of small naval craft. All 4/4 maple 
and birch offerings are being picked up by 
the woodworkers and furniture plants. 
Mills are not inclined to book orders far 
beyond current production at prevailing 
prices. Most sales of inch FAS maple or 
birch are within the range of $115@125. 
The call for thick maple at the wood heel 
shops has declined sharply. Most sales of 
2-inch No. 2 air dried common and better 
in full length plank are at $80@82, with 
the 9/4 at $85@88. 


Baltimore, Md. 


NORTH CAROLINA PINE—The neigh- 
borhood yards here are still getting plenty 
of business, but building permits have de- 
clined. Box plants are running full time. 
Heavy Government buying has created 
stock shortages, though some items are in 
good supply. Prices are at ceiling. 

LONGLEAF PINE—It is not easy to ob- 
tain timbers for the big work under way 
here. Assortments of longleaf here are 
rather restricted. 











CYPRESS—Producers find it easy to dis- 
pose of their output as fast as it can be 
made ready for the market. Prices are 
steady. 

HARDWOODS Only distributors who 
have been able to get Defense work are 
adding to their orders. The price struc- 
ture seems well maintained. 


New York, N. Y. 


Normal civilian buying of lumber con- 
tinues to be very slow. Many of the smaller 
dealers are beginning to feel the effects of 
building restrictions, and are doing every- 
thing possible to adjust their business ac- 
cordingly. 

SOUTHERN PINE — Anything required 
that calls for out sizes, or in other words 
difficult sawing, is very difficult to get 
placed. Shortleaf dimension and roofers 
keep coming along fairly regularly, but 
most of these are for Government work. 

WESTERN PINES—With ceiling prices 
now adjusted, some wholesalers are back 
in the market again, but for only limited 
quantities. Low grades of Ponderosa are 
going to be difficult to get. It is understood 
that the Government is taking large blocks 
of Idaho and sugar pines for shell boxes. 

WEST COAST—Six to eight weeks is 
about the quickest delivery possible on fir 
shipments. Most dealers try to anticipate 
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their requirements far enough in advance, 
but find themselves short of many items 
nearly all the time. 

SPRUCE Demand far exceeds supply. 
No easing up in supply can be expected 
before about June. 

HARDW0OODS—Dealers find great diffi- 
culty in meeting demand for all species. 
The ceiling prices are causing some trouble 
over inspections. 


Norfolk, Va. 


NORTH CAROLINA PINE—Demand 
from Governmental agencies is not so in- 
insistent, but buying for small Defense 
workers’ homes is growing day by day. 
Contractors on these already have trouble 
getting sufficient lumber, though mills are 
doing all they can to do season stock and 
push deliveries. Heavy rains are, however, 
slowing production and air drying. De- 
mand for 4/4 B&beter air dried boards is 
still very good. Box manufacturers have 
been buying all the low grade pine, gum 
and poplar that they could get their 
hands”) on. Demand for dressed, also 
dressed and resawn, box has been active, 
and supply is limited. There has been a 
tremendous demand for small dressed 
framing, air dried roofers, sheathing etc. 
West Coast mills are falling behind in 
filling orders for this territory. Some re- 
tail yards are buying mixed cars of 
dressed shortleaf finish, flooring, ceiling 
ete., but this demand is negligible when 
compared with the total. Good mills want 
the “ceiling”? on all items; trucking costs 
are higher and railroad rates are sched- 
uled to advance March 18. 


Buffalo, N. Y. 


The lumber trade continues to be ham- 
pered by difficulties in obtaining stocks 
from mills, but hopes that, with better 
weather in producing regions, output will 
increase sufficiently to make supply easier. 
Dealers are not finding the building of 
private homes quite as active as in some 
recent years, but they are getting a fair 
demand for stock for remodeling of dwell- 
ings. Lumber prices are generally steady. 

HARDWOOD trade is reported a little 
better than it was a month ago, and the 
yards are much busier than in some re- 
cent years. A scarcity of stock in some 
leading woods is causing curtailment, and 
mills in most cases have no large supplies 
to offer. Dealers expect that business will 
continue active. Ash and birch are among 
the scarcest woods. 

WESTERN PINE mills are still short of 
supplies, although more favorable weather 
is permitting increased production. Whole- 
salers report that prices are holding firm. 
They are endeavoring chiefly to fill cus- 
tomers’ wants, rather than to seek new 
business. 

NORTHERN PINE—The market is 
strong, with demand for lower grades par- 
ticularly active, these being needed for 
crating and boxes. Mills have no large 
supplies. Prospects are for high Lake 
freight rates on Canadian lumber this 
year, as many vessels formerly in the 
trade are busy in other lines. 











Preparing Northeast Ceilings 

New York, N. Y., March 16.—‘Prior to 
the establishment of ceiling prices on lum- 
ber,” says bulletin of Northeastern Lumber 
Manufacturers’ Association, “the Office of 
Price Administration makes complete ‘spot 
check’ studies of lumber manufacturing costs 
as well as selling prices. Ceilings are defin- 
itely in the offing for Northeast hardwoods, 
and ceilings for softwoods are probable at 
some future date. In order to request 
amendments or changes in unsatisfactory 
price schedules, it will be necessary to pres- 
ent accurate cost data and selling prices. 
It is therefore suggested that you have the 
figures in good order. Softwood and hard- 
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wood studies are being made by the O.P.A., 
simultaneously and by the same staff, in the 
Lake States. We are advised that they 
will be completely and entirely separated in 
the Northeast. Recent discussions with 
O.P.A. officials indicate that October, 1941, 
prices may influence further ceilings to a 
considerable extent.” 





Millwork Wages Increased 


OsuHxkosH, Wis., March 16.—An average 
wage increase of 6 cents an hour for an 
estimated 800 employees of three local 
woodwoking plants, is phovided under the 
agreement between the Morgan Co., Rad- 
ford Co., and the R. McMillen Co., and the 
AFL Millmen’s local union. 


ATIFORNIA 


SUGAR & WESTERN 
PINE AGENCY 


#1 MONTGOMERY ST 
SAN FRANCISCO, CALIFORNIA 





SUGAR Pattern Lumber 


Selects and 
PINE “s. 
California Ponderosa Pine- 
Mouldings and Cut Stock 








If DUSTRIA 


ELIZABETH, LOUISIANA 


Timbers, chemically treated to 
prevent stain. 


Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 











Western 
Lumber Products 


Prompt, efficient shippers of big 
mill, excellent quality, rightly- 
priced Fir, Hemlock, Cedar, 
Spruce, Red Cedar Shingles, Idaho 
White Pine, Ponderosa Pine, Cali- 
fornia Sugar Pine. We strongly 
subscribe to belief that a SATIS- 
FIED CUSTOMER is greatest asset 
of any institution. 


J. G. Kennedy Lumber Co. 


Henry Building, SEATTLE 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


SOUTHERN HARDWOODS 


East and west side mills have reported the following average f.o.b. mill sales prices F ; 
: > ‘ ° ollowing are ranges of f.o.b. mill 
on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales 


made in the period of March 2 











age : * : s prices on rough, air dried southern hard- 
: 2-7, but where prices for this period were not available, 
prices for the month to date have been inserted and starred (*): 


woods, from reports of sales made during 
the week ended March 16: 

















Wert Bast wet Bae Wat Hast Wert Eakt Quarterea Rea Gum | | Meech 
‘ = . ; : —_— ‘AS— _ 
F —— rate Ceiling + carte No. 1 Boards&Shiplap No. 2 Dimension 5/4 100.50 | 4/4 ..... 43.00 
sengths Lengths : 2x4 tS eens 103.50 No. 1 & Sel.— 
1x3 rift 5x4 Standard Lengths = - n No. 1 & Sel.— as F 29 VK) 
Smbetter 6.06 ae 6 5... 38.21 ....]12 & 14.. 32.58 29.95 474 5a.c0 | 4/4 --+-- 33. 
ee ee 1.99] B&better 41.00 41.33) 1x8 2... 10,05 16 «6... 34.10 32.50 0 574 1007! 60.50 | No. 2 Com.— 
nam aie + Coes . "4 iar eicelot ar Sikes Sy ae i F ee 18 & 20 39.95 35.72 “5 rn 63.50 i Sera 23.00 
Xo Qe  .  — FEF cevvece ee ee ol. t) ee f > 4 a 
grain— _ 2x6 8 a : . m “ 65.50 Elm 
Mevbetter 55.33 Surfaced Finish No. 2 Shiplap and [12 & 14.. 30.13 28.16 © pdgaim Sap Gum ee ™ wes 
pled ile 710 ee © 4 ey oe Lengths Boards, Std. Lgth. |16 ...... 30.01 39.48 4/4 56.50 [4 wees 39.9) 
coeveee od. eeee s&be er 18 tow ee 32.38 32.8 t/ coves pag 
1x4 rift— Inch thick— ee 30.41 30.45)29 72177: oe eet ee, ee 
B&better 66.20 eda 7 " 1x10 oe 82-05 30.72 22 24 39.89 38.50 . ee bak Tank— 
adit 7" 59.00 i : halvehaeys rye bp 1x12 .... 39.32 34.61 . 4/4 ..... 42.50 ae 113.25 
ne ~ Tied Ba 79°89 2x8 Qrtd. White Oak 8/4 ...125.00@125.75 
1x4 flat Pee 69.00 72.88 . —— N & Sel 
grain— We shescintnats 70.59 73.40] No. 3 Shiplap and fis © 14.. 30.37 29.66 No! On 4 9. | Selects— 
B&better 53.97 53.40]1x10 .... 75.30 82.50] Boards, Standard |1¢ |||... 39.87 30.05 2/4 3 Gon 99-29 | 6/4 22... 65.00 
*) Seales 50.75 50.00112 ...... 92.00 100.00 Lengths 18 & 20.. 35.75 33.83 rer Com.— 39.09 | Shop— 
eS 36.02 34.7015x6/4 thick— 1x6 Reh.& ; ee ay 4/4 .35.00@38.00 
4, 6, 8... 79.00 86.50) o1. | ona, on gol =! a ee Coes No. 2 Com.— 
: Matched 5&10 ... 96.00 100.00}, SIS... 20.71 29.02115 & 14.. 33.39 32.53 FAS— 4/4 30.00 @ 32.00 
FI a ,. s — *. soot 12 me 110.00 1 14.00 1x6 ( M. e 26.00 pag 16 35 57 29 26 4 /4 eseee 60.00 ae kee eee 
"le - 3 S- te : . pe 566 2468418 «+--+ HT 32.26 
aa = ate cena or 70 ae te 18 & 20.. 38.08 35.16 Plain Red Oak Mixed Hardwoods 
1x3 rift— Inch thieck— af... 38°44 on ggpe2 & 24.. 40.98 cane FAS— Dunnage— 
B&better 60.05 c 7 pupae: 57.50 62.751 : sin " oy: 52.00 | 4/4 ..... 16.00 
<3 fils 2s 57.33 64.60 2x12 
grain— Pee 39:00 65.00] No 2 Dimension 11) < 14. 33.84 32.69 
B&better 43.04 222 f IXO & 10 60.80 67.00 2x4 re 34.72 34.00 
oS eiee wet 43.00 ey 3 aera 423.00 79.131. - a =e. eee 37.14 ee 
Pre AG 29:00 1... ee Seas Grete ee - 10.35 39.50 K FL 
A brecechearee 37.4 5. 96 9 
1x4 flat Rough Finish, 18 & 20.. 39.00 pam 22 & 24.. 41.93 o OA OORING 
grain— Standard Lengths 22 & 24 18.00 : : 
B&better 45.00 ..../B&better— — " bs a 7 Following are current quotations on oak 
“eee $2.00 1x4/8 66.33 72.00] 2x6 Timbers 20 & Under, = fooring in carlots, f.o.b. Memphis and 
PP aseeess 28.00 x5&10.. 72'@: ra 2 & - 99 997 No. 1 Johnson City, Tenn., and Alexandria, La., 
IxX5&10.. 73.64 81.00312 & 14.. 46.33 33.78 netics wee : Leases 
PRES «cence S8.4G SEOGEEG veciccs 37.81 34.46 Shortleaf— as points of origin: 
Drop Siding, Stand- |5&8/4 thick— 18 ...... 37.53  36.50)3x4&4x4. 42.00... . }§xX2%" 128x114" %x2” %x11s” 
ard Lengths, 1x6” |4-S ..... 77.00... FRO nee. 89.00 37.90 )4xX6—8X8. 39.85 382.87 Clr, qtd. wht..$90.00 $77.00 $75.00 $72.00 
N ” 5&10 1... 89.00 2... )22 & 24. 45.50 3&4x10..  .... 35.00 Clr. qtd. red.. 83.00 70.00 70.00 69.00 
eh a vkadw 103.00... lox 5x10/ aeeq Sel. atd. wht.. 79.00 65.00 57.00 55.00 
reed igs sees ox dx. es “ieee aoe tees ee Sel. atd. red.. 79.00 67.00 58.00 57.00 
ARES ee wees - & oo 90.4 DE OUPOMAXLS..  «... .* Clr. pin. wht.. 80.00 67.00 62.00 52.00 
D .....-- 1009 we. Casing and Base [16 ...... 36.90 35.65 Clr. pIn. red.. 80.00 68.00 61.00 53.00 
No. 116— . Standard Lengths 18 aa eters -see 37.3 Sel. pln. wht.. 76.00 64.00 50.00 50.00 
 aphotnestagy 19.88 49.00| B&better— BS do ahcactes coos Cee No. 3 Dimension, Sel. pln. red.. 76.00 65.00 50.00 51.00 
De nae. eas £0.29 LF 4 056 See 477.50 83.33lo. 0 é No. 1 com. wht. 71.00 57.00 48.00 47.00 
No. 30... 36.67 26.38]1x6&8 .)) 73.38 82100 aie ae No. 1 com. red 71.00 58.00 48.00 47.00 
Assorte 5 x5&10... 79.40 89.00]22 <--->: = 445g Fe ¢ Fr No. 2 ¢ ae'e Cae , s 34.00 
Assorted patterns | [183 1 LSS Heo GST ]axt -.--- 2485 4, No 2 com... 9400 200 4000, f4.00 
eeees ° Ue vee . a 9 GRO esece W-a.0% ol. ~ 
DD... .ses 40.00 40.00 No. 1 Fencing su’ ee ee... 24.08 .... Clr. atd. wht......... $84.00 $80.00. 
Standard Lengths |!% & 29. 49.41 43.61)00 59°" ° °° S637 ** Clr, Gtd.- FOU... onic ba8: 80.00 78.00 
Stnnter Batt 2x12 - " a  < ° <* ~Sepeaee: 71.00 67.00 
- prc Pe caus 38.22 36.00] 45 2 i Sel. Gide. FEE... 5600 71.00 67.00 Ree 
Kiln Dried 12 & 14.. 46.33 41.00 ‘le Pa Pas ) 
x1”, 4’ 16 47.82 42.38 Jambs Clr. PIR. WE. i... 5c 73.00 70.00 $70.0( 
/ anne 9 lo. 2 Fencing co eas a et oo. ee 72.00 69.00 70.00 
N x 18 elie 3.03 46.00 |B&better— s i 
No. 1 6.75 6.00 Standard Lengths Eanes == 00 48.00 1%. 1% Sel. Pim. WR... sce 68.00 64.00 65.00 
, a “aie ies 5 00'1x4 28.75 28.02 22 & 24.. 5150 5250! & on 90.86 Sel. pln. red... 2.5... 68.00 64.00 65.00 
aii ele dl sical OE ae Oe OKs Se ee ee ee ee as oe oN eee” | («ae No. 1 com. wht....... 64.00 60.00 58.00 
No. 1 Com. réed.......+. 64.00 60.00 58.00 
ee ee 42.00 38 


RED CEDAR SHINGLES Perfections: 


€ ” Kk / 
Seattle, Wash., Mar. 15.—Average prices - 18” 5/2% See ere ers 
on red cedar shingles, f.o.b. mills, are: 3-18" 5/274 wee seen 
Royals: XXXXX: 
oo 2 eee eee $5.40 i le oe Bee 
ake): eae eee, Se eee: Sener. a 3.75 S| ne ee 
ge re ee ee ee re 2.30 i, i |: a ee 


New York delivered prices may be ob- 
tained by adding to the following differ- 


ae ee $4.30 entials figured on Johnson City origin: For 
qudhevsken atenamaracetoneean 3.35 ig-inch stock, $8; for %-inch, $4; for %- 
ree: and };-inch, $4.50. 


Chicago delivered prices may be ob- 
tained by adding to the above the follow- 


Cee ee ing differentials figured on Memphis 
ec to rig et cleo Satan 3.35 origin: For }}$-inch stock, $6; for %-inch, 
hiatarnal Sowa ear 2.30 $3; for %- and };-inch, $3.50. 





WESTERN PINES 


Following delivered prices, based on past sales, were reported to the Western Pine Association by members during the period March 2 


to 7, inclusive. 


Both direct and wholesale sales are included and are based on specified items only. Two districts are given, one being the 


State of Illinois, outside of the Chicago metropolitan district and the other the State of Pennsylvania. Quotations follow: 


Illinois 











7 Pennsylvania—— 
PONDEROSA PINE 


Selects S2 or 4S— 





1x8 5/4 RW 6/4 RW 1x8 5/4 RW 6/4 RW 
2: eee eens $85.00 eat $79.25 $87.25 $87.25 
ae. Aer 73.00 73.00 
Commons, S2 or 4S— No. 2 No. 3 No. 3 
oo a eer $51.50 $44.02 $45.67 
BRED Webs «sxc Ja whawe eee $3.89 $5.89 
LARCH—DOUGLAS FIR 
No. 1 Dimension— 
Sa REE yer re ae ee ee ree eet $49.00 


2x6 ata aw aie: irae de alae aed -— oe 19.00 














Illinois ~ ¢ Pennsylvania 
IDAHO WHITE PINE 
Selects, S2 or 4S 1x8 6/4 RW 1x8 6/4 RW 
Choice (C) RL.....; $83.75 Sores ae Spaees 
Quality (D) RL.... 67.75 eal $68.60 Secindes 
Colo- Ster- Stand- Colo- Ster- Stand- 
nial ling ard nial ling ard 
No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 
Commons S82 or 4S— 
ee eS reer $55.46 Sivas eto $57.13 $49.89 
it | ne 61.17 iat $90.50 62.58 50.14 


SUGAR PINE 
Shop S2S— 


No.1 No. 2 No. 3 No. 1 No. 2 No. 3 
Sf Sr eee ota cae Rear $66.50 $55.50 5 tears 
BP. “wiele e-oilgene Repro ata’ coe 65.50 para 
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NORTHERN HARDWOODS 
[F. 0. b. Chicago] 


Following are prevailing quotations 
f. o. b. Chicago and Milwaukee territory 
on northern hardwoods, as reported by 
Chicago wholesalers: 


Brown Ash— 
FAS Sel. Com. Com. Com. 
No.1 No.2 No.3 


BIE Swans $80,00 $70.00 $57.00 $47.00 $34.00 
Vary ee 83.00 73.00 60.00 50.00 35.00 
SS eee 88.00 78.00 63.00 50.00 35.00 
BFE gciggints 93.00 83.00 66.00 53.00 35.00 
Basswood— 
No.1 No.2 No.3 
FAS Sel. Com. Com. Com. 
£/€ cece $91.00 $81.00 $60.00 $45.00 $35.00 
GIS 26.sares 96.00 86.00 63.00 48.00 35.00 
2. ee 99.00 89.00 65.00 49.00 37. 00 
Vs eer 105.00 95.00 74.00 50.00 37.00 
DOTS scccacnae 110.00 100.00 81.00 58.00 aca 
tare oo 115.00 105.00 86.00 63.00 


No.1 No.2 No.3 
FAS Sel. Com. Com. Com. 


Ji, ee $100.00 $85.00 $64.00 $50.00 $32.00 
DEW Gintiaten 105.00 90.00 69.00 52.00 33.00 
Che ices 108.00 93.00 74.00 54.00 34.00 
As eer 116.00 101.00 81.00 56.00 34.00 
POD sicuict 132.00 117.00 96.00 64.00 6 creat 
be eee 152.00 137.00 108.00 67.00 


No. 1 No. 2 No. 3 
Soft Elm— FAS Com. & Sel. Com. Com. 
3 Sree $67.00 $56.00 $45.00 $36.00 


ty are 70.00 59.00 46.00 36.00 
“aS ee: 70.00 59.00 47.00 37.00 
oo ee 73.00 62.00 48.00 37.00 
fk Saar 76.00 65.00 50.00 
iL Zee 81.00 70.00 55.00 


No.1 No.2 No.3 
Birch— FAS Sel. Com. Com. Com. 


1/4 ....$121.00 $106.00 $73.00 $52.00 $35.00 
5/4 .... 126.00 111.00 81.00 58.00 36.00 
6/4 128.00 113.00 87.00 64.00 36.00 
8/4 .... 1380.00 120.00 97.00 68.00 36.00 
10/4 .... 132.00 122.00 100.00 69.00 ee 
12/4 136.00 126.00 104.00 74.00 

n/8 102.00 87.00 65.00 46.00 


$.... 106.00 91.00 70.00 48.00 


Rock ‘ie 
No. 1 No. 2 No. 3 


FAS Com. Com. Com. 
¢ eer $67.00 $47.00 $42.00 $32.00 
ek Ce eae 74.00 54.00 44.00 34.00 
ae eee 84.00 62.00 47.00 34.00 
ae oveesn 87.00 70.00 49.00 37.00 
BO cneadies 97.00 80.00 57.00 40.00 
Bere ete 107.00 90.00 62.00 42.00 


Soft Maple— 
FAS Com. & Sel. Com. Com. 
No. 1 No. 2 No. 3 


4: eres $83.00 $63.00 $46.00 35.00 
Se 88.00 68.00 50.00 36.00 
i, Jee 96.00 73.00 55.00 36.00 
i eee 103.00 78.00 56.00 36.00 





WESTERN RED CEDAR 


Seattle, Wash., Mar. 15.—Prices for red 
cedar siding in mixed cars, new bundling, 
to 18 foot, f.o.b. mills, are: 


Beveled Siding, ™%-inch 


; Clear ~——* — 
EMME EE ino orelare elisha $30.00 $28.00 $23.00 
Socnc. ee 35.00 28.00 24.00 
a, ae ee 44.00 41.00 35.00 
ree 57.00 56.00 41.00 

Clear Bungalow Siding, %4-inch 

SPAM  orac aces Gear oon aia ea ee latannm aleroce eis arenn $67.00 
RPMI ao is) rs Sire, Cever ee gieuen cred Seine erec cin etne 73.00 
RMN is roicc by see tearec atone ta tones h anc oeeeacee 79.00 


Finish, B&better, S2 or 4S, 6-16’ 
S2S or S4S 


; or Rough 
PPE» -erlgionicogs Gone) send fal aceucbaucnekaseen ee wren nee $ 90.00 
POM eu AGivig ei ui aisacrtes See onc ia ee eaten aie 95.00 
RM eet osieiish cae cree Bik aera oo A See 100.00 
i A ORE ere See oe ee 105.00 
DREN sariiile wiaveieia. oe maskin Gia ens ie ae es eas 110.00 
(Ol REPS ete ee ee 115.00 
ile: Soe eae a die a ce oot meer 125.00 
SSI” NM a 5 ic ass shee terabactaretoreieient 130.00 
Ceiling or Flooring, B&better, 4-16’ 
LE he Te a aa ee ee”, $41.00 
MMT satece- wri a biatsieretast alone Siew leis Ree whe 45.00 
Discount on Mouldings 6-20’, Odd Lengths 
Series 8000— 

Satie Waller $4...........ccsccceccses 50% 
Listing $4 and over................ 45% 
Clear Lattice, 5/16”, 4 to 16’ 
si 100 lin. ft. 

LE Tle es ee cera ee $0.32 
MRE Pieters late Civencrce eo Ron Crater topes es hpetaee ee 37 
BM. osisinarSie OR OO Ee .45 
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DOUGLAS FIR 


Seattle, Wash., Mar. 14.—Current quota- 
tions f.o.b. mill on Douglas fir items in 
mixed cars for rail shipments direct to 
the trade appear below: 


Vertical Grain Flooring 
Cc 


er. D 
Se) adic vee $60.00 $55.00 $43.00 
Flat Grain Flooring 
BUR kiddies oe ewe aee $45.00 $43.00 $38.00 
Be kiccwienecmuwen 50.00 48.00 40.00 
Drop Siding 
1x6 Pat. No. 106.$50.00 $48.00 $40.00 
1x6 Pat. No. 116. 50.00 48.00 40.00 
Ceiling 
IE © sie eatmavers $37.00 $35.00 $28.00 
ee 45.00 43.00 38.00 
Boards and Shiplap 
1x6 1x8 1x10 1x12 
No. 1...$31.00 $31.00 $29.00 $32.00 
No. 2... 27.00 27.00 26.00 27.00 
No. 3... 23.00 23.00 21.00 23.00 


No. 1 Dimension 
12 14 16 18 20 


TERE. $32.00 $32.00 $33.00 $33.00 $33.00 
= a ee 32.00 32.00 32.50 32.50 32.50 
ree 31.00 31.00 31.00 31.00 31.00 
BELO c.0500 31.50 31.50 32.00 32.00 32.00 
GEES 22200 31.50 31.50 32.00 32.00 32.00 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 


Cn | ae ero $32.00 
ESEIS SO ft. ANA SHOUT... cic ciecieces 29.00 
PERTa Sa CO SO FOGG. iin 60sec ew ecescciss 31.00 





MAPLE FLOORING 


Northern maple flooring mills report the 
following average prices realized f.o.b. 
flooring mill basis, during the week end- 
ing March 14: 

First Second Third 
BEBO. vs ee sirens $85.61 $80.88 $66.30 





WEST COAST LOGS 


Seattle, Wash., Mar. 15. 
of logs are as follows: 

Fir No. 1, $30-32; No. 2, $22-24; No. 3, 
$17; Peelers, No. 1, $40; No. 2, $32-35; core 
logs, $26-27. 

Cedar Shingle logs, $21-23; lumber logs, 
$35-38. 

Hemlock: No. 2&3, yy logs, $16.50; 
lumber logs, No. 1, $22.50; No. 2, $19.50. 





Average prices 





Colorado Increases Use of Own 
Timber Resources 


Denver, CoLo., March 16.—“Producers of 
high-quality lumber from Colorado forests 
are now finding a national market for all 
they can produce,” said John W. Spencer, 
of the Forest Service, “and what is even 
more important for the future, purchasers 
within Colorado are beginning to wake up 
to the possibilities of development of the 
State’s own gigantic timber resources for 
use within the borders of Colorado. At pres- 
ent only approximately 31 percent of the 
lumber used in Colorado is locally produced, 
most of the rest being imported from the 
Northwest States.’ Mr. Spencer further 
stated that lumber produced in Colorado is 
just as good for general construction, but 
that faulty manufacture by many mills 
which are small and inadequately equipped, 
insufficient drying, and widespread habit of 
selling lumber “mill run” and improperly 
graded frequently have given the Colorado 
products an “underdog” status in eastern 
and midwestern markets. Engelmann spruce, 
lodgepole and ponderosa pines and Douglas 
fir are the principal native woods used com- 
mercially. Engelman spruce particularly is 
coming into its own as an almost ideal ma- 
terial for crating and for light, quick con- 
struction. Spruce is finding an important 
domestic use in crates for Colorado fruit. 








Hard Maple Floor in Chicago Armory 


ARMORIES... x 


of many needs for Maple today 


Opportunities everywhere for Maple 


Flooring jobs! New defense projects, 


factory rehabilitation, farm buildings, 
defense housing, and other 1942 re- 
quirements—improving and remodel- 
ing—-emphasize Hard Maple'’s advan- 
tages—hbeauty, low upkeep, sanitation, 


and long life. 


Northern Hard Maple offers the 
best value in flooring—and its range 
of thicknesses fit every flooring need: 

Popular 25/32” x 114” to 3%” face 

widths—for homes, schools, com- 

mercial, industrial and recreational 


buildings. 


For laying over old floors— +,” and 
58”, in face widths 114 2", ane 
2%”—ideal for home impro\ ement 


and medernization. 
Has y 





unusual strain and heavy traffic. 


Stock MFMA Maple now for profitable 
building business. Write for Grading 
Rules booklet and photo-descriptive 


folder. 


MAPLE FLOORING 


MANUFACTURERS ASSOCIATION 


1795 McCormick Building, Chicago, Illinois 


4 y— 33/32”, 41/32”, and 
3/32 in 2”, 2%”, and 3%” widths 
- -unequaled for floors subjected to 
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DEMAND THIS STICKER 


ON THE SASH YOU BUY 





g9one's 6 ZE 


14M 6 a 






Your Assurance 
of a Better Window 


The ARMSTRONG Company 


DETROIT DALLAS CHICAGO 
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NATIONALPRODUCTION, SHIPMENTS, ORDERS Western Pine Summary fF 
Wasuinoton, D. C., March 16.—Following is the National Lumber Manufacturers’ Asso- PorTLAND, OreE., March 16.—The Western ( 
ciation’s report for the two weeks ended March 7, and for nine weeks ended that date, cover- Pine Association reports as follows on 
ing mills whose statistics for both 1942 and 1941 are available, and percentage comparison Operation of identical Inland Empire and if 
with statistics of identical mills for the corresponing period of 1941: California mills during the two weeks ended = 
_ my. ive 
Av. No. ; Per- Per- Per- March 7: cet 
Mills Production cent Shipments cent Orders cent Report of an Average of 94 Mills: ad 
TWO WEEKS: Rptg. 1942 of 1941 1942....0f 1941 1942 of 1941 Mar. 7, 1942 Mar. 8. 194 rh 
Total Softwoods.. 377 $32,474,000 92 496,437,000 104 493,995,000 95 Production ... 117,456,000 118,484,000 rel 
Total Hardwoods. 93 22,063,000 108 23,472,000 110 22,115,000 SS Shipments .... 140,574,000 145,214,000 rT! 
-——_——— —_———— — —_———_—_— —- Orders received 130,051,000 153,569,000 Bist 
Total Lumber.... $55 $54,537,000 92 519,909,000 104 916,110,000 95 ae ‘ i ch 
Total Flooring .. 79 21,401,000 96 21,261,000 99 22'417,000 82 Report of SS Identical Mills: lon 
eid thecal Unfilled order — 638 000 4 6 et 
oni “ rr en e yrders 328,62: 290,363,000 
Total Softwoods.. 393 1,924,594,000 96 2,196,328,000 102 2,431,536,000 106 “ross stocks 7122” eh beng 
esek Mackercems, He 105°-054.000 112 108°199.000 107 113960000 112 Gross stocks... .1,009,088,000 1,105,790,000 
—— —_  — —_——_— —_— — ooo —- Report of SS Identical Mills: 
Total Lumber.... $71 2,029,648,000 96 2,304,527,000 102 2,545,496,000 106 = 
Total Flooring .. 74 95,840,000 95 87,740,000 104 96,352,000 108 ’ — for Year “oe” ; 
Production .... 471,266,000 460,321,000 


RELATION OF UNFILLED ORDERS TO STOCKS orto 2555 8t0:3583000 BRST Onn 


Wasuinoton, D. C., March 16.—Vollowing is statement of seven groups of identical mills 





of unfilled orders and gross stock footage on March 7: Southern Pine Statistics 
No. of 
Mills Re- Unfilled Orders Gross Stocks [Special telegram to AMERICAN LUMBERMAN] 
porting 1942 1941 1942 1941 


New Or-eans, La., March 18.—Follow 














Total Softwoods* ......... 362  1,270,644,000 1,074,825,000 2,614,163,000  2,843,669,000 : rae Le eerie aps : i 
Total Hardwoods* ........ 2 85,200,000 74,247,000 "288,661,000 "316,291,000 ME 1s a summary of reports from southern 
—_______— —_—— —— pine mills for two weeks ended March 14: 
Total LUWMROCY ..icsvces - $41 1,.355,844,000  1,149,072,000 2,902,824,000  3,159,960,000 
Cham WISOTIRe oko ccs cccces 75 51,709,000 57,711,000 60,955,000 61,970,000 Average weekly number of mills, 107; 
*Of Northern mills, 13 reported on softwood, 14 on hardwood unfilled orders; 15 mills Units?, 97 
on stocks. The total number of mills (454) includes 13 northern plants that are in Two-Weeks 
both softwood and hardwood subtotals. Three-year average production*® 61,073,000 
Metueal production «......scecces 56,613,000 
te a, ee en re 63,867,000 
" : a — ee Seo OCGGPS FECCIVER 2. cass ccesuscs 70,95, C00 
Ready to Raft Logs meet Defense requirements for certain sizes ' < nee 
Pipes . ‘ a Number of mills, 112; Units}, 103 
Sax Dieco, Cauir.. March 14.—The Ben- of timber, said Harry E. Whittemore, mana- iia MI ie 14. 1842 
: ar. J : ; Mare 1842 
son Lumber Co. is ready to begin assem- ger of the lumber company. He reported RUMOR OFUETE ccs ceseseces - 184,218,060 
‘ e *S gee "teh - ¢ ¢ ™s s ee swe vwand ewe eee ecee 44,733,000 
bling logs for two rafts in Washington, if that last of the logs brought here from the a See ita 
. ; o,0 a 7 . ° ° . ° *Nov 927 7 9 
Government authorities wish to have the Columbia River last year will be used in the Nov. 1, 1937, to Oct. 26, 1940. ; 
ae ; ; ; pias : . eas ’ ; ces TUnit is 299,000 feet of “3-year average” 
rafts towed to San Diego this summer to sawmill within the next two weeks. 


production. 





top 


AMERICA’S TALLEST HOTEL 


Think of RAINY LAKE when you’re needing TEL 
7 

Genuine Northern WHITE PINE 

We offer this famous White Pine of virgin growth, of surpassing 

uality, carefully kiln-dried, tel fact d; al Nor- 

i ha ee ee ee ee CHICAGO 


oughly water-cured logs. Siding, Sheathing, Framing, Lath, 
Crating, Flask and Pattern Lumber. Mixed Cars. 


RAINY LAKE LUMBER CO., Ltd. Monagng Divelor 


Selling the Products of J. A. Mathieu Limited, Rainy Lake, Ont. 
SALES OFFICE: 1304 CONWAY BLDG., CHICAGO, ILL. 
OTHER SALES REPRESENTATIVES: 

Fred Walker, Virginia, Minn.; W. R. Gillett, Eau Claire, Wis.; Winton Lum- 
ber Sales, Minneapolis, Minn.; Central States Lumber Co., Janesville, Wis. 
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Helps Dealers Fabricate Farm Structures 


Complete plans for the fabrication of ply- 
wood sections by lumber dealers for eight 
different hog and poultry structures are 
ivailable free of charge from the Douglas 
fir Plywood Association, Tacoma, Wash. 
[he plans were developed and are being 
released at this time to provide lumber deal- 
ers with a useful and attractive line of mer- 
chandise around which they can build new 
business which will partially offset volume 


tions are light, can be hauled to the site of 
erection in a small truck, and can be easily 
and quickly erected by the farmer. 

The rigidity of plywood permits the use 
of a simple framework. Shop construction 
consists principally of gluing panels to 
framework, thus conserving nails and hard- 
ware. Walls and roof are of 4% to % inch 
exterior type, waterproof plywood. Usually 
panels which are sound on one side and 





losses resulting from wartime curtailment of 
other building. Extensive plant facilities are 
not necessary for the prefabrication of these 
small units. Small lumber yards can par- 
ticipate in the program. 

The two association bulletins, one devoted 
to four hog structures, the other to four 
poultry structures, are based around plans 
—— from those prepared by a number of 

leading agricultural colleges. All specifica- 
tions were drawn for the efficient utilization 
of 4x8 foot fir plywood panels. The sec- 


have a utility back are chosen for the work. 
The laying house is the only one with double 
wall construction, the interior walls being 
of moisture resistant plywood. Prebuilt sec- 
tions are given two coats of paint at the 
lumber yard and a third and final coat by 
the farmer after erection. Thus when 
erected, the building has a sanitary interior. 

Plans for these structures and other litera- 
ture containing complete information about 
them are available upon request from the 
Douglas Fir Plywood Association. 


West Coast February Facts 


SEATTLE, WaAsH., March 14.— “What's 
ahead of the lumber industry after the in- 
stallation of the nation’s war plant is sub- 
stantially finished?” asks West Coast Lum- 
bermen’s Association in monthly Lumber 
Facts for February. This is the great ques- 
tion on the horizon of West Coast lumber 
as the war market now approaches its peak 
The war market at present is taking 75 
percent of the industry’s product. Lumber 
is flowing in large volume into cantonments, 
airports, warehouses, munitions plants, ship- 
yards and related war building. For the 
time being, the energies of the industry 
are absorbed in taking care of this demand 
and in supplying planking and decking for 
ships, airplane and pontoon lumber and other 
special items. Probably while the war lasts 
there will be strong demand for West Coast 
lumber for shipbuilding and similar con- 
struction requirements. There is also an 
expanding market for box and crating lum- 
ber. The end of the construction phase 
that is taking the heavy volume of West 
Coast lumber is, however, in sight. When 


it is reached, the problem of disposing of 
low grades will be a serious one. At pres- 
ent, building that carries no war label is 
gradually drying up under control of 
critical metals. The fleet of intercoastal 
ships, and two-thirds of the coastwise Cali- 
fornia fleet, are no longer available to West 
Coast lumber trade. This loss is a great 
handicap in the movement of low-grade 
items which war construction does not uti- 
lize.” There follow details of the February 
(four weeks) statistics: 
Weekly Averages for February 


DUONMOEIE. 66 6 6b vo ees ee es Ke 164,495,000 
MINE <5, isc: 0s so sei ceric 173,005,000 
RIN cecal cru laine score. ara ecaraleine 177,517,000 


End of month— 
TIMI GEGCTH onc acccweweias 894,341,000 


CC I ks Sins ores ees es 967,824,000 
Cumulative Totals for S Weeks 
Oe rr eene 1,295,371,000 
MII oo: 5s wiaicia sieve stereos 1,314,768,000 
J eer rere ee 1,475,567,000 

Orders by markets— 
I oa h eintie Gig elec! aaa Weis es Oa ee 1,117,507,000 
TIOMIOBTIC CATHO .. .. 6.0 ccc ses 184,997,000 
a ere 11,792,000 
EP ee ee ee 161,271,000 


February output was 83.5, and 8 weeks 
output was 82.2 percent of 1926-29—years 
of highest production, 
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Western Woods 
in High-Speed 
Production 


Western softwood mills, operating at ca- 
pacity, are producing in record-breaking 
volume. Yet bookings still exceed produc- 
tion and order files keep growing. Uncle 
Sam is heavily in the market for military 
and defense needs. Dealers and industrial 
buyers have some difficulty in placing 
business. Many items are becoming 
scarce. There are problems of transporta- 


THE WESTERN 
LUMBER WHOLESALER 


can serve you well 


Now is the time, Mr. Lumber Buyer, to 
choose a reliable wholesaler. Constantly 
in touch with the big mills, he offers you 
the best the market affords. The Whole- 
salers listed below can supply your needs 
in Douglas Fir, Ponderosa Pine, Western 
Red Cedar, Idaho White Pine, West Coast 
Hemlock, California Sugar Pine. 


MAUK SEATTLE LUMBER COMPANY 


Our Specialties: HOMESTEAD ~_5 cerns 
2x4-8’ K, D. Precision D. E. 


Morrill & Sturgeon 
Lumber Co. 
(Sawmill: Pine 


CARL SODERBERG Products Corp., 
LUMBER COMPANY Prineville, Ore.) 


Spokane, 
Manufacturers and Wholesalers Washington 


WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 








the Wark of Quality 


Yeon Bidg., Portland, Ore. 














110 Market St., SAN FRANCISCO, CALIF. 





DUNCAN LUMBER COMPANY, INC. 


Distributors for EATONVILLE LBR, CO. 
A “One Stop Station” for Lumber and Shingles. 
SEATTLE, WASH. 





66 


GILLIES BROS. Ltd. 


BRAESIDE, ONTARIO, CANADA 
Genuine WHITE PINE strcsus, 
Air-Seasoned e Water-Cured 


For nearly 100 years. Capacity 30,000,000 ft. annually. 
Members N. W.L. D. Assn. 
DRY STOCK--ROUGH or DRESSED. Prompt Shipment. 


W.T.SMITH LUMBER CO 


YELLOW PINE & HARDWOODS 
Chapman 4 yNE Ver. best! 








Manufacturers E 
Cinergy 


Biss 


«> LA GRANGE, GA. 














GILBERT NELSON & CO. 
Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 
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THE BUSINESS RECORD 


New Mills and Equipment 


CALIFORNIA, Korbel—Northern Redwood 
Lumber Co. mill here is being rehabilitated and 
will be reopened. 

Placerville—Placerville Lumber Co. is re- 
ported to have started construction in Smith 
Flat of a $100,000 lumber molding plant which 
will have a capacity of 10,000,000 feet a year. 
The lumber company and the Electric Plan- 
ing Mill of Stockton are jointly interested in 
the new venture. The company recently pur- 
chased the B. C. Celio & Sons mill in Lake 
Valley and took over the holdings of Hal Mor- 
ton in the Mosquito district on the Georgetown 
Divide, where plans call for building a mill 





in 19438. Lumber from these operations will 
be used in the molding plant. 
GEORGIA. Culverton—Brown-Hall Lumber 


Co. is constructing a new lumber manufactur- 
ing plant here. 

INDIANA. English—J. T. Woolums has re- 
built the hub factory here that was destroyed 
by fire, and has resumed operations. 

MICHIGAN. Gibbs City—Anthony Ehlinger 
has remodeled and enlarged a sawmill here. 

MISSOURI. Springfield—Toombs-Fay Lum- 
ber Co. is establishing a factory to make wood 
boxes and crates, 

TEXAS. Hemphill—J. B. King has started 
construction of a 25,000 foot capacity sawmill 
here. 


Business Changes 


ARKANSAS. Pine Bluff—England Lumber 
Co. succeeded by Harlan West Lumber Co. 

Texarkana—Powe Mill & Lumber Co. suc- 
ceeded by Thomas E. Powe Lumber Co. 

CALIFORNIA. Bakersfield—Schwartz Lum- 
ber Co. succeeded by Kennedy Lumber Co. 

Goleta—Union Mill & Lumber Co. succeeded 
by Ambrose Mill & Lumber Co. 

Los Angeles—Perfection Oak Flooring Co., 
Inc... changed name to Frost Hardwood Floors, 

Ine. 

Oceanside—Oceanside Lumber Co. succeeded 
by S. J. Hathaway. 

Palmdale—Palmdale-Pioneer Lumber Co. suc- 
ceeded by John E. Kunde. 

San Diego—Peterson Lumber & Finance Co., 
lumber and building materials business suc- 
ceeded by Benson Lumber Co.; all merchandise 
will be moved to the Benson yard. 

San Jose—Pulver Utility Co., Ine., sold to 
Larson Ladder Co. 














Babcock Ladd 


UP AND UP 
GO LADDER 
SALES 


Easy Sellers 











Money-Makers 





for Lumber 








ladder! 


formation 





Dealers 


THINK of the ladder-selling oppor- 
tunities! Every home should have a 
Every store, office, school, 
church, hotel and hospital. There's 
a Babcock for EVERY ladder need. 
Made of air-dried Spruce, Babcock 
Ladders are 
strong, rigid, 
Single and Extension Ladders have 
heavy steel rung braces—tying all 
four corners—giving greater strength. 


TRY A SAMPLE SHIPMENT. Sample 
ladders furnished for display. Don't 
put it off. Today, write for full in 


The W. W. Babcock Co. 


Bath. N. Y. 





modern in design, 
safe. All Babcock 






Temecula—Temecula Valley Lumber Co. suc- 
ceeded by S. J. Hathaway. 

GEORGIA. Haddock—W. B. Williams & Son 
succeeded by Smith-Williams Lumber Co. 

ILLINOIS. Beardstown—W. E. Terry Lum 
ber Co. stock purchased by E. J. Schmoldt of 
the Home Lumber Yard and the merchandise 
incorporated in the Schmoldt Home Lumbe: 
Yard. 

INDIANA. Petersburg—Reel Blue Lumber Co. 
here succeeded by Pike County Lumber Co. 

KENTUCKY. Vaughns Mill—Charles A. West 
succeeded by Frank Goodwin. 

LOUISIANA. Logansport—Pace Corp. suc 
ceeded by Pace Hardware & Lumber Co. 

MARYLAND. Havre de Grace—Clark Lum 
ber Co. sold to Livezey Lumber Co., Aberdeen 
Ma. 

MICHIGAN. Dowagiac—G. F. Bair retail 
yard and Lindsley Lumber Co. consolidated as 
Dowagiac Lumber & Coal Co.; the business will 
be conducted from the present site of the 
Lindsley Lumber Co. 

River Rouge—Quarry Lumber Co. succeeded 
here by River Rouge Lumber Co. 

MISSOURI. Kansas City—Dawson Coal & 
Lumber Co. succeeded by W. S. Harriman Coal 
«& Lumber Co. 

NEBRASKA. Minatare—R. S. Proudfit Co. 
here succeeded by Kenneth P. Grier Co. 

NEW YORK. Medina—Lake Shore Lumber 
«& Coal Co. changed name to Lake Shore Mate- 
rials Corp. 

OHIO. Ashtabula 
Dodge & Son. 

Columbus—South Side-Steelton Lumber Co. 
succeeded by South Side Lumber Co. 





J. P. Dodge now J. P. 





OKLAHOMA. Bristow—Producers Lumber 


Co. here succeeded by Jack Bell Lumber Co. 

OREGON. Oregon City—M. & M. Lumber 
Co, sold to Farm Equipment Co. 

SOUTH CAROLINA. Williston—Greene Crate 
& Lumber Co. succeeded by Williston Manufac- 
turing Co. 

SOUTH DAKOTA. White Rock—Home Lum- 
ber Co. succeeded by J. T. Hovren Co. 


TEXAS. Austin—James O. Lamb Lumbe 
Yard succeeded by Walter Foust Lumber Co. 

Dundee—Dundee Lumber Co. succeeded by 
Leslie B. Finnell Lumber Co. 

WEST VIRGINIA. Mill Point—Curry & Har- 
per succeeded by W. W. Harper. 

WISCONSIN. Cederburg—Wetzel Manufac- 
turing Co., Inc., succeeded by Carl Euler Manu- 
facturing Co. 

Lena—Lena Building Material Co. succeeded 
by Standard Lumber Yards, Inc. 

Milwaukee—National Lumber & Wrecking 
Co. succeeded by National Lumber Co. 

Milwaukee—Paulsen Bros. Lumber Co. suc- 
ceeded by Paulsen Lumber Co. 

Stanley—Gilman Manufacturing Co. succeeded 
by Heagle Manufacturing Co. 

CANADA. BRITISH COLUMBIA. Vancou- 
ver—Wood & English Ltd. changed name to 
Beaver Cove Timber Co. and moved offices to 
15th floor of Standard Bank Building. 


MANITOBA. McAuley—A. F. McDonald &«& 
Son changed name to D. G. McDonald. 





Casualties 


PENNSYLVANIA. Philadelphia—L. R. Lamb 
Lumber Co. damaged by fire; loss is estimated 
at $25,000. 





Incorporations 


ALABAMA. Selma—Yellow Pine Lumber Co., 
Inec.: $25,000. 

Selma—Bibbee River Band Mills; $25,000. 
The officers are the same in each of the above 
companies, with E. S. Miller, president; R. W 
Buchanan, vice president and director, and S. C. 
Cursey, secretary-treasurer. 

ARKANSAS. Sheridan—Central Timber C« 
incorporated by D. E. McDonald, Idell Cearley 
and George Henry. 

NORTH CAROLINA. Ahoskie — Lawrence, 
Harris & Beaman, Inc.; $75,000. Sawmill pro 
prietors, timber and lumber dealers. 

TENNESSEE. Knoxville—Fort Sanders Lum- 
ber Co.; will engage in construction of De- 
fense housing projects. 

WISCONSIN. Milwaukee — American Wood 
Workers, Inc.; will manufacture wood products. 


New Ventures 


CALIFORNIA. Bakersfield—Kennedy Lum- 
ber Co. has obtained a certificate to conduct 
business here. 

Huntington Park—Barto & Smith Lumber 
Co. has obtained a certificate to conduct busi- 
ness at 2301 East Nadeau St. 

San Diego—Lynch Shipbuilding Co. is the 
firm name under which the S. D. Benson Lum- 
ber Co. has obtained a certificate to conduct 
business at the foot of Twenty-eighth Street. 

SOUTH CAROLINA. Williston Williston 
Manufacturing Co. organized by W. E. Ander- 
son of Williston and Leonard L. Lokey of 
Thomson, Ga., to manufacture lumber, veneer 
and crates. 
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